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EXPLANATORY NOTE

On March 26, 2025, we changed our jurisdiction of incorporation, domesticating as a corporation incorporated under the laws of the State of Delaware
and discontinuing as a business company with limited liability incorporated under the laws of the British Virgin Islands (the “Domestication”). As a result of
the Domestication, each of our issued and outstanding Class A ordinary shares (“BVI Class A Ordinary Shares”) and Class B ordinary shares (“BVI Class B
Ordinary Shares,” and together with the BVI Class A Ordinary Shares, our “BVI Ordinary Shares”) and warrants to purchase Class A ordinary shares (“BVI
Warrants”) automatically converted by operation of law, on a one-for-one basis, into shares of Class A common stock, shares of Class B common stock and
warrants to purchase Class A common stock, respectively. Accordingly, all references to our BVI Ordinary Shares and BVI Warrants in prior filings have
been retroactively renamed as “common stock” and “warrants” in this Annual Report on Form 10-K.
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DEFINED TERMS

Unless defined elsewhere in this Annual Report on Form 10-K (this “Report”), the following terms shall be defined as follows:

“$8.63 Warrants” means warrants to purchase Class A common stock at an exercise price of $8.63 per share which warrants, when issued, had an
exercise price of $11.50 which was reduced pursuant to the terms of the warrants consisting, as of the issuance date, of (a) 8,333,333 Public Warrants, (b)
333,333 warrants issued to Sponsor in exchange for CF V warrants purchased by Sponsor pursuant to the Forward Purchase Contract and (c) 200,000
warrants issued to Sponsor in exchange for warrants purchased by Sponsor in a private placement in connection with the Merger transaction.

“Board” means the board of directors of Satellogic Inc.

“Borrower” means Nettar Group Inc., a subsidiary of the Company.

“BVI” means the British Virgin Islands.

“BVI Act” means the BVI Business Companies Act, (As Revised).

“Cantor” means Cantor Fitzgerald L.P., a Delaware limited partnership and an affiliate of the Sponsor, CF&Co. and, prior to the consummation of the
Merger, CF V.

“CF V” means CF Acquisition Corp. V, a Delaware corporation, now known as “Satellogic V. Inc.”

“CF&Co.” means Cantor Fitzgerald & Co., a New York general partnership and an affiliate of the Sponsor.

“CF Securities” means Cantor Fitzgerald Securities, a New York general partnership and an affiliate of the Sponsor.

“Class A common stock” means Class A common stock, par value $0.0001 per share.

“Class B common stock” means Class B common stock, par value $0.0001 per share.

“Closing” means the closing of the Merger.

“Code” means the Internal Revenue Code of 1986, as amended.

“Company” means Satellogic Inc.

“Columbia Loan” means the Loan and Security Agreement, dated March 8, 2021, by and between Columbia River Investment Limited, a BVI
company, and us.

“Columbia Warrant” means the warrant issued to Columbia River Investment Limited pursuant to the Columbia Loan.

“Common stock” means our Class A common stock and our Class B common stock, in the aggregate.

“EO” means Earth observation.

“EO services” means geospatial intelligence, imagery and related data analytic products and services.

“Exchange Act” means the Securities Exchange Act of 1934, as amended.

“Forward Purchase Contract” means that certain amendment and restatement of the forward purchase contract, dated January 28, 2021, by and between
CF V and the Sponsor pursuant to which the Sponsor agreed to purchase, and we agreed to issue and sell to the Sponsor, 1,250,000 Class A common stock
(subject to adjustment) and 333,333 warrants.

“GEO” means geostationary earth orbit satellites.

“Holder Representative” means Acquiom Agency Services LLC.
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“IRS” means the U.S. Internal Revenue Service.

“LEO” means low earth orbit satellites.

“Liberty Letter Agreement” means the Amended and Restated Letter Agreement, dated as of February 10, 2022 by and among Satellogic Inc., Liberty
Strategic Capital (SATL) Holdings, LLC and CFAC Holdings V, LLC (incorporated by reference to Exhibit 10.16 to the Registration Statement on Form F-1
filed on February 14, 2022 (file no. 333-262699) and referenced as Exhibit 10.13 to this Report).

“MEO” means medium earth orbit satellites.

“Merger” means the Transactions consummated pursuant to the Merger Agreement.

“Nasdaq” means The Nasdaq Capital Market.

“NOAA” means the U.S. National Oceanic and Atmospheric Administration.

“Note Purchase Agreement” means that certain Note Purchase Agreement, dated April 12, 2024, by and among the Company, the Borrower, the
Holder Representative, and the Purchaser signatory thereto.

“PIPE Investment” means the sale of Class A common stock pursuant to PIPE Subscription Agreements in a private placement that occurred
concurrently with the Closing.

“PIPE Investors” means investors that subscribed for Class A common stock in the PIPE Investment.

“PIPE Subscription Agreements” mean the Subscription Agreements, dated as of July 5, 2021, by and among CF V, the Company and the PIPE
Investors.

“PIPE Warrant Agreement” means that certain Assignment, Assumption and Amendment Agreement, dated January 25, 2022, by and among the
Company, CF V and Continental Stock Transfer & Trust Company governing the PIPE Warrant, which amended the Public Warrant Agreement.

“PIPE Warrant” means the warrants to acquire 2,500,000 shares of Class A common stock at a purchase price of $20.00 per share.

“Promissory Note Waiver Letter” means that certain Waiver Letter, dated January 18, 2022, by and between the Company and CF Securities.

“Public Warrant Agreement” means that certain Warrant Agreement, dated January 28, 2021, by and between the Company and Continental Stock
Transfer & Trust Company governing the $8.63 Warrants.

“Public Warrants” means warrants to purchase our Class A common stock that are listed to trade publicly on Nasdaq.

“Purchaser” means Tether Investments Limited.

“R&D” means research and development.

“SEC” means the United States Securities and Exchange Commission.

“Secured Convertible Notes” means the $30 million in aggregate principal amount of floating rate secured convertible promissory notes issued
pursuant to the Note Purchase Agreement.

“Securities Act” means the United States Securities Act of 1933, as amended.

“SOFR” means the Secured Overnight Financing Rate.

“SpaceX” means SpaceX Exploration Technologies Corp.
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“SpaceX Agreement” means that certain Multi-Launch Agreement, dated April 5, 2022, by and between the Company and SpaceX, as the same may
be amended, supplemented or otherwise modified from time to time.

“Sponsor” means CFAC Holdings V, LLC, a Delaware limited liability company.

“Transactions” means the transactions contemplated by the Merger Agreement or any of the ancillary agreements related thereto.

“U.S. dollar,” “$” or “USD” each refers to the United States Dollar.

“U.S. GAAP” means accounting principles generally accepted in the United States of America.

“Warrants” means, jointly, the Columbia Warrants, the PIPE Warrants, the Liberty Warrants, the Liberty Advisory Fee Warrant, and the $8.63
Warrants.
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CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Report contains “forward-looking statements” within the meaning of the U.S. federal securities laws. The words “anticipates,” “believe,”
“continue,” “could,” “estimate,” “expect,” “intends,” “may,” “might,” “plan,” “possible,” “potential,” “predicts,” “project,” “should,” “would” and similar
expressions may identify forward-looking statements, but the absence of these words does not mean that a statement is not forward-looking. These forward-
looking statements are based on our current expectations and beliefs concerning future developments and their potential effects on us and include statements
concerning, among other things, our plans, strategies and prospects, both business and financial. Although we believe our plans, intentions and expectations
reflected in or suggested by these forward-looking statements are reasonable, we cannot give any assurance that we either will achieve or realize these plans,
intentions or expectations. Forward-looking statements are inherently subject to risks, uncertainties and assumptions. Generally, statements that are not
historical facts, including statements concerning possible or assumed future actions, business strategies, events or results of operations, are forward-looking
statements.

Many actual events and circumstances are beyond the control of the Company. Many factors could cause actual future results to differ materially from
the forward-looking statements in this Report, including but not limited to:

• our ability to generate revenue as expected, including due to challenges created by macroeconomic concerns, geopolitical uncertainty (e.g., trade
relationships), financial market fluctuations and related factors;

• our ability to effectively market and sell our Earth observation (“EO”) services and to convert our pipeline of potential contracts into actual
revenues;


• market acceptance of our EO services and our dependence upon our ability to keep pace with the latest technological advances, including those
related to artificial intelligence and machine learning;

• risks related to the Secured Convertible Notes (as defined below);

• the potential loss of one or more of our largest customers;

• the considerable time and expense related to our sales efforts and the length and unpredictability of our sales cycle;

• risks and uncertainties associated with defense-related contracts;

• risks related to our pricing structure;

• our ability to scale production of our satellites as planned;

• unforeseen risks, challenges and uncertainties related to our expansion into new business lines;

• our dependence on third parties, including SpaceX, to transport and launch our satellites into space;

• our reliance on third party vendors and manufacturers to build and provide certain satellite components, products, or services, and the inability of
these vendors and manufacturers to meet our needs;

• our dependence on ground station and cloud-based computing infrastructure operated by third parties for value added services, and any errors,
disruption, cybersecurity incidents, performance problems, or failure in their or our operational infrastructure;

• risks related to certain minimum service requirements in our customer contracts;

• our ability to identify suitable acquisition candidates or consummate acquisitions on acceptable terms, or our ability to successfully integrate
acquisitions;

• competition for EO services;

• risks related to changes in tax laws and regulations, including the “One Big Beautiful Bill Act;”


• risks related to changes in trade policy and the related impact on macroeconomic conditions, including further expansions of U.S. export controls
and tariffs, as well as related retaliatory actions;

5



Table of Contents

• challenges with international operations or unexpected changes to the regulatory environment in certain markets;

• unknown defects or errors in our products;

• risks related to the capital-intensive nature of our business and our ability to raise adequate capital to finance our business strategies;

• uncertainties beyond our control related to the production, launch, commissioning, and/or operation of our satellites and related ground systems,
software and analytic technologies;

• the failure of the market for EO services to achieve the growth potential we expect;

• risks related to our satellites and related equipment becoming impaired;

• risks related to the failure of our satellites to operate as intended;

• production and launch delays, launch failures, and damage or destruction to our satellites during launch;

• significant risks and uncertainties related to our insurance that may not be covered by insurance;

• the impact of natural disasters, unusual or prolonged unfavorable weather conditions, epidemic outbreaks, terrorist acts and geopolitical events
(including the new conflicts in Iran and the Middle East) on our business and satellite launch schedules; 


• risks related to our ability to protect our intellectual property critical to the design and function of our satellites and our EO services; and

• the anticipated benefits of our Domestication (as defined below) may not materialize.

Risks, uncertainties and events may cause actual results to differ materially from the expectations described in our forward-looking statements.

The foregoing list of factors is not exhaustive. You should carefully consider the foregoing factors and the other risks and uncertainties described in the
Risk Factor Summary below, Part I, "Item 1A. Risk Factors" and Part II, "Item 7. Management's Discussion and Analysis of Financial Condition and Results
of Operation" of this Report, as well as in our Consolidated Financial Statements, related notes, and the other information appearing in this Report and our
other filings with the SEC. Forward-looking statements speak only as of the date they are made. Readers are cautioned not to put undue reliance on forward-
looking statements, and the Company assumes no obligation and does not intend to update or revise these forward-looking statements, whether as a result of
new information, future events, or otherwise. The Company can give no assurance that it will achieve its expectations.
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PART I

ITEM 1. BUSINESS

Company Overview

Satellogic’s mission is to democratize access to geospatial data through its information platform of high-resolution images to help solve the world’s
most pressing problems including climate change, energy supply, and food security. Using its patented Earth imaging technology, Satellogic seeks to unlock
the power of EO to deliver high-quality, planetary insights at unparalleled value. With more than a decade of experience in space and over 150 years of flight
heritage, Satellogic has proven technology and a strong track record of delivering satellites to orbit and high-resolution data to customers at the right price
point. We believe our unmatched capacity and scale, our cost leadership and technical superiority, and our non-ITAR (International Traffic in Arms
Regulations) design provides us with key competitive advantages.

Founded in 2010 by Emiliano Kargieman and Gerardo Richarte, Satellogic is a vertically integrated Earth observation company that designs,
manufactures, and operates satellite systems, delivering decision-grade insights at scale to government and commercial customers. Through an end-to-end
production and operations model, Satellogic provides governments with flexible options across their journey toward sovereign Earth observation. From
access to high-frequency imagery and managed space systems to full satellite ownership, to supporting autonomous data availability and long-term
technological independence.

This integrated approach enables Satellogic to deploy satellites on predictable timelines and operate with capacity to support persistent coverage across
large portfolios of sites. Satellogic enables continuous monitoring and alert-driven workflows that help defense and intelligence (“D&I”) agencies, civil
governments, and commercial operators move from reactive tasking to proactive decision-making, providing mission-critical data when it is needed.

Unmatched Capacity and Scale

Today’s EO data market is supply-constrained with customers demanding more data at lower costs. With 17 operational satellites and two satellites in
commissioning as of December 31, 2025, we have one of the largest high-resolution constellations commercially available with the ability to significantly
leverage existing, in-orbit capabilities as capacity and cost champions.

Radical Cost Leadership and Technical Superiority

We produce and launch our satellites for a fraction of the cost of our competitors, which is achieved through our vertical integration, in-house
manufacturing and an AI-First design philosophy optimized for low mass and rapid production. We design the core components that go into developing and
manufacturing our satellites to be mission specific. We manufacture many of our components, but we also partner with third parties to manufacture certain
other components to our design specifications. We assemble, integrate and test the components and satellites in our facilities located in a free-trade zone in
Montevideo, Uruguay. Additionally, our patent-protected camera design allows us to capture approximately 10x more imagery than our competitors. Our
superior capture capacity, coupled with our radical cost leadership, results in industry-leading unit economics. When taken together with the resolution and
frequency we are able to deliver, we believe Satellogic is uniquely positioned to drive a meaningful expansion of today’s EO market with persistent
monitoring and actionable data.

Non-ITAR Design

We are a U.S.-incorporated company operating without the heavy burden of export controls based on our non-ITAR design and our principal
manufacturing location in Montevideo, Uruguay. This allows us to provide unique, disruptively-priced sovereign and defense solutions rapidly with
technology and knowledge transfer resulting in local manufacturing capabilities and in-orbit flight heritage.
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Our Strategy

Our strategy is focused along two distinct business lines: Data & Analytics, including tasking and archived data, Aleph Observer and Constellation as
a Service (“CaaS”), and Space Systems. These two business lines will allow us to serve the existing EO market and begin to democratize access to a host of
new EO customers.

We expect that the Data & Analytics business will continue to represent our most predictable revenue stream, and we anticipate that it will be a
primary driver of the business going forward alongside Space Systems.

Our newest product, Aleph Observer, represents a shift in how Earth observation is procured and used. Rather than relying on episodic tasking and
best-effort imagery delivery, it enables ongoing monitoring of hundreds of sites daily in a customer’s area of interest, with predictable delivery over time.
This allows teams to detect and assess change without repeated tasking, helping reduce operational friction and increase confidence in what was observed and
what was not. Aleph Observer will also be a foundational platform within our Data & Analytics business as Merlin, our AI-First constellation, comes online
unlocking the ability to go from monitoring hundreds of sites to an unlimited number, potentially millions of sites daily in very high-resolution, constituting a
true AI-powered platform for persistent geospatial intelligence at a global scale. By featuring built-in analytics, the Aleph Observer platform allows users to
quickly evaluate large volumes of catalogued imagery, triage and summarize changes over time, prioritize analysts’ workflows and create a historical record
and an essential training ground for AI models to power the next generation of geospatial intelligence. We believe this evolution will enable government and
defense customers to shift from reactive monitoring to proactive intelligence in identifying emerging threats, while simultaneously providing commercial
enterprises with a scalable, cost-effective foundational data layer that replaces traditional, comparatively expensive alternative data sources.

Merlin, our AI-First constellation, is expected to launch its first satellite in the fourth quarter of 2026, and be fully operational in the first half of 2027.
With Merlin, which is fully funded by existing customer contracts, we expect to leverage AI-powered, on-orbit analytics to deliver near real-time alerts and,
through inter-satellite links, task the rest of Satellogic’s constellation to deliver a completely integrated, very high-resolution global broad area monitoring to
enterprise and national security customers. In particular, we expect government and D&I customers of our Aleph Observer site monitoring product to be able
to extend their monitoring capacity from hundreds of sites per day to an unlimited number of sites, completing the shift from reactive monitoring to proactive
intelligence, enabling the identification of emerging threats and anticipating future events, while enterprise customers will be provided foundational data
intelligence for their specific use cases where alternative sources of data are currently being used that are difficult to scale and comparatively expensive.

As the capacity and cost champions for high-resolution imagery, we offer our customers flexible monitoring and multiple captures per day at low
latency. Supported by patented intellectual property and vertical integration, we believe our integrated data & analytics service represents a disruptive
solution driven by radical unit economics that creates a considerable competitive moat. With the capabilities and capacity we have in orbit today, we can
support a growing number of customers around the world.

Our Space Systems business offers unique solutions to sovereign customers or local partners with their own EO capabilities and in-orbit flight heritage
at a disruptive price by leveraging our vertical integration and non-ITAR design. With rapid technology and knowledge transfer, as quickly as three to five
months, our customers own, assemble and integrate their own satellites with operational support provided by us in their local AIT (Assembly, Integration and
Test) facility. We anticipate our Data & Analytics line of business will augment the capabilities of many of the Space Systems customers.
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Information (in thousands) about our revenue by geography is as follows:

Year Ended December 31,
2025 2024

Revenue by geography 
North America $ 12,068  $ 7,904 
Europe 2,780  2,631 
Asia & Asia Pacific 2,500  2,322 
South America 359  $ 13 

Total revenue $ 17,707  $ 12,870 

Revenue by geography is based on the geographical location of the customer.

Market Overview

Existing terrestrial methods and high-resolution satellites utilized for obtaining EO imagery have several critical shortcomings and have had limited
commercial applicability to date. The manner in which actionable data is collected is extremely inefficient, very costly and not particularly scalable.

Our satellites in sun-synchronous LEO are particularly well-positioned to collect data over the surface of the earth and provide high-quality awareness
at scale by leveraging our existing very high-resolution capabilities and capacity, as augmented by Merlin, our AI-First constellation that will be operational
in 2027, for broad area, persistent monitoring.

We believe our legacy competitors operating high-resolution EO satellites today are not well-suited to do this because the technology they are utilizing
is simply too expensive and the economic use case is not viable for broad area, persistent monitoring for existing government D&I agencies and most
commercial applications. In our view, traditional EO tasking is increasingly misaligned with how defense, intelligence, and security customers operate and
simply does not translate for most commercial applications. Tasking optimizes for individual images, not for sustained awareness – customers must
repeatedly submit collection requests, compete for capacity in high-priority regions, and manage large volumes of imagery manually. This creates operational
overhead, intelligence gaps, and cost volatility, especially in regions where demand routinely exceeds supply. Our legacy competitors’ satellites must be
tasked for specific customer demands and the imagery is priced relative to the cost of the underlying satellite, which is quite expensive.

We also believe the transition from the existing and relatively small, defense-led market to a large global economic driver is predicated on a shift in
how EO data is utilized. Historically, EO has been treated as a source of "snapshots" for forensic analysis—investigating events after they occur. By moving
to a model of high-frequency, persistent monitoring, we believe EO data will evolve into a foundational layer of global digital infrastructure. Much like the
Global Positioning System (“GPS”) transformed from a military tool into the invisible backbone of the modern economy, we believe daily, high-resolution
remapping will allow commercial industries to move from reactive observations to proactive, real-time decision-making.

According to a recent analysis by the World Economic Forum, the EO sector is projected to contribute a cumulative $3.8 trillion to global gross
domestic product (GDP) between 2023 and 2030. This growth is anticipated to be driven by productivity increases and cost avoidance across six key
industries—Agriculture, Electricity and Utilities, Government, Insurance and Financial Services, Mining/Oil/Gas, and Supply Chain/Transportation—which
are expected to generate 94% of this total value.

We operate in the “NewSpace” sector, which refers to the increased commercialization and privatization of the space sector. There are a few NewSpace
companies trying to build satellites for imaging at a low cost, but they essentially fall into two categories: they either do not have sufficient resolution or they
are forced to effectively trade resolution for capacity. In either case, they are limited in terms of image capture. We believe we have addressed these problems
through technology innovation and vertical integration.

Over the medium term, we plan to leverage our superior unit economics and technologies to remap the entire surface of the earth on a daily basis and,
in doing so, we expect to completely reshape the business model for EO as well as a number of adjacent or alternative technologies being utilized today that
are considerably less efficient (e.g., drones, helicopters, planes). By remapping the entire world every day, we expect to be able to deliver our data to
customers at near

(1)

(1)

9



Table of Contents

zero marginal cost, which will effectively allow us to price our data based upon the value we create in each customer’s value chain as opposed to the current
model whereby the pricing is inextricably linked to the high cost of the satellite. This is what we believe will allow us to expand the market for EO.

Beyond the EO market opportunity we continue to focus on addressing the growing market of satellite manufacturing and sales. This global market
opportunity spans across both government and commercial organizations. Within the government segment, the opportunity covers both civil and unclassified
defense programs. Recent market research estimates that the cumulative global manufacturing revenue for Earth Observation satellites will be approximately
$31 billion in 2026 and will reach approximately $101 billion by 2034. Currently, approximately 95 countries and 130 commercial organizations have
investments in EO-related programs, representing a significant and growing addressable market for our vertically integrated satellite solutions.

Competitive Advantage

We see the satellite imagery industry as mainly divided between incumbents and next generation companies offering electro-optical Earth imagery
from space-based assets. Incumbent companies in the satellite imagery industry traditionally maintain a small fleet of large, expensive satellites. These
satellites operate on a one-to-one tasking model, meaning each satellite is dedicated to fulfilling a single specific request at a time. These high-cost satellites
typically capture very high-resolution imagery, primarily catering to the needs of national governments and established sectors that have traditionally relied
on satellite imagery.

In contrast, we seek to develop and deploy satellites that are significantly less expensive and physically smaller than those used by the incumbent
providers. We believe this enables us to rapidly and substantially grow the number of satellites we operate in Earth's orbit, establishing large constellations
capable of frequent and comprehensive Earth observation at a fraction of the cost.

We believe that we are well-positioned to compete with legacy satellite providers and NewSpace geospatial data providers by shifting the industry
paradigm from raw data collection to actionable, AI-driven intelligence. Our competitive advantages revolve around unit economics, autonomous design and
technology, a vertically integrated structure, an efficient build-to-launch cycle, and high frequency revisit and remaps. Key elements of our competitive
advantages include the following:

• Superior unit economics. Our superior capture capacity, coupled with our radical cost leadership, results in industry-leading unit economics
compared to our small satellite industry peers. We plan to put enough satellites in orbit to collect data over the entire surface of the planet
continuously, and deliver this data to customers at near zero marginal costs. By delivering data to customers at near zero marginal cost, we
expect to be able to price our services based on the value that we create for our customers within their value chain and not on the cost of data
acquisition (e.g., satellite cost, launch). This is a critical element of our business model and what we believe to be a paradigm shift in high-
resolution EO imagery that is made possible by our superior unit economics.

• Superior design and technology. Our technology has evolved beyond traditional imagery to an “AI-First” architecture. Legacy satellite
operators rely on a telescope with a very large aperture, which is extremely expensive to build and launch. Conversely, our NewSpace
competitors often trade-off resolution for capture capability. Our solution is centered around our patented and unique camera design that utilizes
adaptive optics allowing us to collect approximately 10 times more data from orbit than any of our competitors using a smaller aperture.
Furthermore, our 2025 NextGen platform introduces 30cm-class resolution and onboard edge computing, allowing for real-time AI processing
directly on the satellite to deliver insights rather than just raw pixels.

• Vertically integrated. We are a vertically integrated company, and we design our satellites and all of their subsystems, including onboard
computers, propulsion system, telescopes, cameras, radios, sensors and actuators. This vertical integration allows us to serve the growing
demand for sovereign space programs, offering nations full ownership and operational control of their own constellations. By designing every
core component with our specific mission in mind and leveraging our unique operating model, we achieved a meaningfully lower bill of
material costs than our competitors. Our cost to deploy a Mark V high-resolution imaging satellite in orbit today, including launch costs, is
approximately $1.3 million compared to much higher costs for our NewSpace competitors.

10



Table of Contents

• Efficient build-to-launch cycle. Our fast build-to-launch cycles allow us to go from a signed contract to a satellite delivered in orbit in less than
eight months, a first in this industry. We also have the ability to transfer ownership of satellites currently in orbit within days, if required by the
customer. The fast turn-around and the appealing technical characteristics of our satellites paired with their low cost create a valuable alternative
for customers looking to increase their in-orbit capacity quickly, or for customers looking to build an inventory of assets to lower response times
in the face of emergency.

• High frequency monitoring and remaps. When we reach global remaps, we expect to provide a significant portion of the supply of high-
resolution imagery in the market at near zero marginal cost. However, our value proposition now extends to “AI-First monitoring,” where we
provide daily revisits of priority regions for strategic customers. We believe that the archive of everything that is happening on the planet,
coupled with real-time onboard processing, will allow us, our partners and customers to train better artificial intelligence (“AI”) algorithms.

We believe that these characteristics—the near zero marginal cost for data distribution, the move toward sovereign satellite programs, and the shift
from reactive tasking to proactive, persistent monitoring—will uniquely position us to capitalize on the significant total addressable market (“TAM”)
opportunities.

Growth Strategy

We plan to democratize access to geospatial data by providing planetary insights at what we believe to be the lowest cost in the industry, which we
expect will ultimately drive better decision-making across a broad range of industries. Our growth strategy is focused along our two business lines: Data &
Analytics and Space Systems and is driven by the following objectives:

• Leverage expertise in low-cost manufacturing of EO satellites for sale into high-growth government markets across Asia, Africa, Middle East,
Europe and South America.

• Pursue opportunities within the U.S. market, including competing for USG and allied contracts, which we believe we are well positioned for
following our Domestication.

• Leverage AI-powered, on-orbit analytics to deliver proactive intelligence through our Aleph Observer product and our upcoming Merlin
constellation.

• Expand the high-resolution EO market, providing access to data for the commercial market via foundational data intelligence for specific
enterprise use cases where alternative sources are currently difficult to scale.

• Continued investment in R&D to innovate product offerings and satellite re-design, including our newest high-resolution satellite platform,
NextGen, introduced in October 2025 to meet global demand for sovereign space capabilities.

• Leverage our modular satellite design, multiple-payload systems, scaled manufacturing and satellite operations to deliver novel data streams and
services from orbit.

• Pursue strategic acquisitions and partnerships to enhance our go-to-market ("GTM") strategy, such as our partnerships with Vantor and Suhora
Technologies while seeking complementary technologies and further vertical integration within our supply chain.

Through our products and service offerings, we intend to derive substantially all of our near-term revenues by providing EO services, satellite sales and
related services to governments and D&I customers. In the medium term, we intend to expand our operations to serve commercial customers in a variety of
markets and industries. We maintain a focus on controlling growth in our workforce and capital expenditures to preserve liquidity while expanding these
global sales and engineering efforts.

Existing high-resolution EO market (Government and D&I)

The receipt of government and D&I contracts is part of our growth strategy. The existing high-resolution EO market is predominantly composed of
government and D&I customers. We can serve these customers today with our fleet of 19 satellites currently in orbit, of which 18 satellites are operational,
and one is being used for testing. The existing high-resolution EO market is supply-limited as a consequence of global capacity constraints and increasing
demand. As a result, we have been successful in building a strong pipeline for the existing EO market. Our pipeline consists of contracts which are in
negotiations or early discussions, and we can offer no assurances that such negotiations or discussions will result in a
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signed contract or any revenue. Many of these customers tend to buy through large, multi-year contracts and typically through a multi-step, outbound sales
cycle.

We believe that most of these customers are interested in data that can be delivered with low latency and very high quality across our two lines of
business, which we are well positioned to deliver. Additionally, the persistent monitoring capability of Aleph Observer currently enables ongoing monitoring
and situational awareness across hundreds of sites daily inside a customer’s area of interest with predictable delivery. Once the upcoming Merlin constellation
is operational, the monitoring capabilities of Aleph Observer will extend seamlessly to an unlimited number of sites.

Space Systems, our line of business which we believe presents a substantial growth opportunity, is designed to enable us to sell our satellites directly to
select customers to whom satellite ownership is important. We believe our strong intellectual property and technology portfolio, fast build-to-launch cycles,
and lower cost of ownership, provides an attractive offer for our customers looking to increase their in-orbit capacity quickly, or for customers looking to
build an inventory of assets to lower response times in the face of an emergency. Although this line of business has inherent risks as discussed in Item 1A.
“Risk Factors,” we believe that Space Systems will enhance our ability to effectively compete in the existing EO market.

In October 2025, we introduced our new NextGen platform. Featuring a non-ITAR design, 30 centimeter class resolution across all visible and
multispectral bands, as well as AI-enabled analytics processed directly on orbit, NextGen's system represents a significant advancement in autonomous Earth
observation. By moving analytics closer to the sensor, the platform allows governments and operators to detect changes on the ground in near real time and
act on emerging threats or opportunities without delay. NextGen is expected to be operational in 2028.

We are approaching this market through direct sales as well as a network of distributors and partnerships in strategic regions across the globe. We
expect this market will reflect the majority of our revenue for the next two to three years and provide operational cash flow to assist in financing our
constellation.

Commercial Applications

Our longer-term strategy will also focus on commercial applications, which we expect will take full advantage of our constellation’s ability to capture
imagery at high frequency and build a catalog of the entire planet. This is a Data as a Service (“DaaS”) application through which we plan to offer customers
the ability to purchase imagery and data analytics specific to their vertical market (e.g., agriculture, forestry, energy, financial services, cartography). We
expect our DaaS economics will allow us to charge customers according to the value our data provides within each customer’s value chain. We expect these
applications will allow us to expand the current addressable market for high-resolution EO data and unlock a significant TAM opportunity.

We have conducted a number of pilot trials that we believe validate our solutions in a variety of verticals and demonstrate that our solutions can
successfully replace other sources of data currently being provided by airplanes, drones, helicopters, IoT sensor networks, etc.
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Operations

Overview

• Design through launch

• Fast iteration between product innovation, production and launch

• Owning the design to manufacturing helps eliminate third-party costs

• In-orbit operations

• Own and control data capture of the earth’s surface

• Utilize third-party ground station infrastructure for global coverage and to reduce costs

• Imagery and Solutions commercialization

• Capture and own high-resolution imagery of the entire Earth. Unconstrained use of imagery

• Use internal data science capabilities to transform images into insights

We believe that vertical integration across design, manufacturing and operations produces efficiencies up and down the value chain, which allows us to
reduce intermediary costs, control quality and scale up more quickly.

Human Capital

As of December 31, 2025, we had 154 full-time employees globally, which includes 84 employees in Argentina (mostly involved in R&D, finance, and
accounting), 23 in Spain, 29 in Uruguay (mostly involved in manufacturing), 12 in the U.S. and 6 in other countries.

We have always focused on attracting and retaining the best talent with the highest possible cultural alignment. Our geographically-distributed nature
is a core tenet that reaches back to the earliest days of Satellogic; well in advance of the rise of work-from-home arrangements in recent years. Our diverse
group of employees earnestly shares these common values:

• Get it done. Our relentless commitment to hold ourselves accountable and deliver true value.

• Be purpose driven. Our intrinsic motivation to make the impossible possible.

• Never stop learning. Be intellectually curious, open-minded, and learn from others.

• Push the limits. Challenge the status quo, leave your comfort zone and tackle impossible challenges.
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• Go beyond ego. Be humble, honest and empathetic and build together for our company, our community and our planet.

At Satellogic, these values precede traditional performance measures when assessing a person’s fit with us. Our vision inherently challenges
conventions, and thus requires a special kind of spirit not only to succeed, but even to take on these challenges in the first place. This approach to human
capital has enabled us to grow while keeping our core spirit and sense of purpose throughout the twists and turns of our life cycle.

We are committed to developing all of our people in different dimensions, including programmatic leadership, people leadership, business leadership
and technological leadership. We actively promote a trust-based organization and a safe environment for risk taking by providing effective mentorship and
expecting people to “disagree and commit”.

During the early years of our company, the founders and the senior leaders were the torchbearers of these values and culture, but our expectation is that
every leader, which is to say every employee, subscribes to and lives by these values every day.

None of our employees are represented by a labor union, though in some countries our employees may be subject to industry-wide collective
bargaining agreements as a matter of law. We have not had any work stoppages and we consider our relations with our employees to be good.

Sales and Marketing

Our sales strategy has evolved from providing satellite imagery to offering a full range of products for government, defense, and commercial
customers. Following our 2025 move to become a U.S.-based company, we have focused on expanding our reach within the U.S. and with international allies.

Government and Defense
We provide governments with a path to their own space capabilities. This ranges from simple data access to the sale of entire satellites.

• Space Systems: We sell dedicated satellites directly to national governments. Recent progress includes major contracts with Portugal and Albania,
allowing these nations to manage their own orbital assets.

• Persistent Monitoring: With the 2026 launch of our Aleph Observer product, we have shifted our marketing toward continuous (persistent), "always-
on" monitoring for security and national defense.

Commercial and Ecosystem Strategy
To scale our business, we use a global network of partners and a simplified contract structure to reach more customers.

• Partnerships: We leverage a global network of resellers and service providers to scale capabilities and reach. This includes significant regional
agreements, such as our multi-year partnerships with Suhora in India and Vantor in the United States, to provide data access to government and
commercial users.

• The Aleph Platform: We have developed an easy-to-use web platform and automated tools (APIs) that allow customers to book satellite time
directly. This "self-service" model helps commercial users in industries like agriculture and energy get the data they need quickly and transparently.

Customers

In the near term, we intend to derive our revenue from providing data and analytics and space systems sales, including individual satellites or turn key
space programs. Our customers include government, D&I and commercial customers in a variety of markets and industries.

We are currently dependent on a small number of customers for our revenue. For example:

• In November 2021, we entered into a five-year noncancellable agreement with a technology company that requires the customer to purchase a
minimum of $4.0 million of multispectral, hyperspectral, full-motion video and private delivery uplift products each year. The customer pays us in
non-cash consideration in the form of a
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license to a proprietary software platform, which we use for internal operations. During 2025, we recognized $4.4 million in revenue from this
customer.

• In September 2022, we entered into a $6 million, three-year, constellation-as-a-service agreement. Recognition of revenue under this contract began
in the first quarter of 2023 with the initiation of service. In January 2026, we renewed the contract for an additional 11 months.

• In December 2024, we entered into a data license and distribution agreement with Maxar Intelligence (now Vantor), a peer in the EO industry and
with longstanding partnerships with the U.S. government and its allies. Under this arrangement, we granted them exclusivity to be our distributor to
the U.S. government D&I agencies and selected international D&I partners.

• In April 2025, we were awarded a multi-year contract valued at $30 million with a strategic international defense and security customer. Under this
agreement, we will provide near-daily, multiband optical imagery and ultra-low latency analytics leveraging our AI-First satellite constellation, with
revenue on the contract expected in 2027.

• In September 2025, the Company entered into a seven-figure strategic, multi-year agreement with Suhora, a leader in dual-use Intelligence,
Surveillance, and Reconnaissance (“ISR”) technologies. This agreement grants Suhora exclusive rights to distribute the Company's high-resolution
Earth observation data and services in India and Nepal.

• In December 2025, the Company entered into an $18 million agreement with the Centre of Engineering and Product Development in Portugal
(“CEiiA”) to supply and deliver two NewSat Mark V 50cm-class imaging satellites for the Portuguese component of the Atlantic Constellation. This
partnership leverages the Company’s vertically integrated production to provide Portugal with autonomous, sovereign Earth observation capabilities
and a comprehensive knowledge transfer program with the planned transfer to occur in Q2 2026.

Our business is generally engaged in manufacturing activities and has near-term exposure to fluctuations in the supply of raw materials. We design the
systems, subsystems and core components and technologies that go into creating and manufacturing our satellites. We manufacture many of our components,
but we also partner with third parties to manufacture certain other components to our design specifications. We then assemble, integrate and test the
components and satellites in our facilities. We have a global supply chain of upstream and downstream partners including manufacturers, suppliers and launch
providers from a number of countries including the United States. Certain aspects of our manufacturing activities require relatively scarce raw materials or
specialty component parts; occasionally, we have experienced difficulty in our ability to procure raw materials, components, sub-assemblies and other
supplies required in our manufacturing processes. We bear some risk of supply chain delivery issues and price increases on account of the structure of our
vendor contracts.

Launch Providers

With respect to launch providers, our partner selection process typically revolves around availability and cost. In January 2021, we signed a Rideshare
Multi-Launch Agreement with SpaceX (the “SpaceX Agreement”), our preferred rideshare launch provider, and we expect to continue our launch program
with SpaceX as we engage with and consider alternative launch providers. In April 2022, we secured launch capacity for our next 68 launches with SpaceX,
via the SpaceX Agreement. At December  31, 2025, we had 42 launch slots remaining and we continue to work with this rideshare launch provider to
schedule upcoming satellite launches.

For every launch, a joint launch campaign is performed at the launch provider’s facility that includes our team, the launch service provider and, in
some cases, a third-party separation systems supplier. We provide all the necessary equipment and personnel to test and prepare the satellites for launch while
the launch service provider and, if applicable, the third-party separation systems supplier, provide the necessary machinery and personnel to integrate the
satellites into the launch vehicle. Once these joint operations are complete, the launch service supplier executes the launch and delivers the satellites into the
desired orbit, and we begin the regular, in-orbit operations.
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Ground Station and Cloud Storage Infrastructure

We primarily utilize third parties today for ground station, processing, and storage infrastructure. As our business grows, we will continue to monitor
the advantages and disadvantages of our outsourced model and may decide to vertically integrate one of more of these functions in the future.

Satellites and Technology

We are a vertically integrated company that designs, manufactures, integrates and operates our own high-resolution imaging satellites, and the image
processing pipeline necessary to deliver services to our customers, including images and value-added layers of semantic data. We have innovative technology
in every segment of our vertical integration: satellite components, satellite subsystems, satellite systems design, satellite integration and testing, satellite
operations, image processing and data delivery.

Our approach towards component selection and design includes the extensive use of commercial off-the-shelf components (“COTS”) and modified-
COTS, proprietary component selection and screening methods, and the systematic replacement of expensive hardware using smarter software.

Our unique camera design uses a closed-loop stabilization system and adaptive optics to enable continuous collection of high-resolution imagery from
a small-telescope aperture. This patented design is one of the cornerstones of our unit-economics differentiation, allowing us to collect over 10 times more
data than any other small-satellite design, and giving us great flexibility to operate our satellites under varying conditions of lighting, altitude and platform
stability.

Our success depends in part upon our ability to protect our core technology and intellectual property. To protect our proprietary rights and technology,
we rely on a combination of different types of intellectual property rights including patents, trademarks and trade secrets, as well as confidentiality
agreements and license agreements with consultants, vendors and customers. As of the date of this Report, we have 45 issued patents, 2 utility models and 40
pending patent applications in 11 jurisdictions. We continue to invest in research and development to design, manufacture and fly new technology to orbit in
every new satellite we launch, and we complete every new satellite design on a full design cycle of nine months. We drive technology R&D with the goal of
maintaining our high-resolution imaging satellites in a Moore’s law equivalent curve: roughly doubling capacity every 18 months at the same price point.

As of the date of this Report, our satellite constellation consists of 19 NewSat satellites in orbit, 18 of which are operational and one is being used for
testing.

We believe that our latest satellite model, the NewSat Mark-V, which possesses a mass of less than 50 kilograms, a cost of approximately $1.3 million
including launch costs, and a daily imaging capability of over 300,000 square kilometers at 50 cm resolution is superior to those satellites of our competitors
in terms of unit economics, capacity and cost.

16



Table of Contents

Our anticipated technology roadmap is as follows:

Long Term Growth Opportunities

Our initial EO constellation and infrastructure are the key building blocks that we expect will enable us to leverage large constellations of small
satellites to deliver a wide variety of services to Earth. Our key building blocks include:

• Complete, low-cost satellite bus

• Modular satellite architecture

• Satellite operations at scale

• Multi-payload, in-orbit platform

• Inter-satellite laser mesh

• LEO/MEO/GEO complementarity

Recent Developments

Launch of Aleph Observer

On February 23, 2026, the Company announced the launch of Aleph Observer, its persistent monitoring capability designed to deliver sustained, large-
scale situational awareness across critical locations worldwide. Aleph Observer represents a shift in how Earth observation is procured and used. Rather than
relying on episodic tasking and best-effort imagery delivery, it enables ongoing monitoring of hundreds of sites daily with predictable delivery over time.

Albania Extension

On January 29, 2026, the Company entered into an 11-month contract extension with the Government of Albania to continue providing country-wide,
high-frequency satellite monitoring services. The agreement builds upon a prior three-year contract and provides dedicated satellite capacity and high-
resolution imagery covering Albania's entire territory to support national priorities, including natural resource management and disaster response.

High Earth Orbit Robotics Expanded Agreement

On August 4, 2025, we entered into an expanded agreement with High Earth Orbit Robotics Pty Ltd. (“HEO”), the world’s leading commercial
provider of non-Earth imagery (“NEI”) for in-orbit inspection. Under this new agreement, HEO receives exclusive access to our high-resolution constellation
for capturing NEI.

17



Table of Contents

On January 27, 2026, the Company completed the sale of NewSat-34, a legacy Mark IV-g satellite already in orbit, to HEO. This transaction represents
the first time the Company has sold a legacy, in-orbit satellite through its Sovereignty Government Program, allowing the Company to monetize an existing
asset while extending its operational life for specialized applications. Under the terms of the agreement, the Company will continue to provide operational
support for the satellite and generate service-based revenue while transitioning full title and tasking priority to the purchaser.

Registered Direct Offering

On January 26, 2026, the Company entered into a definitive securities purchase agreement with a single institutional investment manager in connection
with a registered direct offering of 7,399,578 shares of the Company’s Class A common stock, par value $0.0001 per share, at an effective purchase price of
approximately $4.73 per share.

The gross proceeds to the Company from the offering were approximately $35 million, before deducting placement agent fees and other estimated
offering expenses payable by the Company. All of the shares were sold by the Company pursuant to an existing shelf registration statement on Form S-3. The
offering closed on January 27, 2026.

Confidentially Marketed Public Offering

On October 15, 2025, the Company entered into an Underwriting Agreement with CF&Co., as representative of the underwriters named therein, in
connection with an underwritten public offering of 27,692,308 shares of the Company’s Class A common stock, par value $0.0001 per share, at a public
offering price of $3.25 per share.

Under the terms of the Underwriting Agreement, the Company granted the underwriters a 30-day option to purchase up to 4,153,846 additional shares
of Class A common stock. The option expired unused.

The gross proceeds to the Company from the offering were $90 million, before deducting underwriting discounts and commissions and other estimated
offering expenses payable by the Company. All of the shares were sold by the Company. The offering closed on October 17, 2025.

Portugal Agreement

On December 31, 2025, the Company entered into an $18 million agreement with CEiiA, the Centre of Engineering and Product Development in
Portugal, for the supply and in-orbit delivery of two NewSat Mark V satellites.

The agreement provides Portugal with autonomous, high-resolution Earth observation capabilities to support civil, environmental, and security
missions. Ownership and operational control of the satellites are expected to transfer to CEiiA in the second quarter of 2026.

NextGen Satellite Platform

On October 13, 2025, the Company introduced our newest high-resolution satellite platform, NexGen, which is designed to meet global demand for
sovereign space capabilities and builds on the Company’s NewSat satellite architecture.

New Sales Leadership

On November 3, 2025, the Company announced the appointment of Jeff Kerridge as Senior Vice President of Global Sales. A seasoned executive with
more than 35 years of experience across the geospatial, D&I sectors, Mr. Kerridge will lead Satellogic’s worldwide sales strategy and customer growth
initiatives as the Company enters a new phase of global expansion.

Departure of Certain Principal Officer

On March 6, 2026, Mathew Tirman, the President of the Company, submitted his resignation as an officer and employee of the Company effective
March 31, 2026, to pursue other opportunities. Mr. Tirman’s resignation did not result from any disagreement with the Company on any matter relating to its
operations, policies, or practices. Mr. Tirman will not receive any severance benefits in connection with his voluntary departure from the Company. The
Company has no immediate plans to fill this vacated role and expects that Mr. Tirman’s duties will be distributed to other executives within the Company.
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Regulatory

NOAA

The purpose of NOAA’s Commercial Remote Sensing Regulatory Affairs division is to balance the commercial viability of private earth remote
sensing space systems and sound regulatory practices and policies while protecting U.S. national security, foreign policy and international obligations.

Our satellites are purposefully designed with telescopes and image capture technology to enable and support the collection of earth imagery. Each
satellite is designed and built to collect high-resolution multispectral imagery, hyperspectral imagery and full motion video. The raw data collected by our
constellation is collected through a series of ground stations strategically located in several global locations outside of the United States. We have a primary
mission command control center in the U.S. that has ultimate operational control of our constellation and is supported by additional teams in each of Spain
and Argentina. With the shift of ultimate operational constellation control to the U.S. in 2023, we filed for an operator’s license with NOAA which was
granted in November 2023. As a result of obtaining this NOAA operator’s license, we are subject to NOAA’s oversight as we pivot operational control of our
satellite constellation to our U.S. personnel and expand our ground station network to include U.S. based ground stations.

As we grow our U.S. business, we expect to coordinate with the NOAA Commercial Remote Sensing Regulatory Affairs agency to assure an
understanding of regulations as they evolve and to proactively share any strategic changes contemplated by us that may relate to NOAA’s purview.

The FAA

By entering into the SpaceX Agreement with a U.S.-based launch provider, we are directly and indirectly subject to the license requirements of the
Office of Commercial Space Transportation (“AST”) of the Federal Aviation Administration (“FAA”). The FAA regulates the airspace of the U.S., through
which launch vehicles must fly during launch to orbit and through which downlinks of raw data may occur if directed to a U.S.-based ground station. The
AST office predominantly processes launch license requests submitted by launch vehicle operators, in our case, SpaceX, which includes information on the
rideshare payloads flying on any given mission. As a result, reviews of our payloads by AST occur during, for example, the execution of Technical
Assistance Agreement(s) upon SpaceX request and other associated launch reviews and licenses.

We have adopted the National Aeronautics and Space Administration (“NASA”) and European Space Agency (“ESA”) standards regarding orbital
debris mitigation. Having voluntarily subscribed to the United Nations Committee on Personal Uses of Outer Space orbital debris principles and guidance, we
sought out the leading technical standards guiding responsible design, management, and test of space objects to meet the defined measures. To that end, we
use the NASA orbit debris standard (NASA-STD-8719.14) and the ESA Orbital Debris Mitigation Guidelines (IADC-02-01, Current Revision).

ITAR, EAR and Export Controls

We have a global supply chain of upstream and downstream partners including manufacturers, suppliers and launch providers from a number of
countries, including the U.S. The ITAR and EAR are the most relevant export control regulations we monitor. Generally, the ITAR restricts the export of
hardware, software, technical data, and services containing defense or strategic applications. The EAR similarly regulates the export of hardware, software,
and technology that has commercial or “dual-use” applications (i.e., for both military and commercial applications) or that have less sensitive military or
space-related applications not subject to the ITAR. The regulations exist to advance the national security and foreign policy interests of the U.S.

Based upon the technologies we have procured from U.S. sources, we have not been specifically subject to ITAR. Since our export location may
invoke, in certain instances, the EAR of the Bureau of Industry and Security of the U.S. Department of Commerce, we track our component sourcing. We
procure some components listed on the Commerce Control List from U.S. suppliers and we are therefore subject to the EAR. We export our satellites to the
U.S. for launch pursuant to the SpaceX Agreement, which provides for launch services. With this current sourcing model and partner ecosystem, we must
comply with the EAR.

The U.S. government agencies responsible for administering the ITAR and the EAR have significant discretion in the interpretation and enforcement of
these regulations. The agencies also have significant discretion in approving, denying, or conditioning authorizations to engage in controlled activities. Such
decisions are influenced by the U.S.
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government’s commitment to multilateral export control regimes, particularly the Missile Technology Control Regime concerning the spaceflight business.

Many different types of internal controls and measures are required to ensure compliance with export control regulations. In particular, we routinely
complete end user compliance documents, record sourcing detail regarding country of origin and known classification numbers, determine the appropriate
licensing jurisdiction (where applicable), and provide notice to internal and partner foreign team members of export-controlled information restrictions. In
accordance with our Sanctions Compliance Policy, we do not export to embargoed, targeted sanction, or special policy countries. We have implemented a
compliance diligence process for all third parties including, among other validations, verification of the parties with whom we contract at an entity and
individual level.

Interagency Review

The review and approval of any license discussed above, as may be required, will be subject to interagency reviews that allow multiple government
agencies including the U.S. Department of Commerce, U.S. Department of State, U.S. DoD, NASA, and others. The purpose of this interagency review is to
examine such license applications from each agency’s respective perspective including but not limited to safety, operational, national security, foreign policy
and international obligations, as well as review of foreign ownership.

Other Potential Future U.S. Regulation

As we grow our U.S. business and to the extent we become a U.S. governmental contractor, our business will be subject to various additional U.S.
regulation and related requirements, including but not limited to (1) the Defense Federal Acquisition Regulation Supplement and the U.S. DoD and federal
cybersecurity requirements, including the Cybersecurity Maturity Model Certification (“CMMC”) framework, in connection with any defense work we
perform in the future for the U.S. government and defense prime contractors, (2) the National Industrial Security Program Operating Manual administered by
the U.S. Defense Counterintelligence and Security Agency, and other U.S. government security protocols when accessing sensitive information, (3)
maintaining national security clearance and mitigation elements under the National Industry Security Program and agreement with the U.S. DoD regarding
any appropriate FOCI mitigation arrangement with respect to our U.S.-based subsidiary and (4) conducting routine investigations and reviews relating to
compliance with various U.S. laws and regulations, including those associated with organizational conflicts of interest, procurement integrity, bid integrity
and claim presentation, among others.
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Corporate Organizational Structure

We are a holding company. The following diagram shows our ownership and structure :

(1) All lines represent 100% ownership unless otherwise indicated.

Subsidiaries of the Group as of March 13, 2026:

Name Principal activities
Country of

incorporation

Urugus S.A. Manufacturing, assembly, integration, test and exports Uruguay
Nettar Group Intermediate holding company B.V.I.
Nettar S.A. Intermediate holding company Uruguay
Satellogic V. Inc. Intermediate holding company United States
Satellogic USA Inc. Finance, sales and marketing, product strategy, business development and

customer delivery United States
Satellogic S.A. Research and development, administration, back office services (accounting) and

prototype-building Argentina
Satellogic Solutions S.L. Research and development (data science solutions and machine learning over the

satellite images) Spain
Satellogic Federal LLC Sales and marketing United States

This entity is controlled through Satellogic V. Inc.
This entity is controlled through Nettar, S.A. an intermediate holding entity of the Group.
This entity is controlled through Satellogic USA Inc.

(1)

(1)

(2)

(2)

(3)

(1)

(2)

(3)
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Available Information

Our Internet website address is www.satellogic.com. Our annual reports on Form 10-K (formerly on Form 20-F), quarterly reports on Form 10-Q,
current reports on Form 8-K and amendments to those reports filed or furnished pursuant to section 13(a) or 15(d) of the Securities Exchange Act are
available free of charge through our website as soon as reasonably practicable after we electronically file with or furnish them to the SEC, and are available in
print to any stockholder who requests a printed copy. We also use our website as a means of disclosing additional information, including for complying with
our disclosure obligations under the SEC's Regulation FD (Fair Disclosure). The SEC maintains a website that contains reports, proxy statements,
information statements and other information regarding issuers, including us, that file electronically with the SEC at www.sec.gov.

In addition, many of our corporate governance documents are available on our website at www.satellogic.com. Specifically, our Audit, Compensation,
Nominating and Corporate Governance and Finance Committee Charters, our Corporate Governance Guidelines and Code of Business Conduct and Ethics
are available. Each of these documents is also available in print to any stockholder who requests it.

The content on our website is available for information purposes only and is not a part of and shall not be deemed incorporated by reference in this
Report.

History and Development of the Company

We were incorporated under the laws of the BVI on June 29, 2021, solely for the purpose of effectuating the Merger, which was consummated on
January 25, 2022. See “Merger Transaction” below for further details of the Merger. The Domestication was consummated on March 26, 2025. See
“Domestication” below for further details.

We own no material assets other than our interests in Nettar and do not operate any business other than through Nettar, our wholly owned subsidiary.
Nettar is a BVI business company incorporated in the BVI as a company limited by shares. See Item 7 “Management’s Discussion and Analysis of Financial
Condition and Results of Operations - Liquidity and Capital Resources” for a discussion of Nettar’s principal capital expenditures for the years ended
December  31, 2025 and 2024. Except for capital expenditures in the ordinary course of business, there are no other material capital expenditures or
divestitures currently in progress as of the date of this Report.

Nettar was the holding company of the Satellogic Group (the “Group”) prior to the Merger and was incorporated on October 7, 2014, under the laws of
the BVI as an International Business Company.

The mailing address of our principal executive office is 210 Delburg Street, Davidson, NC 28036, U.S. and our telephone number is 704-802-2041.
Our principal website address is www.satellogic.com. The information contained on, or accessible through, our website is not incorporated by reference into
this Report, and you should not consider it a part of this Report.

On May 6, 2022, we entered into an Investment Agreement with Officina Stellare S.p.A. (“OS”), a company engaged in the design and production of
telescopes and opto-mechanical and aerospace instrumentation for ground and space-based applications, to purchase 5% of OS’s outstanding common shares
for $3.7 million. Emiliano Kargieman, our Chief Executive Officer, was appointed to the OS board of directors. The investment was completed on September
30, 2022. OS is also a supplier of telescopes to the Company.

Merger Transaction

On January 25, 2022 (the “Closing Date”), we consummated the Transactions contemplated by the Agreement and Plan of Merger dated as of July 5,
2021 (the “Merger Agreement” ), by and among Satellogic, CF V, a Delaware corporation, now known as “Satellogic V. Inc., Ganymede Merger Sub 1 Inc., a
BVI business company incorporated in the BVI as a company limited by shares and a direct wholly owned subsidiary of Satellogic and Ganymede Merger
Sub 2 Inc., a Delaware corporation and a direct wholly owned subsidiary of Satellogic.

The Merger resulted in cash proceeds of $168 million, after Transaction expenses and debt repayment, through the contribution of cash held in CF V’s
trust account, net of redemptions by CF V’s public stockholders, and a concurrent PIPE offering (“2022 PIPE”) led by SoftBank’s SBLA Advisers Corp. and
CF&Co., among other institutional investors, together
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with the Liberty Investment. See Note 4 (Reverse Recapitalization) to the Consolidated Financial Statements for additional details.

On January 26, 2022, our Class A common stock began trading on Nasdaq under the ticker symbol “SATL” and our warrants began trading on Nasdaq
under the ticker symbol “SATLW”.

Domestication

On March 26, 2025, we filed with the Secretary of State of the State of Delaware a certificate of corporate domestication and a certificate of
incorporation of a Delaware corporation with the name “Satellogic Inc.”, as well as filed with the Registrar of Corporate Affairs in the BVI a notice of the
Company’s continuance out of the BVI, pursuant to which we domesticated and are continuing as a Delaware corporation. On the effective date of the
Domestication, each of our BVI Ordinary Shares and BVI Warrants automatically converted by operation of law, on a one-for-one basis, into shares of Class
A common stock, Class B common stock and warrants to purchase Class A common stock, respectively.

ITEM 1A. RISK FACTORS

Any investment in our securities involves a high degree of risk, including the risks described below. Readers should carefully consider the following
risks and other information in this Report, including our Consolidated Financial Statements and related notes included elsewhere in this Report. The risks
and uncertainties described below are not the only risks and uncertainties we face. Additional risks and uncertainties not presently known to us or that we
currently deem immaterial may also impair our business operations. If any of the following risks actually occur, our business, financial condition and results
of operations could suffer. As a result, the trading price of our shares could decline, perhaps significantly, and you could lose all or part of your investment.
The risks discussed below also include forward-looking statements and our actual results may differ substantially from those discussed in these forward-
looking statements. See the section entitled “Cautionary Note Regarding Forward-Looking Statements.”

Summary Risk Factors

• If we do not generate revenue as expected, our financial condition will be materially and adversely affected.

• The success of our business will be highly dependent on our ability to effectively market and sell our products and services, which can be a
costly process.

• The loss of one or more of our largest customers could adversely affect our results of operations.

• Our sales efforts involve considerable time and expense, and our sales cycle is long and unpredictable.

• We may face risks and uncertainties associated with D&I-related contracts, which may have a material adverse effect on our business.

• Our pricing structure may not be optimal and may require adjustments over time.

• If we are unable to scale production of our satellites, our business could be materially and adversely affected.

• Our expansion into Space Systems, as well as other new business lines or services, may result in unforeseen risks, challenges and uncertainties.

• We are dependent on third parties to build and provide certain satellite components, products and services, including to transport and launch our
satellites into space, and any inability to meet our needs could have a material and adverse impact on our business, financial condition, and
results of operations.

• We depend on ground station and cloud-based computing infrastructure operated by third parties, and any failure in their or our operational
infrastructure could materially and adversely affect our business.

• Any failure to meet our minimum service requirements in any customer contracts may materially and adversely affect our business, results of
operations and financial condition.

• Market acceptance of our Data & Analytics and Space Systems businesses may not continue, and our business is dependent upon our ability to
keep pace with the latest technological changes.
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• We face competition for all of our Data & Analytics and Space Systems businesses, which may limit our ability to gain market share.

• We may fail to foresee challenges with international operations or regulations in certain markets may change.

• The use of AI, machine learning, and related technologies in our business present risks and challenges that could adversely affect us.

• Our products and services are complex and could have unknown defects or errors, which may increase our costs, harm our reputation, give rise
to costly litigation, or divert our or our customers’ resources.

• Our business is capital intensive, and we may not be able to raise adequate capital to finance our strategies.

• Our ability to grow our business depends on the successful production, launch, commissioning, sale and/or operation of our satellites, which is
subject to many uncertainties, some of which are beyond our control.

• The markets for Data & Analytics and Space Systems businesses have not been established with precision, are still emerging and may not
achieve the growth potential we expect or may grow more slowly than expected.

• If our satellites and related equipment become impaired, or fail to operate as intended, it could have a material adverse effect on our business,
financial condition, and results of operations.

• Satellites are subject to production and launch delays, launch failures, and damage or destruction during launch, the occurrence of which could
materially and adversely affect our operations.

• Our business involves significant risks and uncertainties that may not be covered by insurance or insurance coverage may be insufficient or
unavailable on acceptable cost and terms, if at all.

• Coordination results may adversely affect our ability to use our satellites in certain orbital locations or may delay our ability to launch satellites
and thereby limit our ability to provide our proposed services.

• Natural disasters, unusual or unfavorable weather conditions, pandemic or epidemic outbreaks, terrorist acts and geopolitical events (including
the new conflicts in Iran and the Middle East) could disrupt our business or satellite launch schedules.

• The anticipated benefits of our Domestication are subject to risks and uncertainties, and may not materialize.

• Following the Domestication, we lost our foreign private issuer status and are now required to comply with the Exchange Act’s domestic
reporting regime, which may cause us to incur significant expenses.

• We may not have sufficient cash flows from our business to continue to fund our operations and pay our debt.

• If we become a U.S. governmental contractor, our business will be subject to significant U.S. regulations, and changes in U.S. government
spending could reduce our revenue and adversely affect our business.

• Our technology may violate the proprietary rights of third parties, our intellectual property may be misappropriated or infringed upon by third
parties, or we may fail to comply with the terms of any open-source software license applicable to our technology, each of which could have a
negative impact on our operations.

• We rely on the specialized expertise of our senior management, engineering, sales and operational staff and must retain and attract qualified and
highly skilled personnel in order to grow our business successfully.

• Continuing inflation and/or elevated interest rates for prolonged periods could have an adverse effect on our business, financial condition, and
results of operations.

• We have incurred and will continue to incur significant expenses and administrative burdens as a public company, which could have an adverse
effect on our business, financial condition, and results of operations.

• The ability of management to operate the business successfully is largely dependent upon the efforts of certain of our key personnel. The loss of
key personnel could negatively impact our operations and financial results.

• The dual class structure of our common stock has the effect of concentrating voting control with certain of our stockholders and limiting our
other stockholders’ influence on corporate matters and may discourage others from pursuing any change of control transactions that holders of
Class A common stock may view as beneficial.
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• We do not expect to declare any dividends in the foreseeable future.

• Failure to maintain effective internal controls over financial reporting could have a material adverse effect on our business, operating results and
stock price.

• We are an “emerging growth company” and a “smaller reporting company.” As a result of the reduced disclosure and governance requirements
applicable to emerging growth companies and smaller reporting companies, our Class A common stock may be less attractive to investors.

Risks Related to Our Business and Industry

We are an early-stage company that has not demonstrated a sustained ability to generate revenues. If we do not generate revenues as expected, our
financial condition will be materially and adversely affected.

Since inception, we have devoted substantially all of our resources to designing, building and developing our satellites and satellite components and
technology, enhancing our geospatial analytics capabilities and services, planning our business, raising capital and providing general and administrative
support for these operations. As a relatively new business, we have not demonstrated a sustained ability to generate sufficient revenue from our Data &
Analytics business or conduct sufficient sales and marketing activities necessary for successful commercialization of our geospatial data and analytics
platform (“Platform”). Additionally, our Space Systems business line, which allows us to sell our satellites directly to customers, has only a limited
demonstrated track record of revenues. Consequently, any assessment a reader makes about our current business, future success or viability may not be as
accurate as it could be if we had a longer operating history. Further, our limited financial track record, without meaningful revenue from our expected future
principal business, is of limited reference value for an assessment of our business and future prospects.

As of December  31, 2025, we have an accumulated deficit of $404.9 million. For the year ended December  31, 2025, we had net cash used in
operating activities of $26.9 million. As of December 31, 2025, we had cash and cash equivalents of $94.4 million. We will continue to incur losses and
negative operating cash flows until we are able to onboard a sufficient number of customers, contracts and launch and scale a sufficient number of our
constellation of satellites, to become profitable and generate positive operating cash flows. As we continue to transition to commercial production and sales, it
is difficult to forecast our future results. We have limited insight into trends that may emerge and affect our business, including our ability to attract and retain
customers and the competition we will face. If our revenue grows slower than we anticipate or we otherwise fall materially short of our forecasts and
expectations, we may not be able to achieve profitability and positive operating cash flows and our financial condition will be materially and adversely
affected, which could cause our stock price to decline and investors to lose confidence in us.

The success of our business will be highly dependent on our ability to effectively market and sell our Data & Analytics and Space Systems products and
services and to convert our pipeline of potential contracts into actual revenues, which can be a costly process.

To date, we have relied heavily on equity and debt financing to fund our business and operations and are currently generating revenue from agreements
with a commercial space technology customer and a governmental customer as well as from a base of smaller customer contracts. As of the date of this
Report, we have a fleet of 19 satellites in orbit and have significantly accelerated our sales and marketing efforts to government D&I agencies, particularly in
countries outside of the U.S. Our success will be highly dependent on our ability to convert our significant pipeline of potential contracts into recognized
revenues. If we fail to sign contracts with at least some portion of the customers for large projects currently envisaged in our pipeline, particularly over the
next couple of years when any large contract would significantly impact our revenues and financial results and grow a sufficient number of contracts with
such customers, our business, financial condition, and results of operations will be materially and adversely affected.

Our ability to establish and expand our customer relationships and sell our Data & Analytics and Space Systems products and services is subject to a
number of factors, including our ability to overcome concerns by customers relating to our lack of experience or track record in providing such services and
products to customers in the same industry or at all, competition from larger, more experienced service providers, our customers’ satisfaction or
dissatisfaction with our satellites and/or our EO services, the frequency and severity of errors or disruptions in our satellites, reliability of our satellites, the
effects of general economic conditions, competitive offerings or alternatives, reductions in our customers’ spending levels, and pricing.
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Our sales growth is dependent upon our ability to implement sophisticated and potentially costly sales and marketing initiatives. These initiatives may
not be effective in generating sales, and in such an event our results of operations will be harmed. In the near term, we intend to derive substantially all our
revenues from providing our Data & Analytics services and Space Systems to international government D&I agencies, and in the longer term, intend to
expand our operations to serve commercial customers in a variety of markets and industries. We cannot give any assurance that we will be able to secure
future business or that the potential uses for our products and services in commercial applications will develop. It is difficult to predict our future revenues
and appropriately budget for our expenses, and we have limited insight into trends that may emerge and affect our business. If actual results do not improve
or improve more slowly than we anticipate, our operating results, prospects and financial position could be materially and adversely affected.

The loss of one or more of our largest customers could adversely affect our results of operations.

We are dependent on a small number of customers for a large portion of our revenue, such as a commercial space technology customer and a
governmental customer. A significant decrease in the sales to or loss of any of our major customers would have a material adverse effect on our business,
financial condition, and results of operations. In 2025, we had three customers that each accounted for more than 10% of our total revenue and in 2024, we
had two customers that accounted for 10% of our total revenue. Customers in the D&I market generally purchase our services and products in connection with
government programs that have a limited duration, leading to fluctuating sales to any particular customer in this market from year to year. If we lose one or
more of our major enterprise or government customers, or if we experience a significant reduction in business from one or more major enterprise or
government customers, there is no assurance that we would be able to quickly replace those customers to generate comparable revenue, which could harm our
operating results and profitability.

Our sales efforts involve considerable time and expense, and our sales cycle is long and unpredictable for many of our portfolio offerings.

Our results of operations may fluctuate, in part, because of the intensive nature of our sales efforts and the length and unpredictability of our sales
cycle. As part of our sales efforts, we invest considerable time and expense evaluating the specific needs and requirements of our potential customers, which
consist largely of government agencies and educating these potential customers about the technical capabilities and value of our satellites and our Data &
Analytics services and the better unit economics we can offer, which in the case of government agencies can be less important. In addition, we have only
recently begun to grow our sales team, and our sales efforts have historically depended on the significant involvement of our senior management team. Given
the nature of the potential customers, the length of our sales cycle tends to be long and varies substantially from customer to customer. In addition, the timing
and cycle of contract bidding processes particularly for government contracts can be very unpredictable and can change or lengthen on very little notice and
for reasons outside of our control. Because decisions to purchase our Data & Analytics services and Space Systems involve significant financial
commitments, potential customers generally evaluate our products and technologies at multiple levels within their organizations, each of which often have
specific requirements, and typically involve senior officials and management, and multiple internal approvals. We could spend substantial time, effort, and
money in our sales efforts without producing any sales. If our sales efforts to a potential customer do not result in sufficient revenue to justify our
investments, our business, financial condition, and results of operations could be materially and adversely affected.

We may face risks and uncertainties associated with D&I-related contracts, which may have a material adverse effect on our business.

We are still an early-stage company and only began to recognize revenues in 2021. Acquiring defense-related governmental contracts is part of our
growth strategy. The acquisition of defense-related or governmental customers results in our Data & Analytics services and Space Systems being
incorporated into defense programs. Whether such defense or governmental contracts are entered into directly with the U.S. government, a foreign
government, or one of their respective agencies, or indirectly as a subcontractor or team member, our contracts and subcontracts are or will be subject to
special risks. For example:

• Changes in government administration and national and international priorities, including developments in the geopolitical environment (such as
the new conflicts in Iran and the Middle East), or regulatory requirements, could have a significant impact on national or international defense
spending priorities and the efficient handling of routine contractual matters. These changes could have a negative impact on our business in the
future.
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• We may compete directly with other suppliers or align with a prime or subcontractor competing for a contract. We may not be awarded the
contract if the pricing or product offering is not competitive, either at our level or the prime or subcontractor level. In addition, in the event we
are awarded a contract, we may be subject to protests by losing bidders of contract awards that can result in the reopening of the bidding process
and changes in governmental policies or regulations and other political factors. In addition, we may be subject to multiple rebid requirements
over the life of a defense program in order to continue to participate in a program, which can result in the loss of the contract or significantly
reduce our revenue from the program. The government’s requirements for more frequent technology refreshes on defense programs may lead to
increased costs and lower long-term revenues.

• Consolidation among defense industry contractors has resulted in a few large contractors with increased bargaining power relative to us. The
increased bargaining power of these contractors may adversely affect our ability to compete for contracts and, as a result, may materially and
adversely affect our business or results of operations in the future.

• Our usage policy currently restricts usage of our Data & Analytics services, data and Platform for peaceful use only, and that may limit our
ability to compete for and win certain defense-related contracts.

• While we executed the Domestication in part to better position ourselves to execute our realigned strategic focus on the U.S. market, including
competing for U.S. government D&I-related contracts, there can be no assurance that the Domestication will continue to enable us to
successfully obtain any such contracts, nor will it resolve the foregoing risks.

Our pricing structure may not be optimal and may require adjustments over time.

The pricing of our products and services will vary depending on the specific application and customer specifications. Given the complexity in
determining pricing structures for our Data & Analytics services and satellites, we may experience difficulty determining the appropriate price structure for
our products and services. This may result in missed revenue opportunities and lower than expected margins if we price our products and services too low, or
in us losing bids if we price our products and services too high. In addition, we expect that we may need to change our pricing model from time to time,
including as a result of competition, global economic conditions, reductions in our customers’ spending levels generally, changes in product mix, pricing
studies or changes in how information technology infrastructure is broadly consumed. Similarly, as we introduce new products and services, or as a result of
the evolution of our existing products and services, we may have difficulty determining the appropriate price structure for our products and services. In
addition, as new and existing competitors introduce new products or services that compete with ours, or revise their pricing structures, we may be unable to
attract new customers at the same price or based on the same pricing model as we have used historically. Moreover, customers may demand price
concessions. As a result, we may be required from time to time to revise our pricing structure or reduce our prices, which could materially and adversely
affect our business, financial condition, and results of operations.

If we are unable to scale production of our satellites as planned, our business and results of operations could be materially and adversely affected.

Our business plan is based on us building out our constellation of satellites and building satellites to fulfill our Space Systems customer orders. Our
ability to achieve our production plans and deliver our products and services to our customers will depend upon many factors, including our ability to:

• acquire sufficient quantities of third-party components and supplies;

• recruit and train new staff while maintaining desired quality levels;

• implement an effective supplier strategy and supply chain management system; and

• adopt manufacturing and quality control processes, which we must successfully introduce and scale for production at any new production
facilities.

We may be unable to prepare and operate production facilities for production within our planned timeframes, in a cost-effective manner or at all due to
a variety of factors, including, but not limited to, a failure to acquire or lease an additional production facility, a stoppage of construction as a result of public
health emergencies, geopolitical conflicts, insufficiency of utility infrastructure, unexpected construction problems, permitting and other regulatory issues,
severe weather, labor disputes, and issues with subcontractors or vendors. In addition, the cost to scale satellite production may be more than we are currently
forecasting based on higher plant acquisition and build out costs, higher labor costs, increases in
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plant and equipment costs, increased transportation and supply chain costs and higher costs to manage and administer the plant and supply chain. Any delay
or inability to build and launch satellites as we resume efforts to scale satellite production, including at the expected cost, could significantly delay or reduce
expected revenue, profitability and cash flow. No assurance can be given that construction of the satellites will be completed on time or at all, or as to whether
we will have sufficient funds available to complete construction if we experience unexpected delays or costs.

Our expansion into Space Systems, as well as other new business lines or services may result in unforeseen risks, challenges and uncertainties.

In 2022, as a part of our go-to-market strategy, we added a new line of business, Space Systems, which allows us to sell our satellites directly to select
customers for whom satellite ownership is a priority. The Space Systems business line, as well as our expansion into any other new business line or service,
may subject us to unforeseen risks, challenges, and uncertainties. We may incur additional capital expenditure to support the expansion of our business and
there is no guarantee that we will increase our revenues as a result of the Space Systems business line or any other new business line or service. Additionally,
our failure to adequately manage costs and expenses and evaluate consumer demands with respect to the direct purchase of satellites by customers could
materially and adversely affect the prospects of us achieving overall profitability through the Space Systems business line, which may require significant
managerial, financial, operational and other resources. We may also face additional regulatory, legal and counterparty risks as a result of the Space Systems
business line or any other new business line or service we pursue. If we fail to manage the development of new business lines or services successfully, our
growth potential, business and results of operations may be materially and adversely affected.

We are dependent on third parties to build and provide certain satellite components, products and services, including to transport and launch our
satellites into space and any delay could have a material and adverse impact on our business, financial condition, and results of operations.

We are dependent on third parties to transport our satellites and ground station equipment around the world and to launch and deliver our satellites into
space. Currently there are only a few companies that offer launch services, including SpaceX, with whom we have entered into the SpaceX Agreement. We
require timely and affordable access to launch services that meet our business and technical requirements to deploy our satellite constellation. If the number
of companies offering launch services or the number of launches does not grow in the future, contract disputes arise with existing launch providers, or there is
a consolidation among companies who offer these services, this could result in a shortage of space on these launch vehicles, which may cause prices to
increase, or result in our inability to secure space on a launch vehicle and, as a result, delays in our launch schedule. Additionally, adverse events with respect
to our launch service providers, such as satellite launch failures or financial difficulties (which some of these providers have previously experienced), could
result in increased costs or delays in the launch of our satellites. Moreover, a shortage of transportation providers for our satellites and ground station
equipment may cause our costs to increase, delays in our ability to launch our satellites and gaps in our service coverage, and adversely affect our ability to
meet customer demand. Any of these situations could have a material adverse effect on our business, financial condition, and results of operations.

Further, in the event that a launch is delayed, our timing for recognition of revenue may be impacted depending on the length of the delay and the
nature of our impacted customer contracts. While such delays are common in the space industry, any delay in a launch could result in a delay in recognizing
revenue which could materially and adversely impact our financial statements or result in negative impacts to our earnings during a specified time period,
which could have a material adverse effect on our business, financial condition, and results of operations.

Although we design and build our satellites and many of our key satellite components, we rely on third party vendors and manufacturers to build and
provide certain satellite components, products or services and the inability of these vendors and manufacturers to meet our needs could have a material
adverse effect on our business.

We design the core components that go into developing and manufacturing our satellites to be mission specific, partner with third parties to
manufacture those components for us and then assemble, integrate and test the components and satellites in our own facilities (or support customers’
assembly, integration and testing (“AIT”) in such customers’ facilities). Our ability to manage our production line and supply of raw materials and
components to meet production goals may be constrained by our suppliers’ inability to scale production. An inability to grow the number of satellites we have
in orbit could jeopardize our ability to fulfill obligations under customer contracts, which could, in turn, result in reduced sales, contract penalties or
terminations and damage to customer relationships and our reputation, and could have a material adverse effect on our business, financial condition, and
results of operations.
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We are impacted by increases in the prices of raw materials used in the production of our satellites. We monitor sources of supply in an effort to ensure
that adequate raw materials and other components and supplies are available. Prolonged disruptions in the supply of any of our key raw materials or
components, difficulty completing qualification of new sources of supply or implementing use of replacement materials, components or new sources of
supply, or a continuing increase in the prices of raw materials, energy or components, including as a result of interest rate volatility, geopolitical conditions,
trade restrictions or disputes, including as it relates to tariffs on raw materials or supplied components, could have a material adverse effect on our operating
results, financial condition, and cash flows.

In addition, we cannot give any assurance that our suppliers have obtained and will be able to obtain or maintain all licenses, permits and approvals
necessary for their operations to comply with all applicable laws and regulations, and failure to do so by them may lead to interruption in their business
operations, which in turn may result in shortages of components supplied to us.

We depend on ground station and cloud-based computing infrastructure operated by third parties for value added services, and any errors, disruption,
performance problems or failure in their or our operational infrastructure could materially and adversely affect our business, financial condition, and
results of operations.

We rely on the technology, infrastructure, and software applications, including software-as-a-service offerings, of certain third parties, such as ground
station infrastructure operated by two separate third-party vendors, in order to launch and deliver our satellites into space and operate some or all of certain
key features or functions of our business, including deployment of our cloud-based imagery services and other geospatial and data analytic services. We do
not have control over the operations of the facilities of the third parties that we use. If any of these third-party services experience errors, disruptions, security
issues, or other performance deficiencies, if they are updated such that they become incompatible, if these services, software, or hardware fail or become
unavailable due to extended outages, interruptions, defects, or otherwise, or if they are no longer available on commercially reasonable terms or prices (or at
all), these issues could result in errors or defects in the delivery of our Data & Analytics services, or our ability to manage our operations could be interrupted
until equivalent services or technology, if available, are identified, procured, and implemented, all of which may take significant time and resources, increase
our costs, and could materially and adversely affect our business, financial condition, and results of operations.

Our customer contracts may require us to meet certain minimum service requirements which can vary significantly from customer to customer. Any
failure to meet our service requirements may materially and adversely affect our business, results of operations and financial condition.

Our agreements with customers may provide for minimum service level commitments, which contain specifications regarding the availability and
performance of our products and services such as assured access and guaranteed capacity. Any failure of or disruption to our infrastructure could impact the
performance of our satellites and the availability of our products and services to our customers. Although our customers will expect some level of potential
disruption based on the product specifications and general operational conditions, if we are unable to meet any minimum service requirements or if we suffer
extended periods of poor performance or unavailability of our products and services, we may lose customer contracts and suffer reputational harm which
could materially and adversely affect our business, financial condition, and results of operations.

Market acceptance of our products and services may not continue, and our businesses are dependent upon our ability to keep pace with the latest
technological changes.

The market for our products and services is characterized by rapid technological change and evolving industry standards. Failure to respond in a timely
and cost-effective way to these technological developments could have a material adverse effect on our business and operating results. As a result, our
success will depend, in part, on our ability to develop and market service offerings that respond in a timely manner to the technological advances and needs of
our customers, and evolving industry standards. In addition, although in the near term we intend to derive substantial revenues from providing our products
and services to government D&I agencies, in the longer term, we intend to expand our operations to serve commercial customers in a variety of markets and
industries and through a wide range of applications.

We believe that, in order to remain competitive in the future, we will need to continue to invest significant financial resources to improve the
technology of our existing products and services and develop new products and services both for existing applications and new commercial applications,
including through internal R&D, acquisitions and joint ventures or other collaboration arrangements. These expenditures could divert our attention and
resources from other projects, and we
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cannot be sure that these expenditures will ultimately lead to the timely development of new product or service offerings and technologies, or identification of
and expansion into new markets and applications. In addition, following the establishment of our Space Systems business line, we are increasingly reliant on
our ability to build and launch satellites quickly to meet customer demand at an attractive cost. Our profitability will be dependent on our competitiveness in
this area, as our competitors advance their own ability to build and launch satellites, at greater speeds, in greater volumes, and at lower costs.

Due to the design complexity of our products and services, we may, in the future, experience delays in completing the development and introduction of
new or enhanced products or product applications. Any such delays could result in increased costs of development or deflect resources from other projects. In
addition, there can be no assurance that the market for our products or services will develop or continue to expand or that we will be successful in identifying
new markets or applications as we currently anticipate. The failure of our technology to gain market acceptance could significantly reduce our planned
revenues and harm our business. Market acceptance of our products and services depends on a number of factors, including the quality, scope, timeliness,
sophistication, and price of substitute products and services. We cannot be sure that our competitors will not develop competing technologies that gain market
acceptance in advance of our technologies or develop technologies that better meet the needs of our customers. The possibility exists that our competitors
might develop new technology or offerings that might cause our existing technology and offerings to become obsolete. If we fail to develop, manufacture,
and market innovative technologies that enable our products and services to meet customers’ requirements or our technologies fail to achieve market
acceptance more rapidly as compared to our competitors, our ability to procure new contracts could be negatively impacted and our business may not
continue to grow in line with expectations or at all. If we are unable to achieve sustained growth, we may be unable to execute our business strategy, expand
our business or fund other liquidity needs and our business, financial condition, and results of operations could be materially and adversely affected.

We may not be able to identify suitable acquisition candidates or consummate acquisitions on acceptable terms, or we may be unable to successfully
integrate acquisitions, which could disrupt our operations and materially and adversely impact our business and operating results.

We intend to continue to pursue acquisitions of complementary technologies, products and businesses as a component of our growth strategy.
Acquisitions involve certain known and unknown risks that could cause our sales growth or operating results to differ from our expectations. For example:

• we may not be able to identify suitable acquisition candidates or to consummate acquisitions on acceptable terms;

• we may not be able to obtain the necessary financing, on favorable terms or at all, to finance any or all of our potential acquisitions; and

• acquired technologies, products or businesses may not perform as we expect and we may fail to realize the anticipated benefits from the
acquisition.

In addition, our acquisition strategy may divert management’s attention away from our existing business, resulting in the loss of key customers or
employees, and expose us to unanticipated problems or legal liabilities, including responsibility as a successor for undisclosed or contingent liabilities of
acquired businesses or assets.

If we fail to effectively conduct due diligence on our potential targets, for example, we may not identify problems at target companies or we may fail to
recognize incompatibilities or other obstacles to successful integration. Our inability to successfully integrate future acquisitions could impede us from
realizing all of the benefits of those acquisitions and could materially weaken our business operations. The integration process may disrupt our business and,
if new technologies, products or businesses are not implemented effectively, it may result in unanticipated problems, expenses, liabilities and competitive
responses.

Further, even if the operations of an acquisition are integrated successfully, we may not realize the full benefits of the acquisition, including the
synergies, cost savings or growth opportunities that we expect. These benefits may not be achieved within the anticipated time frame, or at all. Further,
acquisitions may cause us to issue securities that would dilute our current stockholders’ ownership percentage, use a substantial portion of our cash resources,
experience volatility in earnings due to changes in contingent consideration related to acquisition earn-out liability estimates or become subject to litigation.
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We face competition for our products and services which may limit our ability to gain market share.

We operate in the NewSpace sector, which refers to the increased commercialization and privatization of the space sector. Competition in our imagery
services business is highly diverse, and while our competitors offer different products, there is often competition for contracts that are part of governmental
budgets. The major existing and potential competitors for our products and services include commercial satellite imagery and manufacturing companies,
state-owned imagery providers, aerial imagery companies, free sources of imagery and unmanned aerial vehicles. We also face competition from companies
that provide geospatial data analytic information and services to the U.S. government, including defense prime contractors.

We plan to leverage our superior unit economics and put enough satellites in orbit to remap the entire surface of the earth in high-resolution on a daily
basis and, in doing so expect to deliver our data to customers at near zero marginal cost which we believe will provide us with a competitive advantage
against an existing EO market that is currently supply-constrained. However, our competitors or potential competitors could, in the future, offer satellite-
based imagery or other products and services with more attractive features than our products and services which could outweigh the lower cost of our
products and services. Our competitors could introduce new fleets of satellites, experience fewer delays in the rollout of new satellites, and could be awarded
government contracts for which we are competing. The emergence of new remote imaging technologies or the continued growth of low-cost imaging
satellites could negatively affect our sales efforts. More importantly, if competitors develop and launch satellites or other imagery-content sources with more
advanced capabilities and technologies than ours, or offer products and services at lower prices than ours, our business and results of operations could be
harmed.

The U.S. government and foreign governments may develop, construct, launch and operate their own imagery satellites, which could reduce their need
to rely on us and other commercial suppliers. In addition, such governments could sell or provide free of charge imagery from their satellites and thereby
compete with our EO services. Also, governments may at times make our imagery freely available for humanitarian purposes, which could impair our
revenue growth with non-governmental organizations.

In addition, some of our international competitors currently benefit from, and others may benefit in the future from, subsidies and other protective
measures implemented by their home countries where governments are providing financial support, including significant investments in the development of
new technologies. Government support of this nature greatly reduces the commercial risks associated with satellite development activities for these
competitors. This market environment may result in increased pressures on our pricing and other competitive factors. While the Domestication was intended
to better position ourselves to compete for U.S. government D&I-related contracts, there can be no assurance that the Domestication will allow us to
successfully obtain any such contracts, nor will it necessarily allow us to benefit from protective measures relating to domicile in the United States.

Some of our competitors have made or could make acquisitions of businesses that allow them to offer more competitive and comprehensive solutions.
As a result of such acquisitions, our current or potential competitors may be able to accelerate the adoption of new technologies that better address customer
needs, devote greater resources to bring these products and services to market, initiate or withstand substantial price competition, or develop and expand their
product and service offerings more quickly than us. These competitive pressures in our market or our failure to compete effectively may result in fewer orders
and reduced revenue and margins and impair our ability to acquire market share. In addition, it is possible that industry consolidation may impact customers’
perceptions of the viability of smaller or even mid-size companies and consequently customers’ willingness to purchase from such firms.

We may not compete successfully against our current or potential competitors. If we are unable to compete successfully, or if competing successfully
requires us to take costly actions in response to the actions of our competitors, our business, financial condition, and results of operations could be materially
and adversely affected. In addition, companies competing with us may have an entirely different pricing or distribution model from ours. Increased
competition could result in fewer customer contracts, price reductions, reduced margins, and inability to gain market share, any of which could harm our
business and results of operations.

We may fail to foresee challenges with international operations or the regulatory environment in certain markets may unexpectedly change.

Our future success will depend heavily upon our ability to oversee production operations at facilities and locations outside of our current countries of
operation and management’s day-to-day oversight. Our international operations expose us to numerous challenges and risks including, but not limited to,
adverse political, regulatory, legislative, and economic
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conditions in various jurisdictions; costs of complying with varying governmental regulations; fluctuations in currency exchange rates; and difficulties in
protecting intellectual property rights in foreign countries. Unforeseen challenges in sustaining efficient operations, decreases in product quality, language and
cultural differences, political and economic unrest, unexpected changes in the regulatory environment or theft of intellectual property from our satellite
production facilities, or other yet-undiscovered challenges, could materially and adversely affect us, our business, financial position, and results of operations.

The use of AI, machine learning, and related technologies in our business present risks and challenges that could adversely affect us.

We use AI, machine learning, and related technologies in our business, and we expect to continue to incorporate AI and machine learning into our
business operations and invest resources in AI and machine learning tools. Our investment in AI and machine learning tools and technologies may not
provide the anticipated benefits, and the increasing use of AI and machine learning technologies present many challenges and risks to our business. Flaws in
AI algorithms or datasets or the failure to implement adequate safeguards may lead to unintended consequences, such as operational disruptions, data loss or
erroneous decision-making, which could adversely impact our business relationships, reputation, or business operations. Introducing new AI and machine
learning tools may also increase the risk of data security breaches or other cybersecurity threats, improper handling of private or sensitive information or
inadvertent loss of our intellectual property rights, any of which could result in adverse consequences, including costly claims, litigation, regulatory
investigations, and penalties. The increasing use of AI and machine learning technologies in our industry may also adversely affect our business if our
competitors incorporate AI and machine learning into their business, services, and products more rapidly or more successfully than us, which could hinder
our ability to compete effectively and adversely affect our results of operations. In addition, the legal and regulatory environment surrounding AI and
machine learning technology is evolving and complex. Regulation of AI tools and their use, such as the European Union’s Artificial Intelligence Act adopted
in 2024, can be expected to intensify in many countries and regions. Compliance with the evolving regulatory landscape may entail significant costs, require
us to change aspects of our technologies or business practices, or otherwise negatively affect us. Any of these or other emerging risks associated with AI or
machine learning could materially and adversely affect our reputation, business, and results of operations.

Our products and services are complex and could have unknown defects or errors, which may increase our costs, harm our reputation with customers,
give rise to costly litigation, or divert our or our customers’ resources from other purposes.

We employ sophisticated design and testing processes and practices. Nevertheless, our products and services may contain defects or errors, or
experience performance problems when first introduced, when new versions or enhancements are released, or even after these products have been in use for a
period of time. Our systems may not be successfully implemented, pass required acceptance criteria, or operate or give the desired output, or it may not be
able to detect and fix all defects in our satellites and our Data & Analytics services, or resolve any delays or availability issues in the launch services we
procure. These problems could result in expensive and time-consuming design modifications, delays in the introduction of new products or enhancements,
significant increases in our service and maintenance costs, termination of contracts for convenience or cause, diversion of our personnel’s attention from our
product development efforts, exposure to liability for damages, damaged customer relationships, and harm to our reputation, any of which could materially
and adversely harm our results of operations. In addition, increased development costs could be substantial.

Our business is capital intensive, and we may not be able to raise adequate capital to finance our business strategies, including funding future satellites,
or we may be able to do so only on terms that significantly restrict our ability to operate our business.

Implementation of our business strategy, such as expanding our satellite constellation and our product and service offerings, requires a substantial
outlay of capital. As we pursue our business strategies and seek to respond to opportunities and trends in our industry, our actual capital expenditures may
differ from our expected capital expenditures. The nature of our business also requires us to make capital expenditure decisions in anticipation of customer
demand, and we may not be able to correctly predict such demand. If our customer demand exceeds our ability to respond to that demand, we may not be able
to fully capture the growth in demand.

We cannot provide assurances that our businesses will generate sufficient cash flow from operations in the future or that additional capital will be
available in amounts sufficient to enable us to execute our business strategies. Our ability to satisfy our longer-term liquidity will depend primarily on our
ability to grow our revenue and meet our revenue targets, and
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additional funding may be required for a variety of reasons. The availability and cost to us of external financing depend on a number of factors, including
general market conditions, our financial performance and our credit rating. Both our credit rating and our ability to obtain financing generally may be
influenced by the supply and demand characteristics of our industry generally. Declines in our expected future revenue under contracts with customers and
challenging business conditions faced by our customers are among factors that may adversely affect our credit. Other factors that could impact our credit
include the amount of debt in our capital structure, activities associated with our strategic initiatives, our expected future cash flows, and the capital
expenditures required to execute our business strategy. The overall impact on our financial condition of any transaction that we pursue may be negative or
may be negatively perceived by the financial markets and ratings agencies, and may result in adverse rating agency actions with respect to any credit rating
we may have from time to time. Disruption in the capital markets, including as a result of interest rate volatility and geopolitical instability, a deterioration in
our financial performance or a credit rating downgrade could limit our ability to obtain financing or could result in any such financing being available only at
greater cost or on more restrictive terms than might otherwise be available.

Long-term disruptions in the capital and credit markets as a result of uncertainty due to adverse macroeconomic conditions, an uncertain regulatory
environment or geopolitical conflict could adversely affect our access to capital. If financial market disruptions occur, it may become difficult for us to raise
additional capital or refinance debt when needed, on acceptable terms or at all. Any disruption could require us to take measures to conserve cash until the
markets stabilize or until alternative credit arrangements or other funding for our business needs can be arranged. Such measures could include deferring
capital expenditures and reducing or eliminating other discretionary uses of cash, which could materially and adversely impact our business and our ability to
execute our business strategies.

Risks Relating to Our Satellites and Industry

Our ability to grow our business depends on the successful production, launch, commissioning and/ or operation of our satellites and related ground
systems, software and analytic technologies, which is subject to many uncertainties, some of which are beyond our control.

Our current primary R&D objectives focus on the development of satellites and related components that can remap the entire surface of the Earth in
high resolution as well as our EO services, including creating a catalog of archived data. While we currently have 19 satellites in orbit, we estimate the gross
costs associated with designing, building, and launching our satellites to continue to build out our constellation will be significant, and there can be no
assurance that we will complete these deployments on a timely basis, on budget or at all. Design, manufacture and launch of satellite systems are highly
complex and historically have been subject to delays and cost over-runs. If we do not complete development and manufacturing of additional satellites in our
anticipated timeframes or at all, our ability to grow our business will be adversely affected. The successful development, integration, and operation of our
satellites and our Data & Analytics services involves many uncertainties, some of which are beyond our control, including, but not limited to:

• timing in finalizing satellite design and specifications;

• performance of satellites meeting design specifications;

• failure of satellites as a result of technological or manufacturing difficulties, design issues or other unforeseen matters;

• engineering and/or manufacturing performance failing or falling below expected levels of output or efficiency;

• increases in costs of materials and supplied components and services;

• changes in project scope;

• our ability to obtain applicable approvals, licenses or certifications from regulatory agencies, if required, and to maintain current approvals,
licenses or certifications;

• performance of our manufacturing facilities despite risks that disrupt productions, such as natural disasters, catastrophic events or labor
disputes;

• performance of a limited number of suppliers for certain raw materials and supplied components, the accuracy of supplier representations as to
the suitability of such raw materials and supplied components for our products, and their willingness to do business with us;

• performance of our internal and third-party resources that support our R&D activities;
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• our ability to protect our intellectual property critical to the design and function of our satellites and our EO services;

• our ability to continue funding and maintaining our R&D activities;

• successful completion of demonstration missions; and

• the impact of public health emergencies on us, our customers and suppliers, and the global economy.

The occurrence or failure of any of the above events, as applicable, could have a material adverse effect on our ability to continue to develop, integrate
and operate our satellites and related infrastructure, products, and services, which could materially adversely affect our business, financial condition, and
results of operations.

The market for our products and services has not been established with precision, is still emerging and may not achieve the growth potential we expect or
may grow more slowly than expected.

The market for Data & Analytics services and Space Systems has not been established with precision as the commercialization of space is a relatively
new development and is rapidly evolving. Our views of the total addressable market are based on a number of third-party reports which may or may not
accurately reflect future market size and growth. As a result, our views of the total addressable market for our products and services may prove to be
incorrect. In addition, if interest in our Data & Analytics services and Space Systems by customers, or the expected growth in commercial applications for
Data & Analytics services and Space Systems, is less than expected, or our satellite and related technologies are unable to meet expected customer
expectations and demand, our business and financial results will be materially and adversely affected.

Our industry is characterized by changing technology and evolving standards, and we may not be successful in identifying, developing and marketing
products and services that respond to rapid technological change, evolving technical standards and systems developed by others. Our competitors may
develop technology that better meets the needs of our customers. If we do not continue to develop, manufacture, and market innovative technologies or
applications that meet customers’ requirements, sales may suffer, and we may not be able to grow our business. If we are unable to achieve sustained growth,
we may be unable to execute our business strategy, expand our business or fund other liquidity needs, and our business prospects, financial condition, and
results of operations could be materially and adversely affected.

If our satellites and related equipment become impaired, it could have a material adverse effect on our business, financial condition, and results of
operations.

We evaluate our satellites for impairment and test for recoverability whenever events or changes in circumstances indicate that their carrying amount
may not be recoverable. Certain of the anomalies disclosed below may be considered to represent a significant adverse change in the physical condition of a
particular satellite. There can be no assurance as to the actual operational life of a satellite or that the operational life of individual components will be
consistent with their design life. A number of factors will impact the useful lives of our satellites, including, among other things, the quality of their design
and construction, the durability of their component parts, and the occurrence of any anomaly or series of anomalies or other risks affecting the satellites
during launch and in orbit. We currently anticipate the useful life of an operational satellite to be approximately three years. If our satellites and related
equipment have shorter useful lives than we currently anticipate, this may lead to delays in increasing the rate of our commercial payloads and declines in
actual or planned revenues, which would have a material adverse effect on our business, financial condition, and results of operations.

Long-lived assets are tested periodically for impairment or whenever there is an indication that an asset may be impaired. Disruptions to our business,
unexpected significant declines in our operating results, adverse technological events or changes in the regulatory environments in which we operate may
result in impairment charges to our assets. Any future impairment charges could substantially affect our reported results.

If our satellites fail to operate as intended, it could have a material adverse effect on our business, financial condition, and results of operations.

We rely on data obtained from our satellites in order to provide services to our customers. We may become unable or limited in our ability to collect
such data. For example, satellites can temporarily go out of service and be recovered, or cease to function, including the quality of design and construction,
the rate of consumption of the propellant supply, the expected gradual environmental degradation of solar panels, the durability of various satellite
components and the orbits and space environments in which the satellites are placed and operated. The accumulated effects of solar radiation and
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single event upsets or electronic/catch-up events from the collision of charged particles, collisions with other objects (including, but not limited to, space
debris and other spacecraft) or actions by malicious actors, including cyber-related actions, could also damage the satellites and subject us to liabilities for any
damages caused to other spacecraft.

The manufacturing, testing, launching and operation of satellites involves complex processes and technology. Our satellites employ advanced
technologies and sensors that are exposed to severe environmental stresses that have affected and could affect the performance of our satellites. Hardware
component problems could lead to deterioration in performance or loss of functionality of a satellite. In addition, human operators may execute improper
implementation commands that may negatively impact a satellite’s performance. Exposure of our satellites to an unanticipated catastrophic event, such as a
meteor shower or a collision with space debris, could reduce the performance of, or completely destroy, the affected satellite. Even if a satellite is operated
properly, minor technical flaws in the satellite’s sensors could significantly degrade its performance, which could materially affect our ability to collect
imagery and market our products and services successfully.

Satellites can experience malfunctions, commonly referred to as anomalies, which have occurred and may occur in the future in our satellites.
Anomalies can occur as a result of various factors, such as satellite manufacturer error, whether due to the use of new or largely unproven technology or due
to a design, manufacturing or assembly defect that was not discovered before launch and general failures resulting from operating satellites in the space
environment. Any single anomaly could materially and adversely affect our ability to utilize the satellite. Anomalies may also reduce the expected capacity,
commercial operation and/or useful life of a satellite, thereby reducing the revenue that could be generated by that satellite or create additional expenses due
to the need to provide replacement or back-up satellites or satellite capacity earlier than planned and could have a material adverse effect on our business. In
addition, if a satellite or satellites experience a malfunction, the satellite capacity of our non-impacted network may be insufficient to meet all of our
customers’ needs or may cause service interruptions, and we may need to potentially blackout or reduce service to certain customers, which would adversely
affect our relationships with our customers and result in loss of revenues. Although we work diligently both internally and with our suppliers to determine
and eliminate the cause of anomalies in new satellites and provide for redundancies of many critical components in our satellites, we may not be able to
prevent the impact of anomalies in the future.

We cannot provide assurances that our satellites will continue to operate successfully in space throughout their expected operational lives. Even if a
satellite is operated properly, technical flaws in that satellite’s sensors or other technical deficiencies or anomalies could significantly hinder its performance,
which could materially affect our ability to collect imagery and market our products and services successfully. While certain software deficiencies may be
corrected remotely, most, if not all, anomalies or debris collision damage cannot be corrected once the satellites are placed in orbit. Further, although we have
some ability to actively maneuver our satellites to avoid potential collisions with space debris or other spacecraft, this ability is limited by, among other
factors, uncertainties and inaccuracies in the projected orbit location of and predicted conjunctions with debris objects tracked and cataloged by the U.S.
government. Additionally, some space debris is too small to be tracked and therefore its orbital location is completely unknown; nevertheless, this debris is
still large enough to potentially cause severe damage or a failure of our satellites should a collision occur. Recent years have seen increases in the number of
satellites deployed to low Earth orbits, and publicly announced plans call for many thousands of additional satellite deployments over the next decade. The
proliferation of these low Earth orbit constellations could materially increase the risk of potential collision with space debris or another spacecraft despite the
orbital debris mitigation requirements of the U.S. government, and could affect our ability to effectively access sufficient orbital slots to support the expected
growth across our business.

If we suffer a partial or total loss of a deployed satellite, it could require a significant amount of time and could incur substantial expense to replace
that satellite. We may experience other problems with our satellites that may reduce their performance. If a satellite is not fully operational, we may lose most
or all of the revenue that otherwise would have been derived from that satellite and may not be able to provide adequate services to our customers, which may
cause us to incur penalties under our contracts or may allow our customers to withhold payment for the time that service was impacted. Our inability to repair
or replace a defective satellite or correct any other technical problem in a timely manner could result in a significant loss of revenue. If a satellite experiences
a significant anomaly such that it becomes impaired or is no longer functional, it could significantly impact our business, prospects, and profitability.

Many satellites have redundant or backup systems and components that operate in the event of an anomaly, operational failure or degradation of
primary critical components, but these redundant or backup systems and components are subject to risk of failure similar to those experienced by the primary
systems and components. The occurrence of a
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failure of any of these redundant or backup systems and components could materially impair the useful life, capacity, or operational capabilities of the
satellite.

Satellites are subject to production and launch delays, launch failures, and damage or destruction during launch, the occurrence of which could
materially and adversely affect our operations.

Delays in the production of future satellites and the manufacture or procurement of requisite components and launch vehicles, limited availability of
appropriate launch windows, possible delays in obtaining regulatory approvals, satellite damage or destruction during launch, launch failures, or incorrect
orbital placement could have a material adverse effect on our business, financial condition, and results of operations. The loss of, or damage to, a satellite due
to a launch failure could result in significant delays in the anticipated revenue to be generated by that satellite. Any significant delay in the commencement of
service of a satellite could delay or potentially permanently reduce the revenue anticipated to be generated by that satellite. In addition, if the loss of a satellite
were to occur, we may not be able to accommodate affected customers with our other satellites or data from another source until a replacement satellite is
available, and we may not have on hand, or be able to obtain in a timely manner, the necessary funds to cover the cost of any necessary satellite replacement.
An extended launch delay beyond planned contingency, launch failure, underperformance, delay or perceived delay could have a material adverse effect on
our business prospects, financial condition, and results of operations. If delays were to occur and our remediation measures and process changes were not
successful or if we experience issues with planned manufacturing improvements or design and safety, we could experience issues in scaling up further
satellite production. Such delays could cause us to fail to reach our goal of expanding and scaling our constellation of satellites. A failure to reach a sufficient
number of satellites in our constellation may impact the revisit rates we are able to offer our customers and limit our product offerings, thereby making us less
attractive to existing and potential customers.

Launch vehicles may also underperform, in which case the satellite may still be placed into service by using its onboard propulsion systems to reach
the desired orbital location, resulting in a reduction in its service life. In addition, although we intend to purchase launch insurance on all of our launches, if
we were not able to obtain launch insurance on commercially reasonable terms and a launch failure were to occur, we would directly suffer the loss of the
cost of the satellite and related costs.

Our business involves significant risks and uncertainties that may not be covered by insurance or insurance coverage may be insufficient or unavailable
on acceptable cost and terms, if at all.

We endeavor to obtain insurance coverage from established insurance carriers to cover certain risks and liabilities related to our business. However, the
amount of insurance coverage that we maintain may not be adequate to cover all claims or liabilities. Obtaining adequate insurance poses challenges as the
price and availability of insurance fluctuates significantly and insurance market conditions or factors outside our control at the time we are in the market for
the required insurance, such as failure of a satellite using similar components, could cause premiums to be significantly higher than current estimates and
could reduce amounts of available coverage. The cost of our insurance has been increasing and may continue to increase. Higher premiums on insurance
policies will reduce our operating income by the amount of such increased premiums, or we may be forced to purchase lower-cost policies that include terms
less favorable to us, such as additional coverage exclusions or higher deductibles. If the terms of insurance policies become less favorable than those
currently available, there may be limits on the amount of coverage that we can obtain, or we may not be able to obtain insurance at all.

Further, existing coverage may be canceled while we remain exposed to the relevant risks and we are unable to obtain insurance to protect against all
operational risks, natural hazards and liabilities. Although we maintain insurance policies that we believe to be adequate, we cannot provide assurance that
this insurance will be adequate to protect us from all material judgments and expenses related to potential future claims or that these levels of insurance will
be available in the future at economical prices or at all. A successful liability claim could result in substantial cost to us. Even if we are fully insured as it
relates to a claim, such claim could nevertheless diminish our brand and divert management’s attention and resources, which could have a negative impact on
our business, financial condition, and results of operations.

We have historically purchased pre-launch and launch insurance to address the risk of potential systemic anomalies, failures, collisions with our
satellites or other satellites or debris, or catastrophic events during launch, to the extent that insurance was available on acceptable premiums and other terms.
The insurance proceeds received in connection with a partial or total loss of the functional capacity of any of our satellites would not be sufficient to cover the
replacement cost of an equivalent satellite if we choose to replace such impacted satellite. In addition, this insurance will not protect us against all losses to
our satellites due to specified exclusions, applicable deductibles and material change limitations, and it
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may be difficult to insure against certain risks, including a partial deterioration in satellite performance and satellite re-entry.

Although we maintain pre-launch and launch insurance coverage for our satellites, we do not maintain in-orbit lifecycle insurance coverage. Any
damage or destruction to our satellites while in orbit as a result of anomalies, failures, collisions with our satellites or other satellites or debris, radiation
damage or other catastrophic event will not be covered by insurance, and accordingly, we will be required to pay for the repair or replacement of such satellite
which may have a material adverse effect on our financial condition, and results of operations.

We do not maintain third-party liability insurance with respect to our satellites. Accordingly, we currently have no insurance to cover any third-party
damages that may be caused by any of our satellites, including personal and property insurance. If we experience significant uninsured losses, such events
could have a material adverse impact on our business, financial condition, and results of operations.

Coordination results may adversely affect our ability to use our satellites in certain orbital locations for our proposed service or coverage area or may
delay our ability to launch satellites and thereby limit our ability to provide our proposed services.

We are required to record orbital locations and operational parameters of our satellites with the ITU (as defined below) and to coordinate with other
satellite operators and national administrations the use of these orbital locations and operational parameters in order to avoid interference to or from other
satellites. The results of coordination may adversely affect our use of our satellites using certain orbital locations and the type of applications or services that
we can accommodate. If we are unable to coordinate our satellites by specified deadlines, we may not be able to use our satellites or certain orbital locations
for our proposed service or coverage area, or we may lose interference protection for our satellites. The use of our satellites may also be temporarily or
permanently adversely affected if the operation of other satellite networks do not conform to coordination agreements resulting in the acceptable interference
levels being exceeded (such as due to operational errors associated with the transmissions to other satellite networks).

Natural disasters, unusual weather conditions, pandemic or epidemic outbreaks, terrorist acts and geopolitical events could disrupt our business or
satellite launch schedules. Interruption or failure of our infrastructure could hurt our ability to effectively perform our daily operations and provide and
produce our products and services, which could damage our reputation and materially and adversely affect our operating results.

We are vulnerable to natural disasters and significant disruptions including tsunamis, floods, earthquakes, fires, water shortages, other extreme or
unusual weather conditions, epidemics or pandemics, acts of terrorism or disruptive geopolitical events where our facilities or the launch facilities of our
transport partners are located, or where our third-party suppliers’ facilities are located, power shortages and blackouts, aging infrastructures and
telecommunications failures. Furthermore, climate change has increased, and may continue to increase, the rate, size and scope of these natural disasters. In
the event of such a natural disaster or other disruption, we could experience disruptions to our operations or the operations of suppliers, subcontractors,
distributors or customers, which could affect our ability to maintain launch schedules or fulfill our customer contracts.

The availability of many of our Data & Analytics services depends on the continuing operation of our satellite operations infrastructure, satellite
manufacturing operations, information technology and communications systems, some of which are supported by third-party vendors that are not under our
control. Any downtime, damage to or failure of our systems could result in interruptions in our service, which could reduce our revenues. Our systems are
vulnerable to damage or interruption from floods, fires, power loss, aging infrastructure, telecommunications failures, computer viruses, computer denial of
service attacks or other attempts to harm our systems. In the event we are unable to collect, process and deliver imagery from our facility, our daily operations
and operating results would be materially and adversely affected. In addition, our ground terminal centers are vulnerable to damage or interruption from
human error, intentional bad acts, earthquakes, hurricanes, floods, fires, war, terrorist attacks, power losses, hardware failures, systems failures, aging
infrastructure, telecommunications failures and similar events.

The occurrence and impact of any of the foregoing is difficult to predict, but one or more of them could result in lengthy interruptions in our services
and/or damage our reputation, which could have a material adverse effect on our business, financial condition, results of operations, and/or cash flows.
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Prolonged unfavorable weather conditions could negatively impact our operations.

In order for satellites to collect and deliver imagery effectively, the satellite must be able to view the desired area on a certain day and at a certain time
as it passes overhead. Adverse weather conditions, such as clouds or haze, may prevent satellites from collecting data and imagery or could cause the satellite
to experience technical difficulties communicating with the ground terminals or collecting imagery in the same quality or volume that was intended. In
addition, space weather, such as solar flares, could take our satellites out of orbit, disrupt our ground communication networks and affect the decay rate of our
satellites. The occurrence of any of the foregoing could result in lengthy interruptions in our services and/or damage our reputation, which could have a
material adverse effect on our business, financial condition, and results of operations.

Risks Related to the Change in Our Place of Incorporation

Previously, our organizational documents were governed by BVI law but upon effectiveness of the Domestication, they are now governed by Delaware
law.

Following the Domestication, our organizational documents have changed and are now governed by Delaware law rather than BVI law. These new
organizational documents and Delaware law contain provisions that differ in some respects from those in our previous organizational documents and BVI
law. For a more detailed description regarding our new organizational documents, please see “Description of Registrant’s Securities” attached to this Report
as Exhibit 4.1.

In connection with the Domestication, we lost our foreign private issuer (“FPI”) status and are now required to comply with the Exchange Act’s domestic
reporting regime, which may cause us to incur significant legal, accounting and other expenses.

Prior to the effectiveness of the Domestication, we qualified as an FPI and therefore we were not required to comply with all of the periodic disclosure
and current reporting requirements of the Exchange Act applicable to U.S. domestic issuers. Following the Domestication, we are no longer an FPI and are
now required to comply with all of the periodic disclosure and current reporting requirements of the Exchange Act applicable to U.S. domestic issuers, which
are more detailed and extensive than the requirements for FPIs. We were also required to make changes in our corporate governance practices in accordance
with various SEC and Nasdaq rules. The regulatory and compliance costs to us under U.S. securities laws to comply with the reporting requirements
applicable to a U.S. domestic issuer will likely be significantly higher than the cost we have historically incurred as an FPI. As a result, we expect that the
loss of FPI status will increase our legal and financial compliance costs and will make some activities highly time consuming and costly. We expect that
complying with the rules and regulations applicable to U.S. domestic issuers will make it more difficult and expensive for us to obtain director and officer
liability insurance, and we may be required to accept reduced coverage or incur substantially higher costs to obtain coverage. These rules and regulations
could also make it more difficult for us to attract and retain qualified members of our Board and members of our senior management.

Certain provisions in our charter documents and under Delaware law could make an acquisition of our company more difficult, limit attempts by our
stockholders to replace or remove members of our Board or current management and may adversely affect the market price of our common stock.

Following the Domestication, our Delaware certificate of incorporation and bylaws contain certain provisions that could delay or prevent a change in
control of our company. These provisions could also make it difficult for stockholders to elect directors that are not nominated by the current members of our
Board or take other corporate actions, including effecting changes in our management. These provisions include:

• a classified Board with three-year staggered terms, which could delay the ability of stockholders to change the membership of a majority of our
Board;

• the ability of our Board to issue shares of preferred stock and to determine the price and other terms of those shares, including preferences and
voting rights, without stockholder approval, which could be used to significantly dilute the ownership of a hostile acquirer;

• the exclusive right of our Board to elect a director to fill a vacancy created by the expansion of our Board or the resignation, death or removal of a
director, which prevents stockholders from being able to fill vacancies on our Board;
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• a prohibition on stockholder action by written consent (unless unanimous), which may force stockholder action to be taken at an annual or special
meeting of our stockholders;

• the requirement that a special meeting of stockholders may be called only by or at the direction of the Board, acting pursuant to a resolution adopted
by the affirmative vote the majority of the total number of directors then in office, or by the chairperson of the Board (who is required to call such
meeting whenever requested in writing by stockholders representing at least 30% of the voting power of the outstanding voting stock), which could
delay the ability of our stockholders to force consideration of a proposal or to take action, including the removal of directors;

• the ability of our Board, by majority vote, to amend our bylaws, which may allow our Board to take additional actions to prevent an unsolicited
takeover and inhibit the ability of an acquirer to amend our bylaws to facilitate an unsolicited takeover attempt;

• advance notice procedures with which stockholders must comply to nominate candidates to our Board or to propose matters to be acted upon at a
stockholders’ meeting, which may discourage or deter a potential acquirer from conducting a solicitation of proxies to elect the acquirer’s own slate
of directors or otherwise attempting to obtain control of us; and

• while we have opted out of Section 203 of the DGCL, our Delaware certificate of incorporation a prohibition on engaging in any business
combination (as defined in our Delaware certificate of incorporation) with an “interested stockholder” for a period of three years subsequent to the
time that the stockholder became an interested stockholder, unless (1) prior to such time, the Board approves the business combination or the
transaction in which the stockholder became an interested stockholder, (2) upon completion of the transaction that resulted in the stockholder
becoming an interested stockholder, the interested stockholder owns at least 85% of the outstanding voting stock (with certain exclusions), or (3) at
or after the person becomes an interested stockholder, the business combination is approved by the Board and authorized by a vote of at least 66
2/3% of the outstanding voting stock not owned by the interested stockholder (our Delaware certificate of incorporation provides that the Liberty
Investor, Cantor Fitzgerald L.P. and Emiliano Kargieman and any of their respective affiliates and associates will not constitute “interested
stockholders” for purposes of these provisions).

• These provisions may prohibit or deter large stockholders, in particular those owning 15% or more of our outstanding voting stock, from merging or
combining with us for a certain period of time.

The anticipated benefits of the Domestication are subject to numerous risks and uncertainties, and may not materialize.

Acquiring D&I related governmental contracts, including D&I contracts with U.S. governmental agencies, is part of our growth strategy. We anticipate
that the Domestication will reduce barriers to our pursuit of D&I-related contracts with U.S. governmental customers. However, our ability to obtain defense-
related contracts with U.S. governmental customers is subject to numerous risks, including among others, the demand for EO services (or the demand for
their incorporation into defense programs), our ability to comply with laws, regulations and rules applicable to U.S. governmental customers designed to
mitigate against the potential for undue foreign ownership control and ownership, including our ability to make changes to our management and corporate
governance structure in order to comply with such laws, rules and regulations, changes in government administration and national priorities, competition
from other suppliers, and consolidation amongst U.S. defense industry contractors, which may decrease our relative bargaining power. Any such adverse
impact to our ability to successfully obtain D&I-related contracts with U.S. governmental agencies following the Domestication may negatively impact our
business and financial condition.

Our Delaware certificate of incorporation designates the Court of Chancery of the State of Delaware as the sole and exclusive forum for certain types of
actions and proceedings that may be initiated by our stockholders, which could limit our stockholders' ability to obtain a favorable judicial forum for
disputes with us or our directors, officers or other employees.

Our Delaware certificate of incorporation provides that, with certain limited exceptions, unless we consent in writing to the selection of an alternative
forum, the Court of Chancery of the State of Delaware will be the sole and exclusive forum for any stockholder (including any beneficial owner) to bring (i)
any derivative action or proceeding brought on our behalf, (ii) any action asserting a claim of breach of fiduciary duty owed by any director or officer of the
Company owed to us or our stockholders, creditors or other constituents, (iii) any action asserting a claim against us or any director or officer of the Company
arising pursuant to any provision of the DGCL or our Delaware certificate of incorporation or our Delaware bylaws, or (iv) any action asserting a claim
against the Company or any director or officer of the Company governed by the internal affairs doctrine. Any person or entity purchasing or otherwise
acquiring any interest in shares of
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our capital stock is deemed to have received notice of and consented to the foregoing provisions. This choice of forum provision may limit a stockholder's
ability to bring a claim in a judicial forum that it finds favorable for disputes with us or our directors, officers or other employees, which may discourage such
lawsuits against us and our directors, officers and employees. Alternatively, if a court were to find this choice of forum provision inapplicable to, or
unenforceable in respect of, one or more of the specified types of actions or proceedings, we may incur additional costs associated with resolving such
matters in other jurisdictions, which could adversely affect our business, financial condition or results of operations.

Risks Related to Legal and Regulatory Matters

We are subject to stringent U.S. export and import control laws and regulations. Unfavorable changes in these laws and regulations or U.S. government
licensing policies, our failure to maintain U.S. government authorizations under these laws and regulations, or our failure to comply with these laws and
regulations could have a material adverse effect on our business, financial condition, and results of operations.

We have a global supply chain of upstream and downstream partners including manufacturers, suppliers and launch providers from a number of
countries including the U.S. Based on these activities and our obligations under our NOAA licenses, we are required to comply with U.S. export control laws
and regulations, including the Export Administration Regulations (“EAR”), administered by the U.S. Department of Commerce’s Bureau of Industry and
Security. Pursuant to this regulation, we may be required, among other things, to (i) determine the proper licensing jurisdiction and export classification of
products, software, and technology, and (ii) obtain licenses or other forms of U.S. government authorization to conduct some business related transactions.
Violations of applicable export control laws and related regulations could result in criminal and administrative penalties, including fines, possible denial of
export privileges, and debarment, which could have a material adverse impact on our business, including our ability to enter into contracts or subcontracts for
U.S. government customers. U.S. export licenses are required to transfer or make accessible certain of our products, software and technical information to our
non-U.S. employees (called “deemed exports”).

The inability to secure and maintain other necessary export authorizations could negatively impact our ability to successfully compete or to operate our
business as planned. For example, if we were unable to obtain or maintain our licenses to export certain spacecraft hardware, we would effectively be
prohibited from launching our satellites from certain non-U.S. locations, which would limit the number of launch providers we could use. In addition, if we
were unable to obtain a Department of State Technical Assistance Agreement to export certain launch related services, we would experience difficulties with
or even be unable to perform integration activities necessary to safely integrate our transfer satellites to non-U.S. launch vehicles. In both cases, these
restrictions could lead to higher launch costs which may have a material adverse impact on our results of operations. Similarly, if we were unable to secure
effective export licensure to authorize the full scope of activity with a foreign partner or supplier, we may be required to make design changes to spacecraft or
updates to our supplier chain, which may result in increased costs to us or delays in satellite launches.

Any changes in the export control regulations or U.S. government licensing policy, such as those necessary to implement U.S. government
commitments to multilateral control regimes, may restrict our operations. There is no inherent right to perform an export and, given the significant discretion
the U.S. government has in adjudicating such authorizations in furtherance of U.S. national security and foreign policy interests, there can be no assurance we
will be successful in our current and future efforts to secure and maintain necessary licenses, registrations, or other U.S. government regulatory approvals.

In addition, U.S. export control laws continue to change. For example, the control lists under the ITAR and the EAR are periodically updated to
reclassify specific types of export-controlled technology, meaning that any changes to the jurisdictional assignment of controlled data or hardware used by us
could result in the need for different export authorizations, each then subject to a subsequent approval. Similarly, should exceptions or exemptions under the
EAR or ITAR, respectively, be changed, our activities otherwise authorized via these mechanisms may become unavailable and could result in the need for
additional export authorizations.

Additionally, changes to the administrative implementation of export control laws at the agency level may suddenly occur as a result of geopolitical
events, which could result in existing or proposed export authorization applications being viewed in unpredictable ways, or potentially rejected, as a result of
the changed agency level protocol.
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Our current business and operations require that we operate in compliance with and under the purview of some U.S. regulatory bodies.

With recent changes related to our positioning to serve U.S. government customers, our satellite operations are subject to U.S. regulation.

The raw data collected by our constellation is collected through a series of ground stations strategically located in several global locations. We have a
primary mission command control center in the U.S. that has ultimate operational control of our constellation and is supported by additional teams in each of
Spain and Argentina. With the shift of ultimate operational constellation control to the U.S., Satellogic filed for an operator’s license with NOAA which was
granted in November 2023. We are currently pursuing a license with the Federal Communications Commission (“FCC”). We also are subject, directly and
through our contract with SpaceX for launch of our satellites, to the U.S. regulations of FAA licensing requirements. We have taken appropriate measures to
ensure full compliance with these and similar regulations.

If we are successful in becoming a U.S. governmental contractor, our business will be subject to significant U.S. regulations, and reductions or changes
in U.S. government spending, including the U.S. defense budget, could reduce our revenue and adversely affect our business.

A large part of our growth strategy includes obtaining U.S. governmental agency customers, particularly in D&I, as well as U.S. commercial
customers. If or when we contract with the U.S. government or, in certain circumstances, retain services from U.S. service providers, we must comply with a
variety of U.S. laws and regulations. A violation of these laws and regulations could result in the imposition of fines and penalties to us or our customers or
the termination of our or their contracts with the U.S. government. As a result, there could be a delay in our receipt of orders from our customers, a
termination of such orders, or a termination of any contracts between us and the U.S. government.

• Our potential future contracts with U.S. and international defense contractors or directly with the U.S. government may be on a commercial item
basis, eliminating the requirement to disclose and certify cost data. To the extent that there are interpretations or changes in the Federal
Acquisition Regulations (“FAR”) regarding the qualifications necessary to sell commercial items, there could be a material impact on our
business and operating results. For example, there have been legislative proposals to narrow the definition of a “commercial item” (as defined in
the FAR) or to require cost and pricing data on commercial items that could limit or adversely impact our ability to contract under commercial
item terms. Changes in regulatory application to our business could be accelerated due to changes in our mix of business, in federal regulations,
or in the interpretation of federal regulations, which may subject us to increased oversight by the Defense Contract Audit Agency for certain of
our products or services. Such changes could also trigger contract coverage under the Cost Accounting Standards (“CAS”) applicable to certain
U.S. government procurements, further impacting our commercial operating model and requiring compliance with a defined set of business
systems criteria. Growth in the value of certain contracts may increase our compliance burden, requiring us to implement new business systems
to comply with such requirements. Failure to comply with applicable CAS requirements could adversely impact our ability to win future CAS-
covered contracts.

• We would be subject to the Defense Federal Acquisition Regulation Supplement (“DFARS”) and the Department of Defense (“DoD”) and
federal cybersecurity requirements, in connection with any defense work we perform in the future for the U.S. government and defense prime
contractors. Amendments to DoD cybersecurity requirements, such as through amendments to the FAR or DFARS, may increase our costs or
delay the award of contracts if we are unable to certify that we satisfy such cybersecurity requirements.

• We are or may become subject to the Department of Defense’s Cybersecurity Maturity Model Certification (“CMMC”) requirements in
connection with contracts involving the DoD, either as a prime contractor or subcontractor. Under current DoD regulations, CMMC Level 1
certification is expected to become mandatory for applicable DoD solicitations and contracts on or before November 9, 2026, and CMMC Level
2 certification is expected to become mandatory for applicable solicitations and contracts on or before November 9, 2028.

Compliance with CMMC may require us to implement and maintain specified cybersecurity controls, undergo third-party assessments where
applicable, and incur additional compliance, audit, remediation, and monitoring costs. If we are unable to obtain or maintain the required
CMMC certification at the applicable level within required timeframes, we may be ineligible to bid on or be awarded certain DoD contracts or
subcontracts, may experience delays in contract awards, or could be subject to contractual remedies, including termination. Any such
developments could adversely affect our business, financial condition, and results of operations.
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In addition, evolving DoD cybersecurity requirements, including future amendments to FAR, DFARS, or CMMC program rules, may further
increase our compliance burden and costs.

• The U.S. government or a defense prime contractor customer could require us to relinquish data rights to a product in connection with
performing work on a defense contract, which could lead to a surrender of valuable technology and intellectual property in order to participate
in a government program.

• We may enter into cost reimbursable contracts with the U.S. government or a defense prime contractor customer that could offset our cost
efficiency initiatives.

• We may be subject to various U.S. federal export-control statutes and regulations, which may affect our business with, among others,
international defense customers. In certain cases, the export of our products and technical data to foreign persons, and the provision of technical
services to foreign persons related to such products and technical data, may require licenses from the U.S. Department of Commerce or the U.S.
Department of State. The time required to obtain these licenses, and the restrictions that may be contained in these licenses, may result in us
being at a competitive disadvantage with international suppliers who are not subject to U.S. federal export control statutes and regulations. In
addition, violations of these statutes and regulations can result in civil and, under certain circumstances, criminal liability as well as
administrative penalties which could have a material adverse effect on our business, financial condition, and results of operations.

• Sales to U.S. prime defense contractor customers as part of foreign military sales (“FMS”) programs combine several of the different types of
risks and uncertainties highlighted above, including risks related to government contracts, risks related to defense contracts, timing and
budgeting of foreign governments, and approval from the U.S. and foreign governments related to the programs, all of which may be impacted
by macroeconomic and geopolitical factors outside of our control.

• We may in the future derive a portion of our revenue from programs with governments and government agencies that are subject to security
restrictions (e.g., contracts involving classified information, classified contracts, and classified programs), which preclude the dissemination of
information and technology that is classified for national security purposes under applicable law and regulations. In general, access to classified
information, technology, facilities, or programs requires appropriate personnel security clearances, is subject to additional contract oversight and
potential liability, and may also require appropriate facility clearances and other specialized infrastructure. Therefore, our access to classified
information in connection with the performance of a U.S. government contract may be limited to certain of our employees with appropriate
security clearances. When accessing sensitive information, we must comply with security requirements pursuant to the National Industrial
Security Program Operating Manual (“NISPOM”), administered by the Defense Counterintelligence and Security Agency (“DCSA”), and other
U.S. government security protocols. Failure to comply with the NISPOM or other security requirements may subject us to civil or criminal
penalties, loss of access to sensitive information, loss of a U.S. government contract, or potentially debarment as a government contractor.
Further, the DCSA has transitioned its review of a contractor’s security program to focus on the protection of controlled unclassified
information and assets. Failure to meet DCSA’s new, broader requirements could adversely impact the ability to obtain new business as a
government contractor.

• We may need to invest additional capital to build out higher level security infrastructure at certain of our facilities to be awarded contracts
related to defense programs with higher level security requirements. Failure to invest in such infrastructure may limit our ability to obtain new
contracts with defense programs.

• We may be required to purchase certain products that are manufactured in the United States and other relatively high-cost manufacturing
locations under the Buy American Act or other regulations, and we may not manufacture or source all products in locations that meet these
requirements, which may preclude our ability to sell some products or services.

• In order to obtain D&I contracts with agencies and departments of the U.S. government, we may also have to make changes to our management
and corporate governance structure to comply with applicable regulations. See “The anticipated benefits of the Domestication are subject to
numerous risks and uncertainties, and may not materialize” above for additional information.

If we were to become a contractor to agencies and departments of the U.S. government, it would likely result in us being subject to routine
investigations and reviews relating to compliance with various laws and regulations, including those associated with organizational conflicts of interest,
procurement integrity, bid integrity and claim presentation, among others. These investigations and reviews may be conducted without our knowledge.
Adverse findings in these
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investigations or reviews can lead to criminal, civil or administrative proceedings, and we could face civil and criminal penalties and administrative sanctions,
including termination of contracts, forfeiture of profits, suspension of payments, fines and suspension or debarment from doing business with U.S.
government agencies. In addition, we could suffer serious harm to our reputation and competitive position if allegations of impropriety were made against us,
whether or not such allegations are unfounded. If our reputation or relationship were impaired due to these investigations, or if we could not obtain contracts
with the U.S. government and the U.S. government otherwise ceased doing business with us or significantly decreased the amount of business it does with us,
our revenues and ability to attract new business could be adversely affected.

In addition, spending authorizations for defense-related and other programs by the U.S. government have historically fluctuated, and future levels of
expenditures and authorizations for these programs may decrease, remain constant or shift to programs in areas where we do not expect to provide services.
Any contract we may enter into with the U.S. government and its agencies will generally be conditioned upon the continuing availability of Congressional
appropriations. Congress usually appropriates funds on a fiscal year basis, even though contract performance may extend over many years. In recent years,
there has been a pattern of delays in the finalization and approval of the U.S. government budget, which can create uncertainty over the extent of future U.S.
government demand for our services.

Failure to comply with the requirements of the National Industrial Security Program could jeopardize our ability to provide our products and services to
the U.S. government.

A large part of our growth strategy includes seeking U.S. governmental agency customers, particularly in D&I. Obtaining contracts with certain U.S.
governmental agencies may require us to maintain national security clearance and mitigation elements under the National Industry Security Program.
Obtaining and maintaining national security clearances involves a lengthy process. Going forward, we will require a facility clearance to meet the
requirements of D&I EO solicitations.

Our business with governmental entities is subject to the policies, priorities, regulations, mandates, and funding levels of such governmental entities and
may be negatively impacted by any change thereto.

We have entered into contracts with governments and governmental agencies to provide our products and services. This subjects our business to laws
and regulations applicable to companies doing business with the applicable government. These government contracts customarily contain provisions that give
the applicable government substantial rights and remedies, many of which are unfavorable to counterparty contractors and are not typically found in
commercial contracts. For instance, most government agencies include provisions that allow the government to unilaterally terminate or modify contracts for
convenience, and in such event, the counterparty to the contract may generally recover only our incurred or committed costs and settlement expenses and
profit on work completed prior to the termination. Further, typically where the government terminates a contract for default, the defaulting party may be
liable for any extra costs incurred by the government in procuring undelivered items from another source.

Government contracts often also contain provisions and are subject to laws and regulations that provide government customers with additional rights
and remedies not typically found in commercial contracts. These rights and remedies often allow government customers, among other things, to:

• terminate existing contracts for convenience with short notice;

• reduce orders under or otherwise unilaterally modify contracts;

• for contracts subject to the Truthful Cost or Pricing Data Act, reduce the contract price or cost where it was increased because we or a
subcontractor furnished cost or pricing data during negotiations that was not complete, accurate, and current;

• for some contracts, (i) demand a refund, make a forward price adjustment, or terminate a contract for default if we provided inaccurate or
incomplete data during the contract negotiation process and (ii) reduce the contract price under triggering circumstances, including the revision
of price lists or other documents upon which the contract award was predicated;

• cancel multi-year contracts and related orders if funds for contract performance for any subsequent year become unavailable;
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• claim rights in solutions, systems, or technology produced by us, appropriate such work-product for their continued use without continuing to
contract for our services, and disclose such work-product to third parties, including other government agencies and our competitors, which
could harm our competitive position;

• prohibit future procurement awards with a particular agency due to a finding of organizational conflicts of interest based upon prior related work
performed for the agency that would give us an unfair advantage over competing contractors, or the existence of conflicting roles that might bias
our judgment;

• subject the award of contracts to protest by competitors, which may require the contracting federal agency or department to suspend our
performance pending the outcome of the protest and may also result in a requirement to resubmit offers for the contract or in the termination,
reduction, or modification of the awarded contract;

• suspend or debar us from doing business with the applicable government; and

• control or prohibit the export of our services.

In addition, government contracts normally contain additional requirements that may increase our costs of doing business, reduce our gross margins,
and expose us to liability for failure to comply with these terms and conditions. These requirements include, for example:

• retainage or contract insurance guarantee requirements under which we are obligated to provide a deposit equal to a percentage of the relevant
contract value, which deposit is retained by the customer to cover any loss incurred due to our failure to perform and returned only upon
satisfactory completion of the contract;

• specialized disclosure and accounting requirements unique to government contracts;

• financial and compliance audits that may result in potential liability for price adjustments, recoupment of government funds after such funds
have been spent, civil and criminal penalties, or administrative sanctions such as suspension or debarment from doing business with the U.S.
government;

• public disclosures of certain contract and company information that may harm our competitive position or we would otherwise prefer not to
disclose;

• mandatory socioeconomic compliance requirements, including labor requirements, non-discrimination and affirmative action programs and
environmental compliance requirements; and

• requirements to procure certain materials, components and parts from supply sources approved by the customer.

Government contracts are also generally subject to greater scrutiny by the government, which can initiate reviews, audits and investigations regarding
our compliance with government contract requirements. New regulations or procurement requirements (including, for example, regulations regarding
counterfeit and corrupt parts, supply chain diligence and cybersecurity) or changes to current requirements could increase our costs and risk of non-
compliance. In addition, if we fail to comply with government contracting laws, regulations and contract requirements, our contracts may be subject to
termination, and we may be subject to financial and/or other liability under such contract and applicable law.

Further, changes in governmental policies, priorities, regulations, requirements applicable to commercial data and imagery providers, mandates or
funding levels, the imposition of budgetary constraints or a decline in government support or deferment of funding for programs in which we or our
customers participate could result in contract terminations, delays in contract awards, reduction in contract scope, performance penalties or breaches of our
contracts, the failure to exercise contract options, the cancellation of planned procurements and fewer new business opportunities, all of which could
materially and adversely impact our business, financial condition, and results of operations.

Our business is subject to a wide variety of additional extensive and evolving government laws and regulations. Failure to comply with such laws and
regulations could have a material adverse effect on our business.

We are subject to a wide variety of laws and regulations relating to various aspects of our business, including with respect to our space transport
operations, employment and labor, health care, tax, privacy and data security, health and safety, and environmental issues. Laws and regulations at the
foreign, federal, state and local levels frequently change, especially in relation to new and emerging industries (such as the NewSpace sector), and we cannot
reasonably predict the impact from, or the ultimate cost of compliance with, current or future regulatory or administrative changes. We monitor these
developments and devote a significant amount of management’s time and internal and external resources towards
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compliance with these laws, regulations and guidelines, and such compliance places a significant burden on management’s time and other resources, and it
may limit our ability to expand into certain jurisdictions. Moreover, changes in law, the imposition of new or additional regulations or the enactment of any
new or more stringent legislation that impacts our business could require us to change the way we operate and could have a material adverse effect on our
sales, profitability, cash flows and financial condition. Failure to comply with these laws or regulations or failure to satisfy any criteria or other requirement
under such laws or regulations, such as with respect to obtaining and maintaining licenses, certificates, authorizations and permits critical for the operation of
our business, may result in civil penalties or private lawsuits, or result in a delay in our obtaining or the denial, suspension or revocation of licenses,
certificates, authorizations or permits necessary to operate our business.

The U.S. and foreign governments may revise existing contract or procurement rules and regulations, or adopt new contract or procurement rules and
regulations, at any time and may also implement restrictions or apply pressure regarding the type and amount of services the government or its contractors
(including us) may obtain from private contractors. Such changes could impair our ability to obtain new contracts or renew contracts under which we
currently perform when those contracts are eligible for re-competition. Any new contracting methods could be costly or administratively difficult for us to
implement, which could adversely affect our business, results of operations and financial condition.

Additionally, regulation of our industry is still evolving, and new or different laws or regulations could affect our operations, increase our direct
compliance costs or cause our third-party suppliers or contractors to raise prices for us because of increased compliance costs. For example, the Federal
Communications Commission has an open notice of proposed rulemaking relating to mitigation of orbital debris, which could affect us and our operations.
The adoption of a multi-layered regulatory approach to any one of the laws or requirements to which we are or may become subject, particularly where the
layers are in conflict, could require alteration of our manufacturing processes or operational parameters, which may adversely impact our business. Further,
due to the evolving nature of these requirements, we may not be in compliance with all such requirements at all times and, even when we believe we are in
compliance, a regulatory agency may determine that we are not.

Any changes in applicable laws or regulations could adversely affect our business and financial condition. Any material failure to comply with
applicable laws or regulations could result in contract termination, price or fee reductions or suspension or debarment from contracting.

We are subject to the orbital slot and spectrum access requirements of the International Telecommunication Union (“ITU”) and the regulatory and
licensing requirements of each of the countries in which we provide services, operate facilities, or license terminals, and our business is sensitive to
regulatory changes in those countries and elsewhere.

The telecommunications industry is highly regulated, and we depend on access to orbital slots and spectrum resources to provide satellite services. The
ITU and U.S. and other nations’ regulators allocate spectrum for satellite services, and may change these allocations, which could change or limit how our
current satellites are able to be used. In addition, we are required to maintain regulatory approvals, and from time to time obtain new regulatory approvals,
from various countries in connection with providing satellite capacity, ground network uplinks, downlinks and other value-added or managed services to our
customers. Obtaining and maintaining these approvals can involve significant time and expense. If we cannot obtain, or are delayed in obtaining, the required
regulatory approvals, we may not be able to provide these services to our customers, operate facilities and terminals, or expand into new products or services.
In addition, the laws and regulations to which we are subject could change at any time, thus making it more difficult for us to obtain new regulatory approvals
or causing our existing approvals to be revoked or adversely modified. Because regulatory schemes vary by country, we may also be subject to regulations of
which we are not presently aware, and which could subject us to sanctions by a government that could materially and adversely affect our operations in that
country. If we cannot comply with the laws and regulations that apply to us, we could lose our revenue from services provided to the countries and territories
covered by these laws and regulations and be subject to criminal or civil sanctions.

Increasing regulatory and customer focus on data privacy issues and expanding laws may impact our business or expose us to increased liability.

We collect and process customer data, which may include personal data. Due to the sensitivity of the information and data we expect to manage in the
future, as well as the nature of our customer base, the security features of our information systems are critical. We have pursued and obtained our Data
Privacy Framework certification to assure our compliance with the principles governing data transfers. A variety of U.S. federal, state and foreign laws and
regulations govern the collection, use, retention, sharing and security of this information. Laws and regulations relating to privacy, data
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protection and consumer protection are evolving and subject to potentially differing interpretations. These requirements may not be harmonized, may be
interpreted and applied in a manner that is inconsistent from one jurisdiction to another or may conflict with other rules or our practices. As a result, our
practices may not have complied or may not comply in the future with all such laws, regulations, requirements and obligations.

We expect that new industry standards, laws and regulations will continue to be proposed regarding privacy, data protection and information security in
many jurisdictions, including the European e-Privacy Regulation, which is currently in draft form. We cannot yet determine the impact such future laws,
regulations and standards may have on our business. Complying with these evolving obligations is costly. For instance, expanding definitions and
interpretations of what constitutes “personal data” (or the equivalent) within the United States, the European Economic Area (the “EEA”) and elsewhere may
increase our compliance costs and legal liability.

We are also subject to additional privacy laws and regulations, many of which, such as the European Union’s General Data Protection Regulation
(“GDPR”) and national laws supplementing the GDPR, as well as legislation substantially implementing the GDPR in the United Kingdom, are significantly
more stringent than those currently in effect in the United States. The GDPR requires companies to meet stringent requirements regarding the handling of
personal data of individuals located in the EEA and includes significant penalties for noncompliance, which for the most serious violations may result in
monetary penalties of up to the higher of €20.0 million or 4% of a group’s worldwide revenues for the preceding financial year. The United Kingdom’s
version of the GDPR, which it maintains along with its Data Protection Act (collectively, the “UK GDPR”), also provides for substantial penalties that, for
the most serious violations, can be the greater of £17.5 million or 4% of a group’s worldwide revenues for the preceding financial year. The GDPR, the UK
GDPR, and other similar regulations require companies to give specific types of notice and informed consent is required for certain actions, and the GDPR
and the UK GDPR each impose additional conditions in order to satisfy such consent, such as bundled consents.

The GDPR, the UK GDPR, and other state and global laws and regulations have increased our responsibility and potential liability in relation to
personal data, and we have and will continue to put in place additional processes and programs to demonstrate compliance. The EU Commission completed a
thorough assessment of the adequacy of the U.S. with regard to data privacy protections that may be applied to the information of EU data subjects.
Subsequent to the review, the EU Commission reached an adequacy decision that the United States ensures an adequate level of protection for personal data
transferred from the EU to companies participating in the EU-US Data Privacy Framework. Satellogic chose to document and submit for certification under
the EU-US Data Privacy Framework and the UK extension to the Data Privacy Framework, both of which we obtained in October 2023.

New privacy laws and regulations are under development at the U.S. federal and state level and in many international jurisdictions. Any actual or
perceived failure to comply with the data privacy laws or regulations, or related contractual or other obligations, or any perceived privacy rights violation,
could lead to investigations, claims, and proceedings by governmental entities and private parties, damages for contract breach, and other significant costs,
penalties, and other liabilities, as well as harm to our reputation and market position.

Additionally, we store customer information and content and if our customers fail to comply with their contractual obligations or applicable laws, it
could result in litigation or reputational harm to us. The GDPR, UK GDPR, and other laws, regulations, standards and self-regulatory codes may affect our
ability to reach current and prospective customers, understand how our offerings and services are being used, respond to customer requests allowed under the
laws, and implement our new business models effectively. These new laws and regulations would similarly affect our competitors and our customers. These
requirements could impact demand for our offerings and services and result in more onerous contract obligations and impose other costs that have increased
and are likely to further increase over time.

We are subject to anti-corruption and anti-bribery laws in various countries, including but not limited to the U.S. Foreign Corrupt Practices Act. We can
be subject to criminal and civil liability and other serious consequences for violations of such laws, which can harm our business.

We are subject to applicable anti-corruption and anti-bribery laws in the countries in which we do or will conduct our business, including but not
limited to the U.S. Foreign Corrupt Practices Act of 1977, as amended (“FCPA”), and other, similar laws. We can, in certain circumstances, be held liable for
violations of such laws committed by our employees, agents, contractors and others acting on our behalf, even if we do not explicitly authorize or have actual
knowledge of such activities. We can also, in certain circumstances, be held liable for prior violations of such laws committed by us. Any violations of these
laws and regulations may result in substantial civil, criminal and administrative fines and penalties,
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remedial measures and legal expenses, and other collateral consequences, all of which could adversely affect our business, results of operations, financial
condition, and reputation.

Although we maintain anti-corruption policies and procedures designed to address the risk of bribery, corruption and related misconduct, certain of our
activities and operations present risk from an anti-corruption perspective. We have an extensive geographic scope of operations (current and projected) and
are active or pursuing business in countries that can present heightened anti-corruption compliance risks. Our target customer base also includes governments
and government instrumentalities, and contracting with such entities can increase a company’s compliance risk exposure since, among other things, the
representatives of such entities are typically considered to be “foreign officials” under the FCPA and may be similarly characterized under other relevant anti-
corruption laws. In certain countries, we also work with third parties, such as business development agents, distributors, and resellers, including to interact
with public officials on our behalf. As our operations and sales activities continue to expand, our policies and procedures will similarly have to expand to
adequately address the risks presented by our activities, and we may fail to adequately expand our policies and procedures to address these increased risks,
which could adversely affect our business, results of operations, financial condition and reputation.

Risks Related to Our Intellectual Property, Data Privacy and Information Security

We may be unable to protect our intellectual property rights. Disclosure of trade secrets could cause harm to our business.

To protect our proprietary rights, we rely on a combination of patents, trademarks and trade secret laws, and confidentiality agreements and license
agreements with consultants, vendors and customers. Our efforts to protect our intellectual property and proprietary rights may not be sufficient. Although we
apply rigorous standards, documents and processes to protect our intellectual property, there is no absolute assurance that the steps taken to protect our
technology will prevent misappropriation or infringement. Our ability to enforce and protect our intellectual property rights may be limited in certain
jurisdictions, which could make it easier for competitors to capture market position in such countries by utilizing technologies that are similar to those
developed or licensed by us. Competitors also may harm our sales by designing products that mirror the capabilities of our products or technology without
infringing on our intellectual property rights. If we do not obtain sufficient protection for our intellectual property, or if we are unable to effectively enforce
our intellectual property rights, our competitiveness could be impaired, which would limit our growth and future revenue.

We attempt to protect our trade secrets and other proprietary information by entering into confidentiality, licensing and invention assignment
agreements or other contracts with similar provisions with third parties and our employees and consultants. However, these agreements can be breached and,
if they are, there may not be an adequate remedy available to us. In addition, others may independently discover, or reverse engineer our trade secrets and
proprietary information, and, in such cases, we could not assert any intellectual property rights against such parties. Litigation may be necessary to enforce or
protect our intellectual property rights or our trade secrets, or to determine the validity and scope of the proprietary rights of others. Litigating a claim that a
party illegally or unlawfully obtained and uses our trade secrets without authorization is difficult, expensive and time consuming, and the outcome is
unpredictable. If we are unable to protect our intellectual property, our competitors could market services or products similar to our services and products,
which could reduce demand for our offerings. Any litigation to enforce our intellectual property rights, protect our trade secrets or determine the validity and
scope of the proprietary rights of others could result in substantial costs and diversion of resources, with no assurance of success.

We also try to protect our intellectual property by filing patent applications related to our technology, inventions and improvements that are important
to the development of our business. The steps we take to protect our intellectual property may be inadequate. We currently have 45 issued patents, 2 issued
utility models and 40 patent applications pending in 11 jurisdictions. Our pending patent applications may not result in patents being issued, which may have
a material adverse effect on our ability to prevent others from commercially exploiting products similar to ours. We cannot be certain that we are the first
inventor of the subject matter to which we have filed a particular patent application, or if we are the first party to file such a patent application. If another
party has filed a patent application concerning the same subject matter as we have, we may not be entitled to the protection sought by the patent application.
We also cannot be certain whether the claims included in a patent application will ultimately be allowed in the applicable issued patent. As a result, we cannot
be certain that the patent applications that we file will be granted. Further, the scope of protection of issued patent claims is often difficult to determine.

Patents, if issued, may be challenged, invalidated or circumvented. If our patents are invalidated or found to be unenforceable, we will lose the ability
to exclude others from making, using or selling the inventions claimed. Moreover,
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an issued patent does not guarantee us the right to use the patented technology or commercialize a product using that technology. Third parties may have
blocking patents that could be used to prevent us from developing our product either on our anticipated timeline or at all. Thus, patents that we may own in
the future may not allow us to exploit the rights conferred by our intellectual property protection. Even if issued, patents may not be issued with claims
sufficiently broad to protect our technologies or may not provide us with a competitive advantage against competitors with similar technologies. Despite our
precautions, it may be possible for unauthorized third parties to copy our technology and use information that we regard as proprietary to create technology
that competes with ours. Further, the laws of certain countries may not adequately protect proprietary rights, and mechanisms for enforcement of intellectual
property rights in such countries may be inadequate. Our competitors may also design around our issued patents, which may adversely affect our business,
prospects, financial condition and operating results.

In addition, the Secured Convertible Notes are secured by substantially all of our assets, including our intellectual property. Following an event of
default on our obligations under the Secured Convertible Notes, the holder could foreclose on its security interests and liquidate or take possession of
substantially all of our assets, including our intellectual property, which could materially adversely impact our business and results of operations.

Our technology may violate the proprietary rights of third parties and our intellectual property may be misappropriated or infringed upon by third parties,
each of which could have a negative impact on our operations.

If any of our technology violates the intellectual property rights of any third party, including copyrights and patents, such third party may assert
infringement claims against us. Certain software and other intellectual property used by us or in our satellites, systems and products make use of or
incorporate licensed software components or other licensed technology. Any claims brought against us may result in limitations on our ability to use the
intellectual property subject to these claims. We may be required to redesign our satellites, systems or products or to obtain licenses from third parties to
continue offering our satellites, systems or products to avoid substantially re-engineering such satellites, systems or products.

Our intellectual property rights may be invalidated, circumvented, challenged, infringed or required to be licensed to others. An infringement or
misappropriation claim, whether or not unfounded, could harm any competitive advantage we currently derive or may derive from our proprietary rights.

Data breaches or incidents involving our technology or products could damage our business, reputation and brand and substantially harm our business
and results of operations.

If our data and network infrastructure were to fail, or if we were to suffer an interruption or degradation of services in our data center, third-party
cloud, or other infrastructure environments, we could lose important manufacturing and technical data, which could harm our business. Our facilities, as well
as the facilities of third parties that maintain or have access to our data or network infrastructure, are vulnerable to damage or interruption from earthquakes,
hurricanes, floods, fires, cybersecurity attacks, terrorist attacks, power losses, telecommunications failures and similar events. In the event that our or any
third-party provider’s systems or service abilities are hindered by any of the events discussed above, our ability to operate may be impaired and our business
could be adversely affected. A decision to close facilities without adequate notice or other unanticipated problems could adversely impact our operations. Any
of the aforementioned risks may be augmented if our or any third-party provider’s business continuity and disaster recovery plans prove to be inadequate. Our
data center, third-party cloud, and managed service provider infrastructure also could be subject to break-ins, cyber attacks, sabotage, intentional acts of
vandalism and other misconduct from a spectrum of actors ranging in sophistication from threats common to most industries to more advanced and persistent,
highly organized adversaries. Any security breach, including personal data breaches, or incident, including cybersecurity incidents, that we experience could
result in unauthorized access to, misuse of or unauthorized acquisition of our internal sensitive corporate data, such as financial data, intellectual property, or
data related to contracts with commercial or government customers or partners. Such unauthorized access, misuse, acquisition, or modification of sensitive
data may result in data loss, corruption or alteration, interruptions in our operations or damage to our computer hardware or systems or those of our
customers. To date, we have not experienced a cybersecurity incident that has resulted in any material impact on our business strategy, results of operations,
financial condition or on our ability to run our business. However, any such cybersecurity incident, including if we are unable to effectively resolve breaches
in a timely manner, could result in damage to the market perception of the effectiveness of our security and privacy measures, result in negative publicity
arising from these types of disruptions damage our reputation, and could have a material adverse effect on our business, operations and financial results.
Furthermore, a security event that involves classified or other sensitive government information or certain controlled technical information, could subject us
to civil or criminal penalties and could result in loss of government security
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clearances and other accreditations, loss of our government contracts, loss of access to classified information, loss of export privileges or debarment as a
government contractor. The risk that these types of events could seriously harm our business is likely to increase as we expand the number of services we
offer as well as increase the number of customers and the countries within which we do business.

We have implemented multiple layers of security measures designed to protect the confidentiality, integrity, availability and privacy of our data and the
systems and devices that store and transmit such data. We utilize current security technologies, and our defenses are monitored and routinely tested internally.
Despite these efforts, threats from malicious persons and groups, new vulnerabilities and new, advanced attacks against information systems create the risk of
cybersecurity incidents. These incidents can include, but are not limited to, gaining unauthorized access to digital systems for purposes of misappropriating
assets or sensitive information, corrupting data, or causing operational disruption. Because the techniques used to obtain unauthorized access, disable or
degrade service, or sabotage systems change frequently and may not immediately produce signs of intrusion, we may be unable to anticipate these incidents
or techniques, timely discover them, or implement adequate preventative measures.

Cyber attacks have become more sophisticated and much harder to detect and defend against, including as a result of evolving artificial intelligence
capabilities, which can directly attack information systems with greater speed and/or efficiency than a human threat actor or create more effective phishing
emails. Our network and storage applications may be vulnerable to cyber attack, malicious intrusion, malfeasance, attacks by foreign governments and state-
sponsored actors, loss of data privacy or other significant disruption and may be subject to unauthorized access by hackers, employees, consultants or other
service providers. In addition, hardware, software or applications we develop or procure from third parties may contain defects in design or manufacture or
other problems that could unexpectedly compromise information security. Unauthorized parties may also attempt to gain access to our systems or facilities
through fraud, trickery or other forms of deceiving our employees, contractors and temporary staff. As cyber threats continue to evolve, including those
involving artificial intelligence capabilities, we may be required to expend significant additional resources to continue to modify or enhance our protective
measures or to investigate and remediate any cybersecurity vulnerabilities. We expect to continue to maintain cyber liability insurance policies covering
certain security and privacy damages. However, we cannot be certain that our coverage will be adequate for liabilities actually incurred or that insurance will
continue to be available to us on economically reasonable terms, or at all.

Additionally, as a result of the intensification of cybersecurity attacks during periods of geopolitical conflict, the volume and sophistication of
attempted cybersecurity attacks has increased throughout the world. We believe these conflicts create a heightened risk of cyber attacks on our infrastructure,
systems and operations and other providers of geospatial intelligence. The risk of cyber attack on us may be higher than that on our competitors due to our
commitment to providing satellite imagery only to those organizations that will use our imagery for peaceful purposes as stated in our Terms of Use and as
we have publicly stated.

Recurrent or prolonged unavailability of our services due to attacks could cause users to cease using our services and materially adversely affect our
business, prospects, financial condition, and results of operations. We use software which we have developed, which we seek to continually update and
improve. Replacing such systems is often time-consuming and expensive and can also be intrusive to daily business operations. Further, we may not always
be successful in executing these upgrades and improvements, which may occasionally result in a failure of our systems. We may experience periodic system
interruptions from time to time. Any slowdown or failure of our underlying technology infrastructure could harm our business, reputation and ability to
execute our business plan, which could materially adversely affect our results of operations. Our disaster recovery plan or those of our third-party providers
may be inadequate.

Our technologies contain “open source” software, and any failure to comply with the terms of one or more of these open-source licenses could negatively
affect our business.

We utilize open-source software licensed from third parties on a limited basis. We primarily use this software in limited cases such as in connection
with satellite testing. Some of these licenses contain requirements that we make available source code for modifications or derivative works we create based
upon the open-source software, and that we license these modifications or derivative works under the terms of a particular open-source license or other
license granting third-parties certain rights of further use. In addition to risks related to license requirements, use of open-source software can lead to greater
risks than use of third-party commercial software, as open-source licensors generally do not provide updates, warranties, support, indemnities, assurances of
title, or controls on origin of the software. Likewise, some open-source projects have known security and other vulnerabilities and architectural instabilities,
or are otherwise subject to security attacks due to their wide availability, and are provided on an “as-is” basis. If we were found to have
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inappropriately used open-source software, we may be required to take certain remedial actions that may divert resources away from our development efforts,
any of which could adversely affect our business, financial condition, results of operations, and growth prospects. In addition, if the open-source software we
use is no longer maintained by the relevant developer or open-source community, then it may be more difficult to make the necessary revisions to our
software, including modifications to address security vulnerabilities, which could impact our ability to mitigate cybersecurity risks or fulfill our contractual
obligations to our customers. We may also face claims from others seeking to enforce the terms of an open-source license, including by demanding release
under certain open-source licenses of the open-source software, derivative works or our proprietary source code that was developed using such software.
Such claims, with or without merit, could result in litigation, could be time-consuming and expensive to settle or litigate, could divert our management’s
attention and other resources, could require us to lease some of our proprietary code, or could require us to devote additional R&D resources to modify our
technologies, any of which could adversely affect our business.

General Business Risks

We rely on the significant and specialized expertise of our senior management, engineering, sales and operational staff and must retain and attract
qualified and highly skilled personnel in order to grow our business successfully. If we are unable to build, expand, and deploy additional management,
engineering, sales and operational staff in a timely manner, or if we are unable to hire, retain, train, and motivate such personnel, our growth and long-
term success could be adversely impacted.

Our performance is substantially dependent on the continued services and performance of our senior management and our highly qualified team of
engineers and data scientists, many of whom have numerous years of experience and specialized expertise in our business and industry. Competition for
hiring these employees is intense, especially regarding engineers and data scientists with specialized skills required for our business, and we may be unable to
hire and retain enough engineers and data scientists to implement our growth strategy. Maintaining a positive, diverse, and inclusive culture and work
environment, offering attractive compensation, benefits and development opportunities, and effectively implementing processes and technology that enable
our employees to work effectively are important to our ability to attract and retain employees. If we are not successful in hiring and retaining highly qualified
engineers, data scientists and other skilled personnel, we may not be able to extend or maintain our engineering and data science expertise, and our future
product development efforts could be adversely affected.

Our future success also depends on the successful execution of our strategy to increase sales to customers, identify and engage new customers, and
penetrate the U.S. market and new non-U.S. markets, which will depend on, among other things, our ability to build and expand our sales organization and
operations. Identifying, recruiting, training, and managing qualified sales personnel requires significant time, expense, and attention, including from our
senior management and other key personnel, which could adversely impact our business, financial condition, and results of operations.

In addition, our failure to implement adequate succession plans for key executives or the failure of key employees to successfully transition into new
roles, for example, as a result of organizational changes and attrition, could have an adverse effect on our businesses and operating results. The unexpected or
abrupt departure of one or more of our key personnel and the failure to effect smooth key personnel transitions may have an adverse effect on our businesses
resulting from the loss of such personnel’s skills, knowledge of our businesses, and years of industry experience. If we cannot effectively manage leadership
transitions and management changes in the future, our reputation and future business prospects could be adversely affected.

We may become involved in litigation that may materially adversely affect us.

From time to time, we may become involved in various legal proceedings relating to matters incidental to the ordinary course of our business,
including intellectual property, commercial, employment, class action, whistleblower and other litigation and claims, and governmental and other regulatory
investigations and proceedings. Such matters can be time-consuming, divert management’s attention and resources, cause us to incur significant expenses or
liability or require us to change our business practices. Because of the potential risks, expenses and uncertainties of litigation, we may, from time to time,
settle disputes, even where we believe that we have meritorious claims or defenses. Because litigation is inherently unpredictable, we cannot give any
assurance that the results of any of these actions will not have a material adverse effect on our business.
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Continuing inflation and/or elevated interest rates for prolonged periods could have an adverse effect on our business, financial condition, and results of
operations.

Economic factors, such as continuing inflation and elevated interest rates for prolonged periods in the jurisdictions in which we operate or source
materials, could have a negative impact on our business. If our costs were to become subject to significant inflationary pressures, we may not be able to fully
offset such higher costs through price increases. Our inability or failure to do so could have a material adverse effect on our business, financial condition,
results of operations and cash flows.

In addition, the Secured Convertible Notes bear interest at a variable rate. Any future indebtedness we may incur in the future may also bear interest at
variable rates. Accordingly, if interest rates increase, so could our interest costs, which may have an adverse effect on our business, results of operations and
financial condition.

Risks Related to Our Common Stock and Warrants

The dual class structure of our common stock has the effect of concentrating voting control with certain of our stockholders and limiting our other
stockholders’ ability to influence corporate matters and could discourage others from pursuing any change of control transactions that holders of Class A
common stock may view as beneficial.

The Class B common stock has a number of votes per share to equal the number of votes controlled by the Liberty Investor, while Class A common
stock have one (1) vote per share. Our founder and Chief Executive Officer, Emiliano Kargieman, owns 10,582,641 shares of Class B common stock, which
are entitled to 1.472467906 votes per share, granting him 100% of the voting power of the Class B common stock and [10.4%] of the voting power of our
common stock as of March 14, 2026. This concentrated control may have the effect of delaying, preventing or deterring a change in control of the Company,
could deprive our stockholders of an opportunity to receive a premium for their capital stock as part of a sale of the Company, and might ultimately affect the
market price of our Class A common stock. In addition, on March 8, 2023, pursuant to the Liberty Letter Agreement, and following the forfeiture of a certain
number of shares of Class B common stock in connection with the Forfeiture Event under the Merger Agreement as described below, we approved an
amendment to our governing documents in effect as of such date, pursuant to which the number of votes per share of Class B Ordinary Share was increased
from 1.463844005 to 1.472467906 in order to make the aggregate number of votes attributable to holders of Class B common stock equal to the aggregate
number of votes attributable to the Liberty Shares. This amendment had the impact of reinforcing the voting power and control of Mr. Kargieman, and may
result in the continuation of the aforementioned risks to stockholders.

We cannot predict whether the dual class structure of our common stock will result in a lower or more volatile market price of our Class A common
stock or in adverse publicity or other adverse consequences. For example, certain index providers, such as FTSE Russell, have announced restrictions on
including companies with multiple class share structures in certain of their indexes. In addition, several stockholder advisory firms have announced their
opposition to the use of multiple class structures. As a result, the dual class structure of our common stock may cause stockholder advisory firms to publish
negative commentary about our corporate governance practices or otherwise seek to cause us to change our capital structure. Any such exclusion from indices
or any actions or publications by stockholder advisory firms critical of our corporate governance practices or capital structure could adversely affect the value
and trading market of our Class A common stock.

In addition, our Secured Convertible Notes are convertible in Class A common stock at a rate of 833.33 shares of Class A common stock per $1,000
principal amount of Secured Convertible Notes, subject to certain customary anti-dilution provisions. As of December  31, 2025, the conversion of the
Secured Convertible Notes would result in the holder holding approximately 16.7% of our outstanding Class A common stock and 14.9% of the voting power
of our common stock. Along with the significant voting power held by Mr. Kargieman, this would result in a significant concentration in the voting power of
our common stock, meaning that other stockholders may have little influence in determining the outcome of corporate actions requiring stockholder approval,
and which could have the effect of delaying, preventing or deterring a change in control of the Company, could deprive our stockholders of an opportunity to
receive a premium for their capital stock as part of a sale of the Company, and might ultimately affect the market price of our Class A common stock.

We do not expect to declare any dividends in the foreseeable future.

We do not anticipate declaring any cash dividends to holders of common stock in the foreseeable future. In addition, our ability to pay dividends is
prohibited by the terms of our Secured Convertible Notes. Consequently, investors may need
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to rely on sales of their shares after price appreciation, which may never occur, as the only way to realize any future gains on their investment.

If securities or industry analysts do not publish or cease publishing research or reports about us, our business, or our market, or if they adversely change
their recommendations regarding our securities, the price and trading volume of our securities could decline.

The trading market for our securities may be influenced by the research and reports that industry or securities analysts may publish about us or our
business, market, or competitors. If any of the analysts who may cover us change their recommendation regarding our common stock adversely, or provide
more favorable relative recommendations about our competitors, the price of our common stock would likely decline. If any analyst who may cover us were
to cease such coverage or fail to regularly publish reports on us, we could lose visibility in the financial markets, which in turn could cause our share price or
trading volume to decline.

Following a forfeiture event under the Merger Agreement, certain holders of our Class A common stock may be issued additional Class A common stock
if the trading price of the Class A common stock then meets certain earn-out thresholds. Such issuance would dilute existing holders.

Pursuant to the Merger Agreement, certain of our stockholders forfeited for cancellation an aggregate of 310,127 shares of Class A common stock on
May 12, 2022, and an equal number of Class A common stock were issued to certain other of our stockholders (the “Forfeiture Event”). However, pursuant to
the Merger Agreement, following the Forfeiture Event, if at any time during the five year period following the Closing Date, the closing price of the Class A
common stock is at or above $15.00 for ten (10) trading days (which need not be consecutive) over a twenty (20) trading day period, the stockholders who
had forfeited shares in the Forfeiture Event will then receive a number of newly issued shares of Class A common stock equal to the number of shares that
they had previously forfeited, or 310,127 shares of Class A common stock.

The market price of our Class A common stock has been extremely volatile and may continue to be volatile due to numerous circumstances beyond our
control.

Fluctuations in the price of our Class A common stock could contribute to the loss of all or part of your investment. The trading price of our Class A
common stock has been, and may continue to be, volatile and subject to wide fluctuations in response to various factors, some of which are beyond our
control. Any of the factors listed below could have a material adverse effect on your investment in our Class A common stock and our Class A common stock
may trade at prices significantly below the price you paid for them. In such circumstances, the trading price of our Class A common stock may not recover
and may experience a further decline.

Factors affecting the trading price of our Class A common stock may include:

• actual or anticipated fluctuations in our financial results or the financial results of companies perceived to be similar to it;

• changes in the market’s expectations about our operating results;

• comments by securities analysts or other third parties, including blogs, articles, message boards and social and other media;

• “short squeezes”;

• success of competitors;

• our operating results failing to meet the expectation of securities analysts or investors in a particular period;

• changes in financial estimates and recommendations by securities analysts concerning us or the industries in which we operate;

• operating and share price performance of other companies that investors deem comparable to us;

• our ability to market new and enhanced products and technologies on a timely basis;
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• changes in laws and regulations affecting our business;

• our ability to meet compliance requirements;

• commencement of, or involvement in, litigation involving us;

• changes in our capital structure, such as future issuances of securities or the incurrence of additional debt;

• the volume of Class A common stock available for public sale;

• any major change in the Board or management;

• sales of substantial amounts of Class A common stock by our directors, executive officers or significant stockholders or the perception that such
sales could occur; and

    
• general economic and political conditions such as recessions, interest rates, international currency fluctuations and acts of war or terrorism.

Broad market and industry factors may materially harm the market price of our securities irrespective of our operating performance. The stock market
in general, and Nasdaq in particular, have experienced price and volume fluctuations that have often been unrelated or disproportionate to the operating
performance of the particular companies affected. The trading prices and valuations of these stocks, and of our Class A common stock, may not be
predictable. A loss of investor confidence in the market for our Class A common stock and the stocks of other companies which investors perceive to be
similar to us could depress our share price regardless of our business, prospects, financial conditions or results of operations. A decline in the market price of
our Class A common stock also could adversely affect our ability to issue additional securities and our ability to obtain additional financing in the future.

Content available in public media that is published by third parties, including blogs, posts, articles, message boards and social and other media, may
include statements not attributable to us and may not be reliable or accurate.

We have received, and may continue to receive, media coverage that is published or otherwise disseminated by third parties, including blogs, posts,
articles, message boards and social and other media. This includes coverage that is not attributable to statements made by our officers or associates. You
should read carefully, evaluate and rely only on the information contained in this Report in determining whether to purchase our Class A common stock.
Information or other media provided by third parties may not be reliable or accurate and could materially impact the trading price of our Class A common
stock which could cause stockholders to lose their investments.

The sales of a substantial number of shares of our Class A Common Stock, or the perception that such sales could occur, could adversely affect the price
for our Class A common stock.

The market price of our Class A common stock could decline as a result of sales of a large number of shares in the market or the perception that these
sales could occur. These sales, or the possibility of these sales, also might make it more difficult for us to sell equity securities in the future at a time and at a
price that we deem appropriate.

We have recently completed several capital raises to fund our operations and constellation expansion, which have resulted in significant dilution to existing
stockholders, including:

• a registered direct offering of Class A common stock that generated gross proceeds of approximately $35 million in January 2026;

• an underwritten public offering of Class A common stock in October 2025 that generated gross proceeds of approximately $90 million; and

• a registered direct offering of Class A common stock in April 2025 that generated gross proceeds of approximately $20 million.

• We have also filed registration statements with the SEC registering the resale of up to 25,000,000 shares of Class A common stock issuable upon the
conversion of our Secured Convertible Notes. All of these shares currently remain unsold but represent a significant potential for future dilution.
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• Additionally, we maintained an effective shelf registration statement for the sale of up to an aggregate of $150,000,000 of Class A common stock to
allow us to conduct future offerings as capital needs arise. As of the date of this Report, this shelf registration statement has been fully utilized.

The issuance or resale, or the expected or potential issuance or resale, of a substantial number of shares of our Class A common stock—whether through the
conversion of existing debt or future opportunistic capital raises—could adversely affect the market price for our Class A common stock and make it more
difficult for you to sell your shares at times and prices that you feel are appropriate.

Any convertible or exchangeable securities that we issue in the future may have rights, preferences, and privileges more favorable than those of our
Class A common stock and may result in dilution of owners of our Class A common stock. We and, indirectly, our stockholders, will bear the cost of issuing
and servicing such securities. Upon liquidation, holders of our debt securities and preferred stock (if any), and lenders with respect to other borrowings, will
receive a distribution of our available assets prior to the holders of our Class A common stock. Additional equity offerings may dilute the holdings of our
existing stockholders or reduce the market price of our Class A common stock, or both. Any preferred stock we issue in the future could have a preference on
liquidating distributions or a preference on dividend payments that could limit our ability to make a dividend distribution to the holders of our Class A
common stock. Because our decision to issue securities in any future offering will depend on market conditions and other factors beyond our control, we
cannot predict or estimate the amount, timing, or nature of our future offerings. Thus, holders of our Class A common stock bear the risk of our future
offerings reducing the market price of our Class A common stock and diluting their ownership interest in us.

There can be no assurance that our Class A common stock or the Warrants will remain listed on Nasdaq, or that we will be able to comply with the
continued listing standards of Nasdaq.

If Nasdaq chooses to delist us for failure to meet their listing standards, we and our stockholders could face significant material adverse consequences,
including:

• a limited availability of market quotations for our securities;

• reduced liquidity for our securities;

• a determination that our Class A common stock are a “penny stock,” which will require brokers trading in our Class A common stock to adhere
to more stringent rules and possibly result in a reduced level of trading activity in the secondary trading market for our securities;

• a limited amount or absence of news and analyst coverage; and

• a decreased ability to issue additional securities or obtain additional financing in the future.

Failure to maintain effective internal controls over financial reporting could have a material adverse effect on our business, operating results and
stock price.

The standards required for a public company under Section 404(a) of the Sarbanes-Oxley Act are significantly more stringent than those previously
required of us as a privately held company. Management may not be able to effectively and timely implement controls and procedures that adequately
respond to the increased regulatory compliance and reporting requirements that are now applicable to us. If we are not able to implement the additional
requirements of Section 404(a) of the Sarbanes-Oxley Act in a timely manner or fail to adequately comply with those requirements, we may not be able to
assess whether our internal controls over financial reporting are effective, which may subject us to adverse regulatory consequences and could harm investor
confidence and the market price of our Class A common stock.

Our independent registered public accounting firm is not required to report on the effectiveness of our internal control over financial reporting pursuant
to Section 404(b) of the Sarbanes-Oxley Act until we file our first Form 10-K following the date on which we cease to qualify as an “emerging growth
company,” which may be up to five full fiscal years following the date of the first sale of common equity securities pursuant to an effective registration
statement. If such an evaluation were performed, control deficiencies could be identified by our management, and those control deficiencies could also
represent one or more material weaknesses. In addition, we cannot predict the outcome of this determination and whether we will need to implement remedial
actions in order to implement effective control over financial reporting. If in subsequent years we are unable to assert that our internal control over financial
reporting is effective, or if our auditors express an opinion that our internal control over financial reporting is ineffective, we may fail to meet the future
reporting obligations in a timely and reliable manner and our financial statements may contain material misstatements. Any such
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failure could also cause our investors to lose confidence in the accuracy and completeness of our financial reports, which could have a materially adverse
effect on the price of our securities.

We are an “emerging growth company” and a “smaller reporting company” and, as a result of the reduced disclosure and governance requirements
applicable to emerging growth companies and smaller reporting companies, our Class A common stock following the Domestication may be less
attractive to investors.

We are an “emerging growth company” as defined in Section 2(a)(19) of the Securities Act, as modified by the Jumpstart Our Business Startups Act of
2012 (“Jobs Act”) and a “smaller reporting company” as defined in Item 10(f)(1) of Regulation S-K, and we are taking advantage of some of the exemptions
from reporting requirements that are available to emerging growth companies and smaller reporting companies, including not being required to comply with
the auditor attestation requirements in the assessment of our internal control over financial reporting under Section 404(b) of the Sarbanes-Oxley Act.

We may take advantage of these reporting exemptions until we are no longer an emerging growth company and/or a smaller reporting company. We
will remain an emerging growth company until the earlier of (1) the last day of the fiscal year (a) following the fifth anniversary of the date of the first sale of
common equity securities pursuant to an effective registration statement, (b) in which we have total annual gross revenue of at least $1.235 billion, or (c) in
which we are deemed to be a large accelerated filer, which means the market value of our Class A common stock that are held by non-affiliates exceeds $700
million as of the prior June 30th, or (2) the date on which we have issued more than $1.0 billion in non-convertible debt during the prior three-year period.
We will remain a smaller reporting company until the last day of any fiscal year for so long as either: (i) the market value of our common equity securities
held by non-affiliates does not equal or exceed $250 million as of the prior June 30th; or (ii) our annual revenues did not equal or exceed $100 million during
such completed fiscal year and our common equity securities held by non-affiliates does not equal or exceed $700 million as of the prior June 30th.

We cannot predict if investors will find our Class A common stock less attractive because we do and will rely on the accommodations and exemptions
available to emerging growth companies and smaller reporting companies. If some investors find our Class A common stock less attractive as a result, there
may be a less active trading market for our Class A common stock and our share price may be more volatile.

ITEM 1B. UNRESOLVED STAFF COMMENTS

None.

ITEM 1C. CYBERSECURITY

The strategy followed by our Security Incident Response Team (“SIRT”) for managing material risks from cybersecurity threats is aligned to the
National Institute of Standards and Technology’s (“NIST”) Cybersecurity Framework 2.0 and its associated references in NIST SP 800-53r5.1.1 and NIST
800-61r2 Guides. The strategy was updated in the fourth quarter of 2023 to support our compliance with the SEC’s Rules on Cybersecurity Disclosure for
Public Companies and has been annually reviewed in the fourth quarter since that time as part of our yearly review cycle and is included in our overall
enterprise risk management program.

Our Incident Detection and Response (“IDR”) processes and practices include the evaluation of each identified cybersecurity threat event to determine
its authenticity and potential impact or whether our systems blocked or mitigated it. Our Incident Response Standard, governed by our Incident Response
Policy comprises two separate workflows, both tracked in a ticket system. The first workflow encompasses all events requiring investigation. If an event is
confirmed as positive and has caused an impact, a second workflow may be triggered, engaging the Materiality Determination Committee until the incident is
reported to the SEC or otherwise determined that there is no material impact.

In furtherance of detecting, identifying, classifying and mitigating cybersecurity and other data security threats, we also:

• Use multi-factor authentication and other cryptographical processes to address identity-based cybersecurity risks.
• Use context aware access control processes.
• Adopted processes to ensure security in specific remote environments.
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• Have implemented anti-phishing technologies.
• Deploy anti-malware solutions and have them continuously updated.
• Implemented a Security Information and Event Management (SIEM) system, where we monitor (automatically and otherwise) our networks,

systems and users.
• Perform periodic network and vulnerability scans of our external and critical internal networks and systems.
• Have an incident detection and response team, with its policies and procedures, to review all events that may be part of a security incident.
• Use processes to assess and prioritize risks related to applications and how we use them.
• Ensure the asset inventory for relevant system components is kept current and accurate;
• Maintain updated network and systems architecture documentation
• Periodically engage well-known external consultants, where appropriate, to assess, test or otherwise assist with aspects of our security controls.
• Provide mandatory training on security and compliance matters to all employees, and some more specific as roles and responsibilities require.
• Have defined and periodically updated our information security policies regarding, among others, access and control, networked devices, credentials

management, physical security, etc.
• Implement a secure software development life cycle and a maturity model to assess it, and accompany engineering teams during the process.
• Evaluate the information security risk associated with suppliers, partners, applications and services used.

We have established a committee specifically dedicated to determining the materiality of cybersecurity incidents (the “Materiality Determination
Committee”), which includes key members of our organization: the Chief Financial Officer, Chief Information Security Officer (“CISO”), and the Senior
Vice President of Operations, the latter having ultimate oversight responsibility for compliance matters. Once a threat event is determined to have any impact,
the committee is assembled, informed and the threat event’s material impact is determined. If materiality is confirmed, then the reporting process starts in
accordance with SEC rules (including reporting no later than four days after the materiality determination).

External help may be engaged at any step in the process, before or after the materiality committee is invoked, depending on the complexity and reach
of the incident. Though we do not have a retainer on any external third parties, we have identified a list of potential entities to engage when needed.

We have not identified any cybersecurity incident that has had or may have a material impact on our business and, in particular, no unauthorized access
to our information technology systems that has either occurred or is reasonably likely to have occurred, including any reports submitted to us by third parties
(including regulatory agencies, law enforcement agencies and security consultants), to the extent that such unauthorized access to our information technology
systems is reasonably likely to have a material effect on the (consolidated) financial statements, in each case or in the aggregate, and no ransomware attacks
in which we have been asked, paid or are contemplating paying a ransom, regardless of the amount. However, conducting our businesses involves the
collection, storage, use, disclosure, processing, transfer, and other handling of a wide variety of information, including personally identifiable information, for
various purposes in our businesses. Like other comparable-sized companies that process a wide variety of information, our information technology systems,
networks and infrastructure and technology are assumed to be vulnerable to cybersecurity attacks and other data security threats. These types of attacks are
constantly evolving, may be difficult to detect quickly, and often are not recognized until after they have been launched against a target.

Our Board has ultimate oversight for risks relating to our cybersecurity strategy. In addition, the Board has delegated primary responsibility to the
Audit Committee for assessing and managing data privacy and cybersecurity risks, reviewing steps management has taken to monitor and control such
cybersecurity risks, and regularly inquiring with our management team and internal auditors in connection therewith. The Audit Committee performs
quarterly reviews of any confirmed cybersecurity incident. Additionally, on a bi-annual basis, the Audit Committee receives a comprehensive update
regarding any cybersecurity events occurring during the prior period, progress of cybersecurity programs, changes in cybersecurity policies, and ongoing
assessments of risks and mitigation activities, and to discuss the evolution of our cybersecurity strategy. The information in these reports and the results of
these discussions are used to drive alignment on, and prioritization of, initiatives to enhance our cybersecurity strategies, policies, and processes and make
recommendations to improve processes.
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The process for materiality determination of a cybersecurity threat event considers the possibility of contacting the Audit Committee for assistance, if
needed, or to inform of the evolution of an incident with possible material impact.

Our Materiality Determination Committee is tasked with determining the materiality of cybersecurity incidents. Also, on a regular basis, the CISO
updates the Executive Leadership Team on cybersecurity matters including any confirmed incident or any possible threat with a material or otherwise
meaningful impact and shares an updated dashboard with key performance indicators on on-going efforts and long-term metrics.

The CISO is directly responsible for directing, “all cyber related activities (including monitoring, preventing, detecting, mitigating, and remediating)”
and informing the Audit Committee of any cybersecurity incident or threat with material impact, including such threats associated with our use of external
suppliers and other third-party service providers.

The CISO and Vice President of Information Security have more than 25- and 30-years’ experience, respectively, working directly in the cybersecurity
industry, performing and coordinating red-teaming and blue-teaming exercises, conducting research and developing cybersecurity tools and products, as well
as presenting at various international conferences.

The Information Security Team is segmented into three distinct sections: IDR, Secure Development (“SDLC”), and Infrastructure and Access Control
(“IAC”). Furthermore, it collaborates with our product groups to integrate security measures into our products and services, thereby enhancing the overall
security posture for our customers.

ITEM 2. PROPERTIES

Facilities

We operate a facility in a free trade zone, Zonamerica, in Montevideo, Uruguay, which consists of approximately 11,300 square feet of office space and
an approximately 11,200 square foot manufacturing plant, with an annual production capacity of approximately 24 satellites, which is leased pursuant to
multi-year lease agreements until May 2030.

In addition, we maintain approximately 10,300 square feet of aggregate space dedicated to administrative, finance, sales, marketing and R&D
functions in Buenos Aires, Argentina (R&D and administrative), Córdoba, Argentina (R&D), Barcelona, Spain (R&D), and our principal executive office in
Davidson, North Carolina, United States (finance, sales and marketing).

Our office buildings are leased over various lease terms extending until the end of calendar year 2029. We believe that our office space is adequate for
our current needs and should we need additional space, we believe we will be able to obtain additional space on commercially reasonable terms.

ITEM 3. LEGAL PROCEEDINGS

It is possible that from time to time, we may be subject to various claims, lawsuits, and other legal and administrative proceedings that may arise in the
ordinary course of business. Some of these claims, lawsuits, and other proceedings may range in complexity and result in substantial uncertainty; it is possible
that they may result in damages, fines, penalties, non-monetary sanctions, or relief. However, we do not believe any claims, lawsuits, or proceedings currently
pending, individually or in the aggregate, if adversely determined, would be material to our business or likely to result in a material adverse effect on our
business, financial condition, and results of operations.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.

PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER PURCHASES OF
EQUITY SECURITIES

Market Information and Holders
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The Company’s Class A common stock and Public Warrants are traded on the Nasdaq Capital Market under the trading symbols “SATL” and
“SATLW,” respectively. There were approximately 88 stockholders of record of Class A shares and 4 holders of record of the Warrants as of March 14, 2026.

Dividend Policy

The Company has never declared or paid any cash dividends and has no plan to declare or pay any dividends on Class A common stock in the
foreseeable future. In addition, our ability to pay dividends is prohibited by the terms of our Secured Convertible Notes. The Company currently intends to
retain any earnings for future operations and expansion.

Issuer Purchases of Equity Securities

The Company has not purchased any of its own shares or Warrants in the two most recent years.

Securities Authorized for Issuance Under Equity Compensation Plans

Information concerning the Company’s equity compensation plans is incorporated herein by reference to Item 12 of Part III of this Report.

Recent Sales of Unregistered Securities

There were no unregistered sales of equity securities for the fiscal year ended December 31, 2025.

ITEM 6. [RESERVED]

ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion of our financial condition and results of operations should be read in conjunction with our financial statements and notes to
those statements included in this Report. This discussion contains forward-looking statements that involve risks and uncertainties. In addition to historical
information, the following Management’s Discussion and Analysis of Financial Condition and Results of Operations contains forward-looking statements
that involve risks and uncertainties. Please see “Risk Factors” and “Cautionary Note Regarding Forward-Looking Statements” in this Report.

Company Overview

Founded in 2010 by Emiliano Kargieman and Gerardo Richarte, Satellogic is the first vertically integrated geospatial company, driving real outcomes
with planetary-scale insights. Satellogic has built a scalable, fully automated EO platform with the ability, when scaled, to remap the entire planet with an
optimal balance of frequency and resolution at unprecedented unit economics, providing accessible and affordable solutions for our customers.

Satellogic’s mission is to democratize access to geospatial data through its information platform of high-resolution images to help solve the world’s
most pressing problems including climate change, energy supply, and food security. Using its patented Earth imaging technology, Satellogic seeks to unlock
the power of EO to deliver high-quality, planetary insights at unparalleled value. With more than a decade of experience in space and over 150 years of flight
heritage, Satellogic has proven technology and a strong track record of delivering satellites to orbit and high-resolution data to customers at the right price
point.

We believe our unmatched capacity and ability to scale, our cost leadership and technical superiority, and our non-ITAR (International Traffic in Arms
Regulations) design provides us with key competitive advantages.

Unmatched Capacity and Ability to Scale

Today’s EO data market is supply-constrained with customers demanding more data at lower costs. With 17 operational satellites and two satellites in
commissioning as of December 31, 2025, we have one of the largest high-
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resolution constellations commercially available with the ability to significantly leverage existing, in-orbit capabilities as capacity and cost champions.

Radical Cost Leadership and Technical Superiority

We produce and launch our satellites for a fraction of the cost of our competitors, which is achieved through our vertical integration, in-house
manufacturing and an AI-First design philosophy optimized for low mass and rapid production. We design the core components that go into developing and
manufacturing our satellites to be mission specific. We manufacture many of our components, but we also partner with third parties to manufacture certain
other components to our design specifications. We assemble, integrate and test the components and satellites in our facilities located in a free-trade zone in
Montevideo, Uruguay. Additionally, our patent-protected camera design allows us to capture approximately 10x more imagery than our competitors. Our
superior capture capacity, coupled with our radical cost leadership, results in industry-leading unit economics. When taken together with the resolution and
frequency we are able to deliver, we believe Satellogic is uniquely positioned to drive a meaningful expansion of today’s EO market with persistent
monitoring and actionable data.

Non-ITAR Design

We are a U.S.-incorporated company operating without the heavy burden of export controls based on our non-ITAR design and our principal
manufacturing location in Montevideo, Uruguay. This allows us to provide unique, disruptively priced sovereign and defense solutions rapidly with
technology and knowledge transfer resulting in local manufacturing capabilities and in-orbit flight heritage.

Our Strategy

Our strategy is focused along two distinct business lines: Data & Analytics, including Constellation as a Service (“CaaS”), and Space Systems. These
two business lines will allow us to serve the existing EO market and begin to democratize access to a host of new EO customers.

We expect the Data & Analytics business, including our CaaS business, will continue to represent the most predictable revenue stream, and we
anticipate that it will be among the primary drivers of the business going forward. As the capacity and cost champions for high-resolution imagery, we offer
our customers flexible monitoring and multiple captures per day at low latency. With the capabilities and capacity we have in orbit today, we can support a
growing number of customers around the world.

Our Space Systems business offers unique solutions to sovereign customers or local partners with their own EO capabilities and in-orbit flight heritage
at a disruptive price by leveraging our vertical integration and non-ITAR design. With rapid technology and knowledge transfer, our customers own, assemble
and integrate their own satellites with operational support provided by us in their local AIT (Assembly, Integration and Test) facility. We anticipate our Data
& Analytics line of business will augment the capabilities of many of the Space Systems customers.

Key Factors Affecting Operating Results

We believe our performance and future success depend on several factors that present significant opportunities for us but also pose risks and
challenges. Although our industry is highly competitive, we believe that we have competitive advantages that revolve around unit economics, design and
technology, a vertically integrated structure, and an efficient build-to-launch cycle. Our success in marketing these advantages to win new customers and
convert our pipeline of potential contracts into revenue will largely determine the extent of our financial success.

More specifically, we believe some of our key opportunities include the continued adoption of our high-resolution EO images, primarily with D&I
customers within the U.S. government and allied countries. Additionally, the increase in market adoption of next generation high resolution space system
(satellite) sales can also positively impact the future performance of our business. However, long and complex sales cycles, which typically accompany
government and satellite program sales transactions, can impact our performance. Furthermore, as we are dependent on a small number of customers for a
large portion of our revenue, the loss of one or more of our major customers could have a material adverse effect on our business, financial condition, and
results of operations.

We are currently an early-stage company, and while our revenues have increased each year, we have historically generated insufficient revenues to
sustain the business from both legacy and new business lines and have relied on outside
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financing, both debt and equity to supplement the cash flows generated from our operations. To grow our business, we have to continue to improve our
technology and regularly launch new and improved satellites, which require capital. Sustained and repeat business, along with securing new debt and equity
capital, are critical for our ongoing success. See “Risk Factors – Risks Related to our Business and Industry.”

In addition, we believe the Domestication with greater visibility to investors and customers, particularly as we pursue U.S. government D&I-related
contracts, and our success in leveraging this structure change will also be a key factor in our future operating results. However, there can be no assurance that
the Domestication will allow us to successfully obtain such contracts or resolve other risks related to competing for government contracts. See “Item 1A. Risk
Factors – Risks Related to the Change in Our Place of Incorporation.”

Key Components of Results of Operations

The following briefly describes the components of revenue and expenses as presented in our Consolidated Statements of Operations and
Comprehensive Loss.

We are an early-stage revenue company with limited commercial operations, and our activities to date have been conducted in South America, Asia,
Europe and North America. Currently, we conduct business through one operating segment. The Consolidated Financial Statements as of December 31, 2025
and 2024, and for the years then ended (the “Consolidated Financial Statements”) have been prepared in accordance with U.S. GAAP and the rules and
regulations of the SEC.

The Consolidated Financial Statements include our accounts and those of our wholly owned subsidiaries. All intercompany accounts and transactions
have been eliminated in consolidation. The Consolidated Financial Statements are presented in United States thousands of dollars (hereinafter “U.S. dollars”
or “$”), unless stated otherwise.

Revenue

Revenue is currently derived from our Data & Analytics and Space Systems business lines. We sell our imagery to Data & Analytics customers as a
single task and recognize revenue at a point-in-time, while we enter into arrangements with CaaS customers that provide a stand-ready commitment and
recognize revenue over time. For our Space Systems business lines, we sell our satellites and related products directly to customers and typically recognize
revenue at a point in time.

Cost of sales

Cost of sales includes direct costs related to ground stations, cloud and infrastructure costs and digital image processing.

Selling, general and administrative expenses

Selling, general and administrative expenses consist of the costs related to salaries, wages and other benefits, professional fees and stock-based
compensation expense related to our back-office functions. Also included in general and administrative expenses are expense for estimated credit losses on
accounts receivable and other administrative expenses.

Engineering

Engineering includes research and development expenses, and consists of the costs related to salaries, wages and other benefits, professional fees,
stock-based compensation expense and other engineering-related expenses.

Depreciation expense

Depreciation expense includes depreciation of satellites and other property and equipment.

Interest income (expense), net

Interest income (expense), net is primarily comprised of interest earned on our Cash and Cash Equivalents, partially offset by interest expense. Interest
expense on the Secured Convertible Notes recognized at fair value is included in Change in fair value of financial instruments.
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Change in fair value of financial instruments

Our Secured Convertible Notes, warrant liabilities, and earnout liabilities are subject to remeasurement to fair value at each balance sheet date.
Changes in the fair value of these liabilities are recorded to Change in fair value of financial instruments in the Consolidated Statements of Operations and
Comprehensive Loss. Since our Secured Convertible Notes are valued utilizing the fair value option, interest expense on the Secured Convertible Notes is
also included.

Loss on extinguishment of debt

Loss on extinguishment of debt consists of the net of gains and losses from the extinguishment of debt instruments.

Other income (expense), net

Other income (expense), net consists mainly of differences related to foreign exchange gains and losses as well as gains and losses on disposal of
property and equipment.

Income tax (expense) benefit

As a corporation domiciled in Delaware, we are subject to taxation in the U.S. We may also be subject to withholding taxes paid at source on interest,
dividends received and paid in the various jurisdictions in which we operate, other fixed, annual, determinable or periodic income, and/or income earned in
other jurisdictions where we have operations. Current income tax assets and liabilities are measured at the amount expected to be recovered from or paid to
the taxation authorities where we operate. The tax rates and tax laws used to compute the amount are those that are enacted or substantively enacted at the
reporting date in the countries where we operate and generate taxable income. Deferred income tax is provided using the liability method on temporary
differences between the tax basis of assets and liabilities and their carrying amounts for financial reporting purposes at the reporting date.

Results of Operations

Comparison of Results for the years ended December 31, 2025 and 2024

The following table summarizes our results of operations for the years ended December 31, 2025 and 2024.

(in thousands of US dollars)
Year Ended December 31, 2025 vs 2024

2025 2024 $ Change % Change

Revenue $ 17,707  $ 12,870  $ 4,837  38 %
Costs and expenses

Cost of sales, exclusive of depreciation shown separately below 4,876  5,024  (148) (3)%
Engineering 10,375  14,405  (4,030) (28)%
Selling, general and administrative expenses 25,735  32,992  (7,257) (22)%
Depreciation expense 7,740  12,655  (4,915) (39)%

Total costs and expenses 48,726  65,076  (16,350) (25)%
Operating loss (31,019) (52,206) 21,187  (41)%
Other income (expense), net

Interest income, net 1,579  970  609  63 %
Change in fair value of financial instruments 25,871  (60,071) 85,942  (143)%
Other income (expense), net (541) (2,107) 1,566  (74)%

Total other income (expense), net 26,909  (61,208) 88,117  (144)%
Loss before income tax $ (4,110) $ (113,414) $ 109,304  (96)%
Income tax expense (673) (2,858) 2,185  (76)%
Net loss $ (4,783) $ (116,272) $ 111,489  (96)%
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Revenue

During the year ended December 31, 2025, revenue increased $4.8 million, or 38% to $17.7 million from $12.9 million for the year ended December
31, 2024, driven by a $4.9 million increase in imagery ordered by new and existing Data & Analytics customers. Revenue for the year ended December 31,
2025 included $16.0 million attributable to our Data & Analytics line of business and $1.7 million attributable to our Space Systems line of business
compared to $11.1 million and $1.8 million respectively, in the prior year.

Cost of sales

Cost of sales, exclusive of depreciation, decreased $148 thousand, or 3%, to $4.9 million for the year ended December 31, 2025 from $5.0 million for
the year ended December 31, 2024. The decrease was primarily due to lower cloud service costs and Space Systems costs partially offset by antenna rental
and ground station costs.

Engineering expenses

Year Ended December 31, 2025 vs 2024
(in thousands of U.S. dollars) 2025 2024 Change % Change
Engineering

Salaries, wages, and other benefits $ 7,008  $ 10,259  $ (3,251) (32)%
Stock-based compensation 548  320  228  71 %
Professional fees 379  992  (613) (62)%
Software expenses 690  681  9  1 %
Other 1,750  2,153  (403) (19)%

Total $ 10,375  $ 14,405  $ (4,030) (28)%

Engineering expenses decreased $4.0 million, or 28%, to $10.4 million for the year ended December 31, 2025 from $14.4 million for the year ended
December 31, 2024. The decrease was driven primarily by a decrease in salaries, wages, and other benefits as a result of the Company’s workforce reductions
in 2024 and other expense reductions resulting from continued cash control measures during 2024, in addition to a reduction in costs resulting from the
termination of our high-throughput plant lease in the Netherlands in 2024.

Selling, general and administrative expenses

Year Ended December 31, 2025 vs 2024

(in thousands of U.S. dollars) 2025 2024 $ Change % Change

Selling, general and administrative
Issuance costs and fees related to Secured Convertible Notes $ —  $ 2,444  $ (2,444) (100)%
Professional fees 4,527  9,057  (4,530) (50)%
Stock-based compensation 3,712  2,015  1,697  84 %
Salaries, wages, and other benefits 9,033  11,010  (1,977) (18)%
Expense for estimated credit losses on accounts receivable, net of recoveries collected (38) 22  (60) (273)%
Insurance 1,114  1,923  (809) (42)%
Software expenses 5,119  5,259  (140) (3)%
Other administrative expenses 2,268  1,262  1,006  80 %

Total $ 25,735  $ 32,992  $ (7,257) (22)%

Selling, general and administrative expenses decreased $7.3 million, or 22%, to $25.7 million during the year ended December 31, 2025, from $33.0
million for the year ended December 31, 2024. The decrease was driven primarily by a $4.5 million decrease in professional fees consisting mainly of the
accrued advisory fee pursuant to the Liberty Subscription Agreement that was fully accrued in 2024 (see Note 4 (Reverse Recapitalization) to the
Consolidated Financial Statements), and $2.4 million of issuance costs and fees related to the Secured Convertible Notes in 2024, partially offset by
professional fees related to the Domestication in 2025. The decrease was also partially driven by a $2.0 million decrease in salaries, wages, and other benefits
as a result of the Company’s workforce reductions in 2024 and other
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expense reductions resulting from cash control measures during 2024. These increases were partially offset by an increase in stock-based compensation
resulting from a restricted stock unit grant issued during the current year.

Depreciation expense

Depreciation expense decreased $4.9 million, or 39%, to $7.7 million for the year ended December 31, 2025, as compared to $12.7 million for the year
ended December 31, 2024. The decrease was due primarily to the decommissioning of 8 satellites upon reaching the end of their useful life since the fourth
quarter of 2024 compared to the launch of 3 satellites into our constellation in 2025.

Interest income, net

Interest income, net increased by $0.6 million, or 63%, to $1.6 million for the year ended December 31, 2025, from $1.0 million for the year ended
December 31, 2024. The increase was due primarily to a $0.6 million increase in interest income on cash and cash equivalents due to higher average cash and
cash equivalents balances in 2025 compared to 2024.

Change in fair value of financial instruments

The year over year positive change in fair value of financial instruments of $85.9 million was related to net gains of $25.9 million for the year ended
December 31, 2025, compared to net losses of $60.1 million for the year ended December 31, 2024. The change was primarily driven by the remeasurement
of the fair value of the Secured Convertible Notes and our warrant and earnout liabilities primarily impacted by changes in our stock price.

Other income (expense), net

Other income (expense), net improved by $1.6 million, or 74%, to $0.5 million of expense for the year ended December 31, 2025, compared to $2.1
million of expense for the year ended December 31, 2024. The improvement was primarily due to the loss on disposal of leasehold improvements in 2024
from the termination of our high-throughput plant lease in the Netherlands, partially offset by foreign currency exchange net losses for the year ended
December 31, 2025 compared to net gains for the year ended December 31, 2024.

Income tax expense

Income tax expense decreased by $2.2 million, or 76%, to $0.7 million for the year ended December 31, 2025, from $2.9 million for the year ended
December 31, 2024. The decrease was due primarily to a lower amount of foreign taxes recorded in Argentina compared to the prior year.

Non-GAAP Financial Measures

To supplement our Consolidated Financial Statements, which are prepared and presented in accordance with U.S. GAAP, we use the following non-
GAAP measures: EBITDA; Adjusted EBITDA; and Free Cash Flow. The presentation of this financial information is not intended to be considered in
isolation or as a substitute for, or superior to, the financial information prepared and presented in accordance with U.S. GAAP.

We define Non-GAAP EBITDA as net loss excluding interest, income taxes, depreciation and amortization. We did not incur amortization expense
during the years ended December 31, 2025 and 2024.

We define Non-GAAP Adjusted EBITDA as Non-GAAP EBITDA further adjusted for other income, net, changes in the fair value of financial
instruments, and stock-based compensation. Other income, net consists primarily of foreign currency gains and losses.

We define Non-GAAP Free Cash Flow as net cash used in operating activities less payments for capital expenditures.

We use these non-GAAP financial measures for financial and operational decision-making and as a means to evaluate period-to-period comparisons.
We believe these measures provide analysts, investors and management with helpful information regarding the underlying operating performance of our
business, as they provide meaningful
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supplemental information regarding our performance and liquidity by removing the impact of items that we believe are not reflective of our underlying
operating performance. The non-GAAP measures are used by us to evaluate our core operating performance and liquidity on a comparable basis and to make
strategic decisions. The non-GAAP measures also facilitate company-to-company operating performance comparisons by backing out potential differences
caused by variations such as capital structures, taxation, depreciation, capital expenditures and other non-cash items (i.e., embedded derivatives, debt
extinguishment and stock-based compensation) which may vary for different companies for reasons unrelated to operating performance. However, different
companies may define these terms differently and accordingly comparisons might not be accurate. There are a number of limitations related to the use of non-
GAAP financial measures. We compensate for these limitations by providing specific information regarding the U.S. GAAP amounts excluded from these
non-GAAP financial measures, and evaluating these non-GAAP financial measures together with their relevant financial measures in accordance with U.S.
GAAP. Non-GAAP measures such as EBITDA, Adjusted EBITDA and Free Cash Flow are not intended to be a substitute for any U.S. GAAP financial
measure.

The following presents our non-GAAP financial measures, along with the most comparable GAAP metric:

Year Ended December 31,
(in thousands of U.S. dollars) 2025 2024
Net loss available to stockholders $ (4,783) $ (116,272)
EBITDA (non-GAAP) 3,643  (100,688)
Adjusted EBITDA (non-GAAP) (17,427) (33,731)
Net cash used in operating activities (26,886) (35,890)
Free Cash Flow (non-GAAP) (34,262) (40,928)

Non-GAAP Financial Measure Reconciliations

The following table presents a reconciliation of Non-GAAP EBITDA and Non-GAAP Adjusted EBITDA to our net loss for the periods indicated.

Year Ended December 31,
(in thousands of U.S. dollars) 2025 2024

Net loss available to stockholders $ (4,783) $ (116,272)
Interest expense 13  71 
Income tax expense 673  2,858 
Depreciation expense 7,740  12,655 

Non-GAAP EBITDA $ 3,643  $ (100,688)
Professional fees related to Secured Convertible Notes —  2,444 
Other expense (income), net (1) 541  2,107 
Change in fair value of financial instruments (25,871) 60,071 
Stock-based compensation 4,260  2,335 

Non-GAAP Adjusted EBITDA $ (17,427) $ (33,731)

(1) Other expense (income), net includes foreign exchange gain or loss and other non-operating income and expenses not considered indicative of our
ongoing operational performance.

The following table presents a reconciliation of Non-GAAP Free Cash Flow to cash flows used in operating activities for the periods indicated.

Year Ended December 31,
(in thousands of U.S. dollars) 2025 2024

Net cash used in operating activities $ (26,886) $ (35,890)
Less purchases of property and equipment (7,376) (5,038)

Non-GAAP Free Cash Flow $ (34,262) $ (40,928)
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Liquidity and Capital Resources

Our cash and cash equivalents are maintained in highly liquid investments with remaining maturities of 90 days or less at the time of purchase. As of
December 31, 2025, we had $94.4 million in cash and cash equivalents on hand and total Secured Convertible Note principal and accrued interest outstanding
of $30.9 million.

Since our formation, we have devoted substantial effort and capital resources to the development of our satellite constellation and image technology.
As of December 31, 2025, we had an accumulated deficit of $404.9 million, and for the year ended December 31, 2025, we had net cash used in operating
activities of $26.9 million.

We continue to maintain cost and spending control measures which were implemented in the second quarter of 2024, including controlling growth in
our workforce to preserve liquidity.

On April 12, 2024, the Company, Borrower, and Holder Representative entered into the Note Purchase Agreement with the Purchaser, pursuant to
which Borrower agreed to issue the Secured Convertible Notes in the aggregate principal amount of $30.0 million to the Purchaser. The net proceeds from the
issuance of the Secured Convertible Notes, after deducting transaction fees and other debt issuance costs, was approximately $27.6 million. The Secured
Convertible Notes initially bear interest at a rate of SOFR plus 6.50% per annum. subject to an additional 4.0% per annum if certain events of default occur
and are continuing. The Secured Convertible Notes are guaranteed by the Company and each of the Company’s material subsidiaries (other than Borrower),
and are secured by substantially all of the Company’s and its subsidiaries’ assets (including all of its intellectual property). Borrower may issue additional
Secured Convertible Notes under the terms thereof, provided the aggregate principal outstanding amount does not exceed $50.0 million. The Secured
Convertible Notes mature on April 12, 2028.

The Secured Convertible Notes contain certain, restrictive covenants, including restrictions on (i) incurring indebtedness, subject to certain exceptions
(including the ability to issue additional Secured Convertible Notes; provided the aggregate principal outstanding amount does not exceed $50 million), (ii)
creating certain liens, subject to certain exceptions, (iii) the payment of dividends or other restricted payments, (iv) the sale, transfer or otherwise conveyance
of certain assets, subject to asset sale pre-payment described above, and (v) affiliate transactions.

In connection with the Offering, the Company also entered into, a registration rights agreement with the Purchaser pursuant to which the Company
agreed to register for resale the Class A common stock issuable upon conversion of the Secured Convertible Notes.

On December 8, 2024, the Company entered into a Share Purchase Agreement with the Purchaser, pursuant to which the Company issued in a private
placement an aggregate of 3,571,429 Class A common stock to the Purchaser at a purchase price of $2.80 per share. The closing of the private placement
occurred on December 10, 2024 and the Company received gross proceeds of $10,000,000. The net proceeds from the offering will be used for general
corporate purposes.

On December 10, 2024, the Company filed a shelf registration statement which registers, among other things, the offer and sale by us of up to $150
million aggregate amount of our Class A common stock. The shelf registration statement was declared effective by the SEC on December 20, 2024. In
connection with the Domestication, the Company filed a post-effective amendment to the shelf registration statement that was declared effective by the SEC
on March 31, 2025.

On December 20, 2024, the Company entered into a Sales Agreement with CF&Co., acting as the Company’s sales agent, pursuant to which the
Company may offer and sell, from time to time, through the Sales Agent, its Class A common stock, having an aggregate offering amount of up to
$50,000,000 (the “ATM Program”). On February 12, 2025, the Company entered into the Amended Sales Agreement with CF&Co. and Northland, pursuant
to which Northland was added as an additional Sales Agent under the ATM Program. On April 9, 2025, the Company entered into the Second A&R Sales
Agreement with the Sales Agents, pursuant to which references to the Company’s Class A ordinary shares were replaced with references to the Company’s
Class A common stock, along with other conforming changes, in connection with the Domestication. No Class A common stock was sold pursuant to the
ATM Program during 2024. Since December 31, 2024 through the date of this Report the Company sold $8.7 million aggregate amount of Class A common
stock under the ATM Program. On October 16, 2025, the Company decreased the amount of Class A common stock offered pursuant to the ATM Program,
such that the Company offered up to an aggregate of $15 million of shares of Class A common stock pursuant to the ATM Program from and after the sale
thereof, not including the shares of Class A common stock previously sold. On January 26, 2026, the Company decreased the amount of Class A common
stock offered pursuant to the ATM
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Program, such that the Company could no longer make any sales of its Class A common stock pursuant to the ATM Program from and after the date thereof,
not including the shares of Class A common stock previously sold.

On April 15, 2025, the Company entered into the Securities Purchase Agreement with the purchaser party thereto, pursuant to which the Company
agreed to issue and sell in a registered direct offering, 6,451,612 shares of the Company’s Class A common stock at an offering price of $3.10 per share. The
gross proceeds to the Company from the offering were approximately $20 million, before deducting the placement agent’s fees and estimated offering
expenses payable by the Company. The closing of the offering occurred on April 16, 2025. See Note 1 (Nature of the Business and Basis of Presentation) of
this Report for further details.

On October 15, 2025, the Company entered into an Underwriting Agreement (the “Underwriting Agreement”) with CF&Co., as representative of the
underwriters named therein, in connection with an underwritten public offering of 27,692,308 shares of the Company’s Class A common stock, par value
$0.0001 per share, at a public offering price of $3.25 per share.

Under the terms of the Underwriting Agreement, the Company granted the underwriters a 30-day option to purchase up to 4,153,846 additional
shares of Class A common stock. The gross proceeds to the Company from the offering were $90 million, before deducting underwriting discounts and
commissions and other estimated offering expenses payable by the Company. All of the shares were sold by the Company. The closing of the offering
occurred on October 17, 2025.

On January 26, 2026, the Company entered into a share purchase agreement with the purchasers party thereto, pursuant to which the Company agreed
to issue and sell in a registered direct offering, 7,399,578 shares of the Company’s Class A common stock, par value $0.0001 per share, at an offering price of
$4.73 per share. The gross proceeds to the Company from the offering were approximately $35 million, before deducting the placement agents’ fees and
estimated offering expenses payable by the Company. The closing of the offering occurred on January 27, 2026.

As discussed in Note 1 to the consolidated financial statements, the Company resolved the doubt as to its ability to continue as a going concern
previously disclosed in the 2024 Form 10-K. Management believes that current liquidity and expected operating cash flows are sufficient to fund operations
and meet obligations for at least the next twelve months.

Currently, we primarily rely on our existing cash and cash equivalents balances to fund our business, including capital expenditures, working capital
requirements, and anticipated interest payments. Our current and future revenue depends primarily on our ability to: (i) utilize our available satellite capacity
with new and existing customers and (ii) enter into new commercial relationships with new customers. There can be no assurance that we will attain positive
cash flow from operations. We have experienced, and may continue to experience, negative cash flows, and if we continue to experience negative cash flows,
our existing cash and cash equivalents balances may be reduced, and we may be required to reduce capital expenditures, or make other changes to our
operating structure, all of which could have a material adverse effect on our business.

Additionally, we are an early-stage growth company and subject to a number of risks associated with emerging, technology-oriented companies with a
limited operating history, including, but not limited to, dependence on key individuals, a developing business model, key customers, initial and continued
market acceptance of our services and protection of our proprietary technology. Our sales efforts involve considerable time and expense, and our sales cycle
is long and unpredictable. We also have risks from competition from substitute products and services. All of these risks, as well as the risks set forth in Item
1A. Risk Factors included in this Report, could have an adverse impact on our business and financial prospects and cause us to seek additional financing to
fund future operations.
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Cash Flows Summary

The following table summarizes our cash flow information for the years ended December 31, 2025 and 2024.

Year Ended December 31,
(in thousands of U.S. dollars) 2025 2024
Net cash flows:

Net cash flows used in operating activities $ (26,886) $ (35,89
Net cash flows used in investing activities (7,376) (5,03
Net cash flows provided by financing activities 112,513  37,45

Net change in cash, cash equivalents and restricted cash $ 78,251  $ (3,46

Cash Flows Used in Operating Activities

The cash flows used in operating activities to date have been primarily comprised of costs and expenses related to development of our products,
payroll, fluctuations in accounts payable and other current assets and liabilities. As we continue to expand our commercial operations, we anticipate our cash
used in operating activities will remain elevated until we begin to generate material cash flows from the business.

Cash flows used in operating activities are as follows:

(in thousands of US dollars)
Year Ended December 31,

2025 2024

Net loss $ (4,783) $ (116,27
Adjustments for the impact of non-cash items (14,793) 77,82
Net loss adjusted for the impact of non-cash items (19,576) (38,45
Changes in assets and liabilities

Accounts receivable (6,024) (1,12
Inventories (723) —
Prepaid expenses and other current assets 1,854  (1,66
Accounts payable (1,527) (2,35
Contract liabilities 8,996  2,53
Other (9,886) 5,17

Net cash used in operating activities $ (26,886) $ (35,89

(1) Includes items such as depreciation, changes in the fair value of financial instruments, interest expense, income tax, stock-based
compensation expense, expense for estimated credit losses on accounts receivable, loss on debt extinguishment, changes in foreign currency and
others.

(2) The change is primarily due to higher accounts receivable from a Space Systems customer.

(3) The change is due to two satellites being built for a Space Systems customer.

(4) The change is primarily due to timing of payments including lower prepaid insurance expenses at December 31, 2025 compared to
December 31, 2024.

(5) The change is primarily due to the timing of payments.

(6) The change is primarily due to a net increase primarily from a new Space Systems revenue contract in 2025.

(7) The change is primarily due to timing of payments including the $7.5 million Liberty management fee payment made in 2025, for which
$5.0 million was accrued for in 2024.

(1)

(2)

(3)

(4)

(5)

(6)

(7)
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Cash Flows Used in Investing Activities

Our cash flows used in investing activities to date have been primarily comprised of purchases of satellite components and other property and
equipment. Investing activities have increased substantially as we ramped up satellite production activity and factory development in connection with
expanding our production capacity.

Net cash used in investing activities was $7.4 million for the year ended December 31, 2025, compared to $5.0 million for the year ended December
31, 2024. The increase in cash used in investing activities was primarily driven by an increase in property and equipment purchases in the fourth quarter of
2025 after cost control measures implemented in 2023 limited satellites launched for the Company’s constellation to 3 and 5 during the year ended December
31, 2025 and the year ended December 31, 2024, respectively.

Cash Flows Provided by Financing Activities

Net cash provided by financing activities was $112.5 million for the year ended December 31, 2025 compared to net cash provided by financing
activities of $37.5 million for the year ended December 31, 2024. The increase in cash provided by financing activities resulted primarily from proceeds from
the underwritten public offering in October 2025 and registered direct offering in April 2025, net of transaction costs, compared to proceeds from Secured
Convertible Notes and the PIPE Investment, net of transaction fees received in 2024.

Debt

Refer to Note 17 (Secured Convertible Notes) to the Consolidated Financial Statements for a discussion of our debt at December 31, 2025 and 2024.

Critical Accounting Policies and Estimates

Our financial statements have been prepared in accordance with U.S. GAAP. The preparation of these financial statements requires us to make
estimates and assumptions that affect the reported amounts of assets, liabilities, revenues and expenses and the disclosure of contingent assets and liabilities
as of the date of the financial statements. Our estimates are based on our historical experience and on various other factors that we believe are reasonable
under the circumstances, the results of which form the basis for making judgments about the carrying value of assets and liabilities that are not readily
apparent from other sources.

Actual results may differ from these estimates under different assumptions or conditions. We believe that the accounting estimates discussed below are
critical to understanding our historical and future performance, as these estimates relate to the more significant areas involving a greater degree of
management’s judgment and complexity.

The assumptions underlying the valuations represent our best estimates, which involve inherent uncertainties and the application of management’s
judgment. As a result, if we used significantly different assumptions or estimates, the stock-based compensation expense for prior periods could have been
materially different.

Revenue Recognition

The recognition and measurement of revenue requires the use of judgments and estimates. Specifically, judgment is used in interpreting complex
arrangements with nonstandard terms and conditions and determining when all criteria for revenue recognition have been met. We primarily generate revenue
from the sale of imagery and related services. Identifying the performance obligations contained in a contract, determining transaction price, allocating
transaction price, and determining when performance obligations are satisfied can require the application of significant judgment.

Identifying the performance obligations in a contract

We execute contracts for a single promise or multiple promises. Specifically, our contracts may include multiple promises which are accounted for as
separate performance obligations. Significant judgment is required in determining performance obligations, and these decisions could change the amount of
revenue and profit or loss recorded in each period.

Determination of and allocation of transaction price
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The Company estimates any variable consideration, and whether the transaction price is constrained, upon execution of each contract. We may adjust
the transaction price over time for any estimated constraints that become probable based on service level provisions within some of our customer purchase
orders.

When our contracts with customers contain multiple deliverables, we allocate the total arrangement consideration to each performance obligation
representative of their determined selling prices. The determined selling price is the price at which we would sell a promised product or service separately to a
customer. Judgment is required to determine the selling price for each distinct performance obligation. We determine the selling price by considering our
overall pricing practices and market conditions, including our discounting practices, the size and volume of our transactions, the customer demographic, price
lists, historical sales, contract prices and customer relationships.

Impairment of Assets

The carrying amount of our assets are reviewed at each reporting date to determine whether there is an indication of impairment in the value of the
assets. Most of our fixed assets are satellites, but we also have tools, equipment, furniture and fixtures, computers and leasehold improvements. We do not
own any buildings or land.

We performed an impairment test as of December 31, 2025 and 2024 due to our net losses for the related periods. We concluded that our asset group is
not impaired as our test concluded that the expected future undiscounted cash flows exceeded the carrying value of the asset group.

Estimates of future cash flows are highly subjective judgments using Level 3 inputs based on management’s experience and knowledge of our
operations. These estimates can be significantly impacted by many factors, including changes in global economic conditions, operating costs, obsolescence of
technology and competition.

If our estimates or underlying assumptions change in the future, we may be required to record impairment charges. If the recoverable amount of an
asset group is less than its carrying amount, the carrying amount of the asset group would be reduced to its recoverable amount. That reduction is an
impairment loss that would be recognized in the Consolidated Statements of Operations and Comprehensive Loss.

Fair Value of Financial Instruments

Secured Convertible Notes

As permitted under ASC 825, Financial Instruments, (“ASC 825”), we elected the fair value option to account for our Secured Convertible Notes. We
record changes in fair value of the Secured Convertible Notes in Changes in fair value of financial instruments in the statement of operations. The primary
reason for electing the fair value option is to better reflect the way that the Company views the financial instrument by accounting for the Secured
Convertible Notes at fair value in its entirety versus bifurcation of the embedded derivatives.

The Secured Convertible Notes are categorized as a Level 3 fair value measurement using the "with and without" method. Specifically, the value of the
Secured Convertible Notes are estimated with and without the embedded derivative, using discounted cash flow (DCF) and Black Scholes put option models,
as well as the as-converted value of the conversion shares estimated based on the traded price of the underlying shares. Each of the aforementioned methods
are special cases of the income approach. The significant assumptions used in the model include volatility and credit spread.

A change in assumptions used to estimate the fair value of the convertible notes could materially affect our financial condition and results of
operations. Refer to Note 15 (Fair Value Measurements and Financial Instruments) and Note 17 (Secured Convertible Notes), to the Consolidated Financial
Statements for information regarding the Secured Convertible Notes.

Warrant Liabilities

We generally classify warrants for the purchase of shares of our common stock as liabilities on our consolidated balance sheets unless the warrants
meet certain specific criteria that require the warrants to be classified within stockholders’ deficit. Those warrants accounted for as liabilities are freestanding
financial instruments that may require us to transfer assets upon exercise. The warrant liability is initially recorded at fair value upon the date of issuance of
each warrant and is subsequently remeasured to fair value at each reporting date. The private warrants are categorized as Level 3
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fair value measurement using the Black-Scholes model with inputs that include current price of our common stock, exercise price, volatility, and risk-free
rate.

Earnout Liabilities

In connection with the Reverse Recapitalization (see Note 4 (Reverse Recapitalization) to the Consolidated Financial Statements) and pursuant to the
Merger Agreement, eligible Satellogic equity holders are entitled to receive additional shares of our common stock upon the achievement of certain earnout
triggering events. In accordance with ASC 815-40, the earnout shares are not indexed to the common stock and therefore are accounted for as a liability at the
Reverse Recapitalization date and subsequently remeasured at each reporting date with changes in fair value recorded as a component of Changes in Fair
Value of Financial Instruments in the Consolidated Statements of Operations and Comprehensive Loss. The earnout liabilities are categorized as a Level 3
fair value measurement using the Monte Carlo model. The assumptions utilized in the calculation are based on the achievement of certain stock price
milestones, including the current price of our common stock, expected volatility, and risk-free rate.

Income Taxes

The Company's income tax expense, deferred tax assets and liabilities and reserves for uncertain tax positions reflect management's best estimate of
taxes to be paid based upon our income, statutory tax rates and tax planning opportunities in jurisdictions in which we operate. Tax laws are complex and
subject to different interpretations by the taxpayer and respective governmental taxing authorities. Significant judgment is required in determining our tax
expense and in evaluating our tax positions, including evaluating uncertainties. We review our tax positions semi-annually and adjust the balances as new
information becomes available.

The Company records deferred tax assets to the extent the Company believes these assets will more-likely-than-not be realized. Estimates of the
adequacy of future expected taxable income from all sources, including the reversal of taxable temporary differences, long- and short-range business plans
and feasible and prudent tax planning strategies are considered to determine whether the deferred tax asset will be available for future utilization, prior to
expiration. If the Company determines that it will not be able to utilize a deferred income tax asset whether due to expiration or a lack of income, a valuation
allowance is recorded. If, in the future, sufficient positive evidence arises indicating that all or a portion of the deferred tax asset may be used, based upon the
more-likely-than-not standard for realization, the valuation allowance would be reduced in the period that such evidence of realization is reached.

Emerging Growth Company and Smaller Reporting Company Status

Section 102(b)(1) of the Jobs Act exempts emerging growth companies from being required to comply with new or revised financial accounting
standards until private companies are required to comply with the new or revised financial accounting standards. The Jobs Act provides that a company can
choose not to take advantage of the extended transition period and comply with the requirements that apply to non-emerging growth companies, and any such
election to not take advantage of the extended transition period is irrevocable.

We are an “emerging growth company” as defined in Section 2(a) of the Securities Act and have elected to take advantage of the benefits of the
extended transition period for new or revised financial accounting standards. We expect to remain an emerging growth company at least through the end of
the 2025 fiscal year and we expect to continue to take advantage of the benefits of the extended transition period, although we may decide to early adopt such
new or revised accounting standards to the extent permitted by such standards. This may make it difficult or impossible to compare our financial results with
the financial results of another public company that is either not an emerging growth company or is an emerging growth company that has chosen not to take
advantage of the extended transition period exemptions because of the potential differences in accounting standards used.

As an emerging growth company, we are not required to, among other things, (i) provide an auditor’s attestation report on our system of internal
controls over financial reporting pursuant to Section 404(b) of the Sarbanes-Oxley Act, and (ii) comply with any requirement that may be adopted by the
PCAOB regarding mandatory audit firm rotation or a supplement to the auditor’s report providing additional information about the audit and the financial
statements (auditor discussion and analysis).

We will also rely on certain reduced reporting and other requirements that are otherwise generally applicable to public companies.
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We are also a “smaller reporting company” as defined in Item 10(f)(1) of Regulation S-K, meaning that the market value of our stock held by non-
affiliates is less than $700 million and our annual revenue was less than $100 million during the most recently completed fiscal year. We may continue to be a
smaller reporting company if either (i) the market value of our stock held by non-affiliates is less than $250 million or (ii) our annual revenue is less than
$100 million during the most recently completed fiscal year and the market value of our stock held by non-affiliates is less than $700 million. If we are a
smaller reporting company at the time we cease to be an emerging growth company, we may continue to rely on exemptions from certain disclosure
requirements that are available to smaller reporting companies. Specifically, as a smaller reporting company we may choose to present only the two most
recent fiscal years of audited financial statements in our Annual Report on Form 10-K and, similar to emerging growth companies, smaller reporting
companies have reduced disclosure obligations regarding executive compensation.

Recent Accounting Pronouncements

Refer to Note 3 (Accounting Standards Updates) in the Consolidated Financial Statements included in this Report for more information about recent
accounting pronouncements, the timing of their adoption and our assessment, to the extent we have made such an assessment, of their potential impact on our
financial condition and our results of operations and cash flows.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Not applicable.
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Report of Independent Registered Public Accounting Firm

To the Stockholders and the Board of Directors of Satellogic Inc.

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Satellogic Inc. (the Company) as of December 31, 2025 and 2024, the related consolidated
statements of operations and comprehensive loss, stockholders' equity (deficit) and cash flows for each of the two years in the period ended December 31,
2025, and the related notes (collectively referred to as the “consolidated financial statements”). In our opinion, the consolidated financial statements present
fairly, in all material respects, the financial position of the Company at December 31, 2025 and 2024, and the results of its operations and its cash flows for
each of the two years in the period ended December 31, 2025, in conformity with U.S. generally accepted accounting principles.

Basis for Opinion

These financial statements are the responsibility of the Company's management. Our responsibility is to express an opinion on the Company’s financial
statements based on our audits. We are a public accounting firm registered with the Public Company Accounting Oversight Board (United States) (PCAOB)
and are required to be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of
the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit to obtain reasonable
assurance about whether the financial statements are free of material misstatement, whether due to error or fraud. The Company is not required to have, nor
were we engaged to perform, an audit of its internal control over financial reporting. As part of our audits we are required to obtain an understanding of
internal control over financial reporting but not for the purpose of expressing an opinion on the effectiveness of the Company's internal control over financial
reporting. Accordingly, we express no such opinion.

Our audits included performing procedures to assess the risks of material misstatement of the financial statements, whether due to error or fraud, and
performing procedures that respond to those risks. Such procedures included examining, on a test basis, evidence regarding the amounts and disclosures in
the financial statements. Our audits also included evaluating the accounting principles used and significant estimates made by management, as well as
evaluating the overall presentation of the financial statements. We believe that our audits provide a reasonable basis for our opinion.

/s/ Ernst & Young LLP

We have served as the Company’s auditor since 2022.

Charlotte, North Carolina

March 19, 2026
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SATELLOGIC INC.
CONSOLIDATED STATEMENTS OF OPERATIONS AND COMPREHENSIVE LOSS

Year Ended December 31,
(in thousands of U.S. dollars, except share and per share amounts) 2025 2024
Revenue $ 17,707  $ 12,870 
Costs and expenses

Cost of sales, exclusive of depreciation shown separately below 4,876  5,024 
Engineering 10,375  14,405 
Selling, general and administrative 25,735  32,992 
Depreciation expense 7,740  12,655 

Total costs and expenses 48,726  65,076 
Operating loss (31,019) (52,206)
Other income (expense), net

Interest income, net 1,579  970 
Change in fair value of financial instruments 25,871  (60,071)
Other income (expense), net (541) (2,107)

Total other income (expense), net 26,909  (61,208)
Loss before income tax (4,110) (113,414)
Income tax expense (673) (2,858)
Net loss available to stockholders $ (4,783) $ (116,272)
Other comprehensive loss

Foreign currency translation gain (loss), net of tax 1,102  (538)
Comprehensive loss $ (3,681) $ (116,810)

Basic net loss per share for the period attributable to holders of Common Stock $ (0.04) $ (1.28)
Basic weighted-average Common Stock outstanding 109,134,266  91,164,286 
Diluted net loss per share for the period attributable to holders of Common Stock $ (0.18) $ (1.28)
Diluted weighted-average Common Stock outstanding 134,134,266  91,164,286 

The accompanying notes are an integral part of the Consolidated Financial Statements.
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SATELLOGIC INC.
CONSOLIDATED BALANCE SHEETS

December 31,

(in thousands of U.S. dollars, except share and per share amounts) 2025 2024
ASSETS
Current assets

Cash and cash equivalents $ 94,430  $ 22,493 
Restricted cash 7,407  — 
Accounts receivable, net of allowance of $52 and $148, respectively 8,548  1,464 
Inventories 2,090  — 
Prepaid expenses and other current assets 2,699  3,907 

Total current assets 115,174  27,864 
Property and equipment, net 24,650  27,228 
Operating lease right-of-use assets 7,048  877 
Other non-current assets 4,431  5,722 

Total assets $ 151,303  $ 61,691 

LIABILITIES AND STOCKHOLDERS' EQUITY (DEFICIT)
Current liabilities

Accounts payable $ 2,432  $ 3,754 
Warrant liabilities 5,818  11,511 
Earnout liabilities 554  1,501 
Operating lease liabilities 1,174  363 
Contract liabilities 10,609  5,871 
Accrued expenses and other liabilities 1,918  11,621 

Total current liabilities 22,505  34,621 
Secured Convertible Notes at fair value 56,110  79,070 
Operating lease liabilities 6,099  516 
Contract liabilities 4,000  — 
Other non-current liabilities 2,063  516 
Total liabilities 90,777  114,723 
Commitments and contingencies (Note 19)
Stockholders' equity (deficit)

Preferred stock, $0.0001 par value, 5,000,000 shares authorized, 0 shares issued and outstanding as of December 31, 2025
and December 31, 2024 —  — 
Class A Common Stock, $0.0001 par value, 385,000,000 shares authorized, 125,639,916 shares issued and 125,072,093
shares outstanding as of December 31, 2025 and 83,000,501 shares issued and 82,432,678 shares outstanding as of
December 31, 2024 —  — 
Class B Common Stock, $0.0001 par value, 15,000,000 shares authorized, 10,582,641 shares issued and outstanding as of
December 31, 2025 and 13,582,642 shares issued and outstanding as of December 31, 2024 —  — 
Treasury stock, at cost, 567,823 shares as of December 31, 2025 and 2024 (8,603) (8,603)
Additional paid-in capital 473,486  356,247 
Accumulated other comprehensive income (loss) 531  (571)
Accumulated deficit (404,888) (400,105)

Total stockholders’ equity (deficit) 60,526  (53,032)

Total liabilities and stockholders' equity $ 151,303  $ 61,691 

The accompanying notes are an integral part of the Consolidated Financial Statements.
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SATELLOGIC INC.
CONSOLIDATED STATEMENTS OF STOCKHOLDERS' EQUITY (DEFICIT)

Shares
Outstanding

Common
Stock

Additional
paid-in 


capital
Treasury

stock

Accumulated
other

comprehensive
income (loss)

Accumulated
deficit

Total
stockholders'

equity

(deficit)

Balance as of December 31, 2023 90,303,985 $ 344,144  $ (8,603) $ (33) $ (283,833) $ 51,675 
Net loss — — — — (116,272) (116,272)
Issuance of Class A Common Stock upon PIPE Investment 3,571,429 9,516 — — — 9,516
Other comprehensive loss — — — (538) — (538)
Exercise of stock options and RSUs vested 2,139,806 911 — — — 911
Payments for withholding taxes related to the net share settlement of equity
awards — (660) — — — (660)
Exercise of $8.63 Warrants 100 1 — — — 1
Stock-based compensation — 2,335 — — — 2,335

Balance as of December 31, 2024 96,015,320 $ 356,247  $ (8,603) $ (571) $ (400,105) $ (53,032)

The accompanying notes are an integral part of the Consolidated Financial Statements.

SATELLOGIC INC.
CONSOLIDATED STATEMENTS OF STOCKHOLDERS' EQUITY (DEFICIT) (Continued)

Shares
Outstanding

Common
Stock

Additional
paid-in 


capital
Treasury

stock

Accumulated
other

comprehensive
income (loss)

Accumulated
deficit

Total
stockholders'

equity

(deficit)

Balance as of December 31, 2024 96,015,320 $ 356,247  $ (8,603) $ (571) $ (400,105) $ (53,032)
Net loss —  —  —  —  (4,783) (4,783)
Issuance of Class A Common Stock under ATM Program 2,452,704  8,702  —  —  —  8,702 

Issuance of Class A Common Stock under Registered Direct Offering 6,451,612 18,769  —  —  —  18,769 
Issuance of Class A Common Stock under Underwritten Public Offering 27,692,308  84,908  —  —  —  84,908 
Other comprehensive gain — —  —  1,102  —  1,102 
Exercise of stock options and RSUs vested 3,042,790  1,759  —  —  —  1,759 
Payments for withholding taxes related to the net share settlement of
equity awards — (1,159) —  —  —  (1,159)
Stock-based compensation — 4,260  —  —  —  4,260 

Balance as of December 31, 2025 135,654,734  $ 473,486  $ (8,603) $ 531  $ (404,888) $ 60,526 
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SATELLOGIC INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS

Year Ended December 31,

(in thousands of U.S. dollars) 2025 2024
Cash flows from operating activities:
Net loss $ (4,783) $ (116,272)
Adjustments to reconcile net loss to net cash used in operating activities:

Depreciation expense 7,740  12,655 
Debt issuance costs —  2,397 
Operating lease expense 1,910  1,515 
Stock-based compensation 4,260  2,335 
Change in fair value of financial instruments, net of interest paid on Secured Convertible Notes (29,182) 58,546 
Foreign exchange differences (105) (2,936)
Loss on disposal of property and equipment 691  4,377 
(Release) expense for estimated credit losses on accounts receivable (38) 22 
Equity in net (income) loss of affiliate (8) — 
Non-cash change in contract liabilities (357) (1,323)
Other, net 296  234 
Changes in operating assets and liabilities:

Accounts receivable (6,024) (1,126)
Inventories (723) — 
Prepaid expenses and other current assets 1,854  (1,666)
Accounts payable (1,527) (2,356)
Contract liabilities 8,996  2,532 
Accrued expenses and other liabilities (8,199) 7,200 
Operating lease liabilities (1,687) (2,024)

Net cash used in operating activities (26,886) (35,890)
Cash flows from investing activities:

Purchases of property and equipment (7,376) (5,038)
Other —  6 

Net cash used in investing activities (7,376) (5,032)
Cash flows from financing activities:

Proceeds from Secured Convertible Notes —  30,000 
Proceeds from issuance of Common Stock under ATM Program, net of transaction costs 8,236  — 

Proceeds from issuance of Common Stock from PIPE investment, net of transaction costs —  9,600 
Proceeds from Registered Direct Offering, net of transaction costs 18,769  — 
Proceeds from Underwritten Public Offering, net of transaction costs 84,908  — 
Payments of debt issuance costs —  (2,397)
Payments for withholding taxes related to the net share settlement of equity awards (1,159) (660)
Proceeds from exercise of Public Warrants —  1 
Proceeds from exercise of stock options 1,759  911 

Net cash provided by financing activities 112,513  37,455 

Net increase (decrease) in cash, cash equivalents and restricted cash 78,251  (3,467)
Effect of foreign exchange rate changes 159  2,546 
Cash, cash equivalents and restricted cash - beginning of period 23,682  24,603 

Cash, cash equivalents and restricted cash - end of period $ 102,092  $ 23,682 

The accompanying notes are an integral part of the Consolidated Financial Statements.
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1. Nature of the Business and Basis of Presentation

Nature of the Business

On January 25, 2022 (the “Closing Date”), Satellogic Inc. (“Satellogic” or the “Company”), a BVI business company incorporated in the BVI as a company
limited by shares, consummated the transactions contemplated by the Agreement and Plan of Merger dated as of July 5, 2021 (the “Merger Agreement”), by
and among the Company, CF Acquisition Corp. V, a Delaware corporation (“CF V” and now known as “Satellogic V. Inc.”), Ganymede Merger Sub 1 Inc., a
BVI business company incorporated in the BVI as a company limited by shares and a direct wholly owned subsidiary of the Company, Ganymede Merger
Sub 2 Inc., a Delaware corporation and a direct wholly owned subsidiary of the Company, and Nettar.

Nettar was, prior to the transaction, the holding company of the Satellogic group and was incorporated on October 7, 2014, under the laws of the BVI as a
company limited by shares.

On March 26, 2025, the Company completed its domestication, pursuant to which it domesticated as a corporation incorporated under the laws of the State of
Delaware and discontinued as a business company with limited liability incorporated under the laws of the BVI (the “Domestication”). The Company’s
principal executive office is located at 210 Delburg Street, Davidson, NC 28036.

References to “Nettar” contained herein refer to Nettar Group Inc. prior to the mergers, and references to “the Company,” “we,” “our,” “us” or “Satellogic”
refer to Satellogic Inc. prior to the mergers and to the combined company following the mergers.

Through our subsidiaries, we invest in the software, hardware, and optics of the aerospace industry focusing on satellite and image analytics technologies.
Our strategy is to build a planetary scale analytics platform based on a proprietary satellite constellation with the capability to generate insights from images
and information, with focus on multi-temporal analysis and high frequency of revisits. We also intend to leverage our ability to quickly build and launch high
quality, sub-meter satellites at a low cost by selling satellites to certain key customers.

Basis of Presentation

The accompanying Consolidated Financial Statements as of December  31, 2025 and 2024 and for the years then ended (the “Consolidated Financial
Statements”) have been prepared in accordance with generally accepted accounting principles in the United States (“U.S. GAAP”) and the rules and
regulations of the U.S. Securities and Exchange Commission (“SEC”). The Company conducts business through one operating segment.

The accompanying Consolidated Financial Statements include our accounts and those of our wholly owned subsidiaries. All intercompany accounts and
transactions, including the intercompany portion of transactions with equity method investees, have been eliminated in consolidation. The Consolidated
Financial Statements are presented in United States dollars (hereinafter “U.S. dollars” or “$”).

Certain prior year amounts have been reclassified to conform to the current year presentation. These reclassifications had no effect on the reported results of
operations, balance sheet or cash flows.

We are an “emerging growth company,” as defined in Section 2(a) of the Securities Act of 1933, as amended (“the Securities Act”), as modified by the
Jumpstart Our Business Startups Act of 2012 (the “Jobs Act”). The Jobs Act exempts emerging growth companies from being required to comply with new
or revised financial accounting standards until private companies (that is, those that have not had a Securities Act registration statement declared effective or
do not have a class of securities registered under the Exchange Act) are required to comply with the new or revised financial accounting standards. The Jobs
Act provides that an emerging growth company can elect to opt out of the extended transition period and comply with the requirements that apply to non-
emerging growth companies but any such election to opt out is irrevocable. We have elected not to opt out of such extended transition period, which means
that when a standard is issued or revised that has different application dates for public or private companies, we can adopt the new or revised standard at the
time required for private companies to adopt such standard. The foregoing may make comparison of our financial
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statements with those of another public company difficult or impossible if such other public company is (i) not an emerging growth company or (ii) is an
emerging growth company that has opted out of using the extended transition period, due to the potential differences in accounting standards used.

Going Concern and Liquidity

For the year ended December 31, 2024, the Company disclosed that certain events and conditions raised substantial doubt about its ability to continue as a
going concern primarily due to recurring operating losses and limited liquidity.

The Company believes those events and conditions were resolved as a result of the $90 million underwritten public offering closed on October 17, 2025 and
the $35 million registered direct offering closed on January 27, 2026.

Accordingly, the consolidated financial statements as of and for the year ended December 31, 2025 have been prepared without a going concern uncertainty.

2. Summary of Significant Accounting Policies

Use of Estimates

The preparation of the Consolidated Financial Statements in conformity with U.S. GAAP requires management to make estimates and assumptions that affect
the reported amounts of assets and liabilities, the disclosure of contingent liabilities at the date of the financial statements, and the reported amounts of
revenue and expenses during the reporting period. Significant estimates and assumptions reflected in these Consolidated Financial Statements include, but are
not limited to, revenue recognition; determination of useful lives of property and equipment; valuation of Secured Convertible Notes, warrant liabilities,
earnout liabilities, stock options; and determination of income tax. We evaluate our estimates and assumptions on an ongoing basis. Actual results could differ
from those estimates and such differences may be material to the Consolidated Financial Statements.

Revenue Recognition

We recognize revenue in accordance with Topic 606, Revenue from contracts with customers. Revenue is recognized when a customer obtains control of
promised goods or services. In addition, the standard requires disclosure of the nature, amount, timing, and uncertainty of revenue and cash flows arising
from contracts with customers. The amount of revenue that is recorded reflects the consideration that we expect to receive in exchange for goods or services
provided under such contracts. We apply the following five-step model in order to determine this amount: (i) identification of the promised goods in the
contract; (ii) determination of whether the promised goods are performance obligations, including whether they are distinct in the context of the contract; (iii)
measurement of the transaction price, including the constraint on variable consideration; (iv) allocation of the transaction price to the performance
obligations; and (v) recognition of revenue when (or as) we satisfy each performance obligation.

Our main revenue stream is from services. We recognize as revenues the amount of the transaction price that is allocated to the respective performance
obligation when or as the performance obligation is satisfied, either over time or a point in time. Revenue is recognized upon delivery for Data & Analytics
contracts in which performance obligations are satisfied at a point in time upon image delivery. The Company has determined that it provides a series of
distinct services in which the customer simultaneously receives and consumes data, so therefore the Company recognizes revenue ratably over the
subscription period. For Space Systems contracts, revenue is typically recognized at a point in time, upon delivery of equipment or in-orbit delivery of
satellites.

The nature of our contracts does not currently give rise to variable consideration related to returns or refunds as those are not offered.

We evaluate contracts with a minimum purchase commitment to determine whether we expect to be entitled to a breakage amount. We consider the
requirements on constraining estimates variable consideration. The following factors are evaluated when assessing the increased likelihood of a significant
revenue reversal: (i)  the amount of consideration is highly susceptible to factors outside our influence or control (e.g., volatility in a market, judgment of
action of third parties,
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weather conditions), (ii) uncertainty about the amount of consideration is not expected to be resolved for a long period of time, (iii) our experience with
similar types of contracts is limited, or that experience has limited predictive value, (iv)  we have a practice of either offering a broad range of price
concessions or changing the payment terms and conditions of similar contracts in similar circumstances, and (v) the contract has a large number and broad
range of possible consideration amounts.

We exclude amounts collected on behalf of third parties, such as sales taxes, when determining transaction price.

Contract liabilities consist of payments received from customers, or such consideration that is contractually due, in advance of providing the product or
performing services.

We generally do not enter into long-term financing arrangements or payment plans with customers. Although our business practice is not to enter into
contracts with  non-cash consideration, at times this may occur. In these instances, we determine the fair value of the  non-cash consideration at contract
inception and includes this value as part of the total arrangement consideration. In instances where we cannot reasonably estimate the fair value of the non-
cash consideration, we will measure the consideration indirectly by reference to its stand-alone selling price of the goods promised to the customer in
exchange for consideration.

Remaining Performance Obligations

Effective October 1, 2025, the Company elected to change its method of disclosing remaining performance obligations ("RPO"). Historically, the Company
utilized the practical expedient available under ASC 606-10-50-14, which allowed for the exclusion of contracts with an original expected duration of one
year or less.

The Company has elected to voluntarily terminate the use of this practical expedient to provide a more comprehensive view of its total contracted backlog
and future revenue visibility. The adoption of this disclosure methodology resulted in an increase of $21.0 million to the reported RPO as of December 31,
2025. This change impacted disclosure only and had no effect on the Company’s consolidated balance sheets, statements of operations and comprehensive
loss, or cash flows.

Fair Value Measurement

Certain assets and liabilities are carried at fair value in accordance with U.S. GAAP.

Valuation techniques used to measure fair value require us to utilize observable and unobservable inputs. The hierarchy gives the highest priority to quoted
prices in active markets for identical assets or liabilities (Level 1 measurements) and the lowest priority to unobservable inputs (Level 3 measurements).
Financial instruments carried at fair value are to be classified and disclosed in one of the following three levels of the fair value hierarchy, of which the first
two are considered observable and the last is considered unobservable:

• Level 1: Quoted prices in active markets for identical assets or liabilities.

• Level 2: Valuation techniques for which the lowest level input that is significant to the fair value measurement is directly or indirectly observable.

• Level 3: Valuation techniques for which the lowest level input that is significant to the fair value measurement is unobservable.

Assets and liabilities recognized at fair value on a recurring basis in the Consolidated Financial Statements are re-assessed at the end of each reporting period
to determine whether any transfers have occurred between levels in the hierarchy.

For fair value disclosures, classes of assets and liabilities are based on the nature, characteristics and risks of the asset or liability and the level of the fair
value hierarchy.
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Credit Risk Management

Credit risk is the risk that a counterparty fails to discharge an obligation to us. We are exposed to credit risk from financial assets including cash, cash
equivalents and restricted cash held at banks, trade and other receivables.

The credit risk is managed based on our credit risk management policies and procedures. Credit risk of any entity doing business with us is systematically
analyzed, including aspects of a qualitative nature. The measurement and assessment of our total exposure to credit risk covers all financial instruments
involving any counterparty risk.

The credit risk in respect of cash balances held with banks and deposits with banks are managed via diversification of bank deposits and are only with major
reputable financial institutions.

As our risk exposure is mainly influenced by the individual characteristics of each customer, we continuously analyze the creditworthiness of significant
customers. Accounts receivable are non-interest bearing and generally on terms of 30 to 90 days. As of December 31, 2025, one customer accounted for 66%
of accounts receivable, net of allowance. As of December 31, 2024, two customers accounted for 70% of our accounts receivable net of allowance.

We had three customers that each accounted for more than 10% of our revenue totaling $9.6  million for the year ended December 31, 2025 and two
customers that each accounted for more than 10% of our revenue totaling $7.0 million for the year ended December 31, 2024.

Impairment of Assets

We assess potential impairments to long-lived assets whenever events or changes in circumstances indicate that the carrying amount may not be fully
recoverable. An impairment is considered to exist if the total estimated future cash flows on an undiscounted basis are less than the carrying amount of the
assets or asset group. We performed an impairment test as of December 31, 2025 and 2024 due to our net loss for those years and concluded that the asset
group is not impaired.

Estimates of future cash flows are highly subjective judgments based on management’s experience and knowledge of the Company's operations. These
estimates can be significantly impacted by many factors, including changes in global economic conditions, operating costs, obsolescence of technology and
competition.

If estimates or underlying assumptions change in the future, we may be required to record impairment charges. If the fair value of an asset group is less than
its carrying amount, then the carrying amount of the asset group would be reduced to its fair value. That reduction is an impairment loss that would be
recognized in the Consolidated Statements of Operations and Comprehensive Loss.

Equity Method Investment

We account for our equity investment in which we have significant influence, but not a controlling financial interest, using the equity method of accounting.
Under the equity method of accounting, investments are initially recorded at cost, less impairment, and subsequently adjusted to recognize our share of
earnings or losses as a component of Other income (expense), net in the Consolidated Statements of Operations and Comprehensive Loss. Our equity method
investment is required to be reviewed for impairment when it is determined there may be an other-than-temporary loss in value. We have not recorded any
impairment losses related to our equity method investment during the two-year period ended December 31, 2025.

Stock-Based Compensation

We measure and recognize all stock-based compensation expense based on estimated fair values for all stock-based awards made to employees and non-
employees using a graded vesting schedule. Compensation cost is recognized over the requisite service period for each separate tranche, as though each
tranche of the award is, in substance, a separate award. The expense calculation includes estimated forfeiture rates, which have been developed based upon
historical experience.

The fair values for stock options are calculated using the Black-Scholes option pricing model using the following inputs:
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Expected term - The simplified method is used to calculate the expected term.

Expected volatility - We determine the expected stock price volatility based on the historical volatilities of guideline companies from comparable
industries.

Expected dividend yield - We do not use a dividend rate due to the fact that we have never declared or paid cash dividends on the Company’s
common stock and we do not anticipate doing so in the foreseeable future.

Risk-free interest rate - We base our interest rate on a treasury instrument for which the term is commensurate with the maximum expected life of the
stock options.

The fair values for restricted stock units ("RSUs") with service-based vesting conditions are calculated based upon our closing stock price on the date of the
grant.

Foreign Currencies

The financial position and results of operations of certain of our foreign subsidiaries are measured using the local currency as the functional currency.
Revenues and expenses of these subsidiaries have been translated into U.S. dollars at average exchange rates prevailing during the period. Assets and
liabilities of these subsidiaries have been translated at the exchange rates as of the balance sheet date. Translation gains and losses are recorded in
accumulated other comprehensive loss.

Aggregate foreign currency gains and losses, such as those resulting from the settlement of receivables or payables, foreign currency contracts and short-term
intercompany advances in a currency other than the relevant subsidiary’s functional currency, are recorded currently in the Consolidated Statements of
Operations and Comprehensive Loss (included in other income (expense), net) and resulted in losses of $0.5 million and gains of $2.4 million during the
years ended December 31, 2025 and 2024, respectively.

Leases

We determine if a contract is a lease or contains a lease at inception. On the lease commencement date, we recognize a right-of-use (“ROU”) asset and lease
liability related to operating type leases. The cost of ROU assets includes the amount of lease liabilities recognized, initial direct costs incurred, and lease
payments made at or before the commencement date less any lease incentives received. Operating lease liabilities are recorded based on the present value of
the future lease fixed payments. In determining the present value of future lease payments, we use our incremental borrowing rate applicable to the economic
environment and the duration of the lease based on the information available at the commencement date as the majority of leases do not provide an implicit
rate. For real estate and equipment contracts, we generally account for the lease and non-lease components as a single lease component. In assessing the lease
term, we include options to renew only when we are reasonably certain that such option(s) will be exercised; a determination which is at our sole discretion.
Variable lease payments are recognized as expenses in the period incurred. For leases with an initial term of 12 months or less, we have elected to not record
an ROU asset and lease liability. We record lease expense on a straight-line basis over the shorter of the lease term and the estimated useful lives of the assets,
beginning on the commencement date.

We remeasure and reallocate the consideration in a lease when there is a modification of the lease that is not accounted for as a separate contract. The lease
liability is remeasured when there is a change in the lease term or in the assessment of whether we will exercise a lease option. We assess ROU assets for
impairment in accordance with our long-lived asset impairment policy.

We account for lease agreements with contractually required lease and non-lease components on a combined basis. Lease payments made for cancellable
leases, variable amounts that are not based on an observable index and lease agreements with an original duration of less than 12 months are recorded directly
to lease expense.

For the periods presented, we do not have any financing type leases.
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Accounts Receivable and Allowance for Credit Losses

Trade accounts receivable are stated at the amount owed by the customer, net of allowances for estimated credit losses, discounts, returns and rebates. We
measure the allowance for credit losses based on the estimated loss. In calculating an allowance for credit losses, we use our historical experience, external
indicators, forward-looking information and an aging method. Generally, we assess collectability of trade accounts receivable on a collective basis as they
possess shared credit risk characteristics which have been grouped based on the days past due. For certain customers that have a large percentage of our total
accounts receivable, we analyze them on a specific basis to determine expected collectability.

We have elected the practical expedient in paragraphs 326-20- 30-10C through 30-10D to estimate expected credit losses related to our current accounts
receivable. The practical expedient allows us to assume that current conditions as of the balance sheet date do not change for the remaining life of the assets.
We have determined that the current conditions as of the balance sheet date are consistent with those conditions that existed during the period that the
historical data were collected. Accordingly, we determined that no adjustment to our historical loss information was necessary.

Accounts are written off against the allowance account when they are determined to be no longer collectible. The following table shows the activity in the
allowance for credit losses for the years ended December 31, 2025 and 2024:

December 31,

2025 2024

Allowance for credit losses as of beginning of period $ 148  $ 126 
(Release) Provision (38) 22 
Write-offs (66) — 
Recoveries collected 8  — 

Allowance for credit losses as of end of period $ 52  $ 148 

Inventories

Inventories consist of satellites and satellites under construction that were previously classified as Property and equipment and have been reclassified to
Inventories at their carrying amounts upon a change in intended use from internal operations to sale in the ordinary course of business to customers with a
specified contract.

Satellites and satellites under construction, prior to the transfer of control to a customer are classified as work in process (“WIP”). As of December 31, 2025,
the Company had $2.1 million of work in process inventories. As of December 31, 2024, the Company did not have any inventories.

WIP primarily represents (a) amounts paid to third party vendors of satellite components, (b) internal labor costs incurred to develop and integrate the
Company's satellites, including salaries and allocations of other related costs and (c) launch service vendors for the costs associated with launching the
Company's satellites, which includes launch and launch insurance costs.

The Company uses the specific identification method to determine the cost of each satellite. Inventories are stated on a consistent basis at the lower of
historical cost or net realizable value. Net realizable value is determined as the estimated selling price in the ordinary course of business, less reasonably
predictable costs of completion, disposal, and transportation.

Cash, Cash Equivalents and Restricted Cash

Cash and cash equivalents include deposits in banks and short-term (original maturities of three months or less at the time of purchase), highly liquid
investments that are readily convertible to known amounts of cash with a maturity of three months or less at the time of purchase.
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Restricted cash, including amounts in Other non-current assets, represents amounts pledged as guarantees for sales and lease agreements as contractually
required.

December 31,

2025 2024

Cash and cash equivalents $ 94,430  $ 22,493 
Restricted cash 7,407  — 
Restricted cash included in Other non-current assets 255  1,189 

Total cash, cash equivalents and restricted cash $ 102,092  $ 23,682 

Cash Flow Information

Year Ended December 31,

2025 2024

Cash paid during the period for:
Income tax, net of refunds $ 330  $ 2,799 
Interest $ 3,323  $ 1,596 

December 31,

2025 2024

Supplemental cash flow information
Unpaid property and equipment included in accounts payable December 31 $ 623  $ 773 
Non-cash reclassification from property and equipment to inventory for capitalized costs paid in a prior period. $ 1,367  $ — 

Research and Development

Research and development (R&D) costs are expensed in the period in which they are incurred. R&D costs include materials and equipment that have no
alternative future use, depreciation on equipment and facilities currently used for R&D purposes, personnel costs, contract services and reasonable allocations
of indirect costs, if clearly related to an R&D activity. Expenditures in the pre-production phase of an R&D project are recorded as R&D expense. Research
and development expenses for the years ended December  31, 2025 and 2024 were $5.0 million and $7.5 million, respectively and are included within
Engineering costs on the Consolidated Statement of Operations and Comprehensive Loss.

Tax Collected from Customers

Taxes assessed by a governmental authority that are both imposed on and concurrent with a specific revenue-producing transaction, which are collected by
the Company from customers, are excluded from revenue.

3. Accounting Standards Updates

Accounting Standards Recently Adopted

In December 2023, the Financial Accounting Standards Board (“FASB”) issued ASU 2023-09, Income Taxes (Topic 740)—Improvements to Income Tax
Disclosures, which requires (1) greater disaggregation and consistent categories of information in the rate reconciliation and (2) income taxes paid
disaggregated by jurisdiction. This ASU also includes other amendments to align disclosures with Regulation S-X and remove non-beneficial disclosures.
The guidance is effective for public entities for annual periods beginning after December 15, 2024. The Company has applied this guidance prospectively
when preparing its related disclosures. See Note 11 (Income Taxes) for the Company’s updated tax disclosures.
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In July 2025, the FASB issued ASU 2025-05, Financial Instruments — (Topic 326): Measurement of Credit Losses for Accounts Receivable and Contract
Assets, which provides a practical expedient that allows an entity to assume that current economic conditions at the balance sheet date will remain unchanged
for the remaining life of the asset when measuring expected credit losses (“ECL”) on accounts receivable and certain contract assets recognized under Topic
606. The practical expedient is intended to reduce complexity for short-duration trade receivables. An entity electing this expedient is required to disclose that
election. The amendments are effective for all entities for annual reporting periods beginning after December 15, 2025, including interim periods within those
annual periods. Early adoption is permitted. The Company has accounts receivable balances evaluated under Topic 326 and has elected early implementation
for the year ended December 31, 2025. See Note 2 (Summary of Significant Accounting Policies).

Accounting Standards Not Yet Adopted

In November 2024, the FASB issued ASU 2024-03, Income Statement – Reporting Comprehensive Income – Expense Disaggregation Disclosures (Subtopic
220-40): Disaggregation of Income Statement Expenses, as amended by ASU No. 2025-01, Income Statement – Reporting Comprehensive Income – Expense
Disaggregation Disclosures (Subtopic 220-40): clarifying the Effective Date, which requires a new footnote disclosure for public entities to disaggregate, in a
tabular format, certain relevant expense captions on the face of the income statement (e.g., cost of sales, SG&A) that include any of the following natural
expenses: purchases of inventory, employee compensation, depreciation, intangible asset amortization, and certain depletion expenses. The guidance is
effective for annual periods beginning after December 15, 2026, and interim periods within annual periods beginning after December 15, 2027. The Company
is currently evaluating the guidance to determine the effect on the Company’s disclosures.

In November 2024, the FASB issued ASU 2024-04, Debt – Debt with Conversion and Other Options (Subtopic 470-20), which provides guidance on
applying induced conversion or extinguishment accounting to certain settlements of convertible debt that do not occur in accordance with the instrument’s
preexisting terms. The ASU requires a preexisting contract approach and clarifies how to assess the form and amount of consideration for induced conversion
accounting. The guidance is effective for annual periods beginning after December 15, 2025, including interim periods within those annual periods. Early
adoption is permitted. The Company is currently evaluating the impact of this new guidance on its consolidated financial statements and related disclosures.

In September 2025, the FASB issued ASU 2025-06, Intangibles—Goodwill and Other—Internal-Use Software (Subtopic 350-40): Targeted Improvements to
the Accounting for Internal-Use Software, which amends the guidance for capitalizing costs related to internal-use software. The ASU removes the
prescriptive, sequential project stages (preliminary project stage, application development stage, and post-implementation/operation stage) and replaces them
with a "probable-to-complete recognition threshold." The ASU also clarifies that the disclosure requirements for Property, Plant, and Equipment (Topic 360)
apply to all capitalized internal-use software costs, and the specific intangibles disclosures in Topic 350 are not required. The amendments are effective for
public business entities for annual reporting periods beginning after December 15, 2026, including interim periods within those annual periods, with earlier
adoption permitted. The Company is currently evaluating the effect of the guidance on its consolidated financial statements and related disclosures.

In September 2025, the FASB issued ASU 2025-07, Derivatives and Hedging (Topic 815) and Revenue from Contracts with Customers (Topic 606):
Clarifying the Scope of Derivatives and Noncash Consideration Received from a Customer. This ASU provides clarification in two main areas: (1) it creates a
scope exception within Topic 815 for contracts with underlyings based on operational variables specific to one of the contracting parties (e.g., sales, earnings
measures, or production volumes), and (2) it clarifies that the guidance in Topic 606 must be applied before the derivative or equity accounting guidance for
share-based noncash consideration received from a customer. The amendments are effective for public business entities for fiscal years beginning after
December 15, 2026, including interim periods within those fiscal years. Early adoption is permitted. The Company evaluated the impact of the new guidance
on its consolidated financial statements and given the limited and infrequent use of derivatives, we determined that this guidance will not have a material
impact on our consolidated financial statements or disclosures.

In December 2025, the FASB issued ASU 2025-11, Interim Reporting (Topic 270), which centralizes interim disclosure requirements and codifies a
"disclosure principle" requiring an explanation of material changes occurring since the most recent annual period. As the Company currently adheres to
similar requirements under SEC Regulation S-X Rule 8-03, the adoption of this guidance is not expected to significantly change current interim reporting
practices. The amendments are effective for the Company for interim periods within fiscal years beginning after December 15, 2027, with early adoption
permitted. The Company expects to adopt this guidance prospectively and does not anticipate that the adoption will have a material impact on its consolidated
financial statements or disclosures.
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4. Reverse Recapitalization

On January 25, 2022, and pursuant to the Merger Agreement, the merger between the Company and CF V (the “Merger”) was accounted for as a reverse
recapitalization (the “Reverse Recapitalization”) in accordance with U.S. GAAP. Under this method of accounting, CF V was treated as the “acquired”
company and Satellogic was treated as the acquirer for financial reporting purposes. Accordingly, for accounting purposes, the reverse recapitalization was
treated as the equivalent of the Company issuing stock for the net assets of CF V, accompanied by a recapitalization. The net assets of CF V were stated at
historical cost, with no goodwill or other intangible assets recorded. Operations prior to the Merger represent those of the Company.

The transaction resulted in net cash proceeds of $168 million, after transaction expenses and debt repayment, through the contribution of cash held in CF V’s
trust account, net of redemptions by CF V’s public stockholders, and a concurrent private placement offering led by SoftBank’s SBLA Advisers Corp. and
CF&Co., among other institutional investors, and the Liberty Investment, as defined and described further below.

On the Closing Date, the Company consummated the Merger contemplated by the Merger Agreement, including the following:

Private Placement Investment (“2022 PIPE”)

Pursuant to the relevant subscription agreement, Satellogic issued 5,816,770 shares of Class A common stock and a non-redeemable warrant (“PIPE
Warrant”) to purchase 2,500,000 shares of Class A common stock to a PIPE investor at an exercise price of $20.00 per share, for an aggregate purchase price
of $58.2 million.

Forward Purchase Agreement

In July 2021, CFAC Holdings V, LLC (the “Sponsor”), CF V, and Satellogic entered into the Amended and Restated Forward Purchase Agreement (“FPA”),
pursuant to which Satellogic issued to the Sponsor 1,250,000 shares of Class A common stock, and warrants to purchase an additional 333,333 shares of
Class A common stock at an exercise price of $11.50 per share (“Forward Purchase Warrant”), for an aggregate purchase price of $10.0 million.

Liberty Investment

On January 18, 2022, Satellogic and CF V entered into the Liberty Subscription Agreement with an investor (the “Liberty Investor”). Satellogic agreed to
issue and sell to the Liberty Investor (i) 20,000,000 shares of Class A common stock (the “Liberty Shares”), (ii) a warrant to purchase up to 5,000,000 shares
of Class A common stock at an exercise price of $10.00 per share (the “$10.00 Liberty Warrant”), and (iii) a warrant to purchase up to 15,000,000 shares of
Class A common stock at an exercise price of $15.00 per share (the “$15.00 Liberty Warrant”, and together with the $10.00 Liberty Warrant, the “Liberty
Warrants”), in a private placement for an aggregate purchase price of $150.0 million. The transaction closed on February 10, 2022 (the “Liberty Closing” and
the transaction collectively, the “Liberty Investment”).

An advisory fee is payable by Satellogic in exchange for advisory services to be provided to Satellogic from time to time until a Cessation Event (as defined
in the Liberty Subscription Agreement). The advisory fee includes a warrant to purchase 2,500,000 of Satellogic’s Class A ordinary shares at an exercise
price of $10.00 per share (the “Liberty Advisory Fee Warrant”), which was issued at the Liberty Closing, and for so long as a Cessation Event has not
occurred, $1.25 million to be paid in cash on the 18-month anniversary of the Liberty Closing and on the last day (or, if not a business day, the immediately
following business day) of each of the following five successive three-month anniversaries of such 18-month anniversary (each, an “Advisory Fee Cash
Payment” and together, the “Advisory Fee Cash Payments”), representing an aggregate of up to $7.5 million in Advisory Fee Cash Payments. The Advisory
Fee Cash Payment was made in 2025 and the $7.5 million owed to the Liberty Investor for the Advisory Fee Cash Payments at December 31, 2024 was
included in accrued expenses and other liabilities on the Consolidated Balance Sheet.

The Liberty Advisory Fee Warrant became exercisable as of and from February 10, 2023, and will expire on the fifth anniversary of the Liberty Closing (i.e.,
February 10, 2027). The Liberty Advisory Fee Warrant is subject to substantially the same terms as the Liberty Warrants.
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Columbia Warrant

In March 2021, we issued a warrant to purchase up to 15,931,360 shares of our common stock (“Columbia Warrant”) at a weighted average exercise price of
$2.52 per share, or an aggregate of $40.1 million, in connection with a loan agreement between us and Columbia River Investment Limited (“Columbia”).

The Columbia Warrant is exercisable the earlier of 25 years from the effective date or the date in which the warrant is exercised in full.

The Columbia Warrant was initially recognized on March 8, 2021 as a liability with a fair value of $161.2 million. In 2022, the fair value of the Columbia
Warrant of $124.8 million was reclassified to additional paid-in capital in connection with the Merger.

5. Segment Information    

The Company is organized as one operating segment, which is its reportable segment. Generally, its segment metrics are equal to the Company’s consolidated
totals. The Company’s segment information is evaluated regularly by the Chief Executive Officer, who is the chief operating decision maker (“CODM”) for
purposes of decisions on how to allocate resources and to assess performance. The Company determined its reportable segment using the management
approach based on how the CODM evaluates the business. The CODM uses the Company’s net (loss) income to assess the performance of the Company’s
operating segment and evaluates the Company’s results against forecasted results.

The Company’s operating segment derives its revenues from the sale of images via Data & Analytics including Constellation as a Service (“CaaS”) and the
sale or licensing of satellites via the Company’s Space Systems product line. The Company evaluates its operations based on net (loss) income. Required
segment disclosures that are equal to the Company’s consolidated totals and disclosed elsewhere in the financial statements include: net (loss), total assets,
total revenue, interest income, interest (expense), depreciation expense, equity in net income (loss) of affiliate, income tax (expense), and equity in net
income of affiliates accounted for by the equity method. In addition to depreciation expense other non-cash expenses include stock-based compensation
disclosed on the statement of cash flows and a non-cash sales agreement described in Note 6 (Revenue from Contracts with Customers). Total purchases of
long lived assets include purchases of property and equipment disclosed in the statement of cash flows and the acquisition of operating lease right of use
assets disclosed in Note 18 (Leases).

Other segment items are primarily made up of the following items not considered to be significant expenses: depreciation expense, change in fair value of
financial instruments, income tax (expense), interest and financing costs, partially offset by foreign currency income adjustments and interest income.

Operations for the Company’s segment were as follows:

Years Ended December 31,
2025 2024

Revenue $ 17,707  $ 12,870 
Cost of sales excluding depreciation (4,876) (5,024)
Engineering (10,375) (14,405)
Selling, general and administrative expenses (25,735) (32,992)
Other segment items 18,496  (76,721)
Net loss $ (4,783) $ (116,272)
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Revenue by geographic area is as follows :

Revenues
Years ended December 31,

2025 2024
U.S. $ 12,039  $ 7,318 
Albania 2,241  1,648 
All Other 3,427  3,904 
Total $ 17,707  $ 12,870 

 Revenues are attributed to individual countries based on the location of the customer generating the revenue.

6. Revenue from Contracts with Customers

During the year ended December 31, 2025, we recognized revenue of $17.7 million, of which $3.9 million was recognized over time and $13.8 million was
recognized at a point in time. During the year ended December 31, 2024, we recognized revenue of $12.9 million, of which $3.1 million was recognized over
time and $9.8 million was recognized at a point in time.
In November 2021, the Company entered a 5-year noncancellable agreement with a technology company by which the customer receives $4.0 million in
credits to purchase imagery each year. The Company recognizes revenue as images are delivered to the customer. The customer pays the Company in non-
cash consideration in the form of a license to a proprietary software platform, which the Company uses in its internal operations. We recognized $4.4 million
of revenue from this customer during the year ended December 31, 2025. We recognized $5.3 million of revenue from this customer during the year ended
December 31, 2024.
Disaggregation of revenue

Information about our revenue by business line is as follows:

Year Ended December 31,

2025 2024
Revenue by business line
Data & Analytics including CaaS $ 15,996  $ 11,113 
Space Systems 1,711  1,757 

Total revenue $ 17,707  $ 12,870 

Information about our revenue by timing is as follows:

Year Ended December 31,

2025 2024
Revenue by timing
Over time $ 3,912  $ 3,122 
Point-in time 13,795  9,748 

Total revenue $ 17,707  $ 12,870 

(a)

(a)
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Information about our revenue by geography is as follows:

Year Ended December 31,

2025 2024

Revenue by geography 
North America $ 12,068  $ 7,904 
Europe 2,780  2,631 
Asia & Asia Pacific 2,500  2,322 
South America 359  13 

Total revenue $ 17,707  $ 12,870 

Revenue by geography is based on the geographical location of the customer.

Contract Liabilities and Remaining Performance Obligations

Our contract liabilities consist of payments received from customers, or such consideration contractually due, in advance of providing the relevant product or
service. Amounts included in Contract liabilities are as follows:

December 31,
2025 2024

Current $ 10,609  $ 5,871 
Non-current 4,000  — 
Total $ 14,609  $ 5,871 

During the year ended December 31, 2025, we recognized revenue of $3.1 million that was included as a Contract liability as of December 31, 2024. During
the year ended December 31, 2024, we recognized revenue of $3.4 million that was included as a Contract liability as of December 31, 2023. The increase in
contract liabilities as of December 31, 2025 primarily reflects upfront consideration received from three customers for which the associated performance
obligations are expected to be satisfied over the next 12 to 24 months. Total unused credits related to the non-cash agreement described above included in
contract liabilities at December 31, 2025, and December 31, 2024 were $1.1 million and $1.4 million, respectively. Unused credits expire one year after
issuance. There were no credits that expired in the years ended December 31, 2025 or 2024.

A contract’s transaction price is allocated to each distinct performance obligation and recognized as revenue when, or as, the performance obligation is
satisfied. As discussed in Note 2 Summary of Significant Accounting Policies, the Company changed its disclosure methodology in 2025 to include contracts
in its calculation of RPO that have an original duration of one year or less. As of December 31, 2025, the total RPO was $65.1 million. Excluding the impact
of this methodology change, remaining performance obligations would have been $44.1 million.

The following table represents the total transaction price for the remaining performance obligations as of December  31, 2025 related to noncancellable
contracts that is expected to be recognized over future periods.

Within 1 Year Years 1-2 Years 2-3 Thereafter

Remaining performance obligations $ 28,624  $ 6,654  $ 8,017  $ 21,833 

(1)

(1)
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7. Warrant Liabilities

Liberty Warrants and
Liberty Advisory Fee

Warrant PIPE Warrant $8.63 Warrants
Total Warrant

Liabilities

As of December 31, 2024 $ 8,012  $ 471  $ 3,028  $ 11,511 

Change in fair value of financial instruments (4,485) (285) (923) (5,693)
As of December 31, 2025 $ 3,527  $ 186  $ 2,105  $ 5,818 

Liberty Warrants and Liberty Advisory Fee Warrant

In 2022, the Liberty Warrants and the Liberty Advisory Fee Warrant were initially recognized as a liability with a fair value of $30.9 million. The Liberty
Warrants and the Liberty Advisory Fee Warrant remain unexercised and were remeasured to a fair value of $3.5 million as of December 31, 2025.

PIPE Warrant

In 2022, the PIPE Warrant was initially recognized as a liability with a fair value of $1.3 million. The PIPE Warrant remains unexercised and was remeasured
to fair value of $0.2 million as of December 31, 2025.

$8.63 Warrants

In connection with the Merger, we entered into the PIPE Warrant Agreement on January 25, 2022, with the Sponsor and CF V, which amended the Public
Warrant Agreement, dated January 28, 2021.

Pursuant to the Existing Warrant Agreement, we issued Public Warrants to purchase 8,333,333 shares of Class A common stock and 200,000 private
placement Warrants. Additionally, we agreed to issue the Forward Purchase Warrant to purchase 333,333 shares of Class A common stock pursuant to the
Amended and Restated Forward Purchase Agreement (together, with the Public Warrants and the private placement Warrants, the “$8.63 Warrants”).

All of the $8.63 Warrants are governed by the Existing Warrant Agreement. The $8.63 Warrants became exercisable 30 days after the Closing Date, or
February 25, 2022, and will expire five years after the Closing Date (January 25, 2027), or earlier upon redemption or liquidation.

The $8.63 Warrants were initially recognized as a liability with a fair value of $4.9 million. On April 1, 2022, we determined pursuant to a warrant agreement
executed by CF V on January 28, 2021, as modified and assumed by an assignment and assumption agreement executed on January 25, 2022, that the warrant
price with respect to the warrants issued and outstanding was adjusted from $11.50 to $8.63 and the redemption price was adjusted from $18.00 to $13.50.
There were 8,253,455 $8.63 Warrants outstanding, which had a fair value of $2.1 million as of December 31, 2025.

8. Earnout Liabilities

Sponsor Earnout

As of December 31, 2024 $ 1,501 
Change in fair value of financial instruments (947)
As of December 31, 2025 $ 554 
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Sponsor Earnout

Pursuant to that certain Sponsor Support Agreement, dated as of July 5, 2021, by and among us, the Sponsor and Nettar, the Sponsor has agreed that during
the period between the Closing and the five-year anniversary of the Closing, the Sponsor shall not sell, transfer or otherwise dispose of Class A common
stock equal to 1,869,000 less 30% of Forfeiture Escrow Shares retired and canceled (“Sponsor Earnout”). The Sponsor Earnout is subject to potential
forfeiture to us for no consideration until the occurrence of each tranche’s respective earnout triggering event. The earnout triggering events related to
achieving a closing price at or above $12.50, $15.00 and $20.00 per share, respectively, for any 10 trading days over a 20 trading day period were not
satisfied during the year ended December 31, 2025. As a result, the sponsor earnout of 1,775,962 shares of Class A common stock were not vested and are
subject to transfer restrictions and contingent forfeiture provisions.

The estimated fair value of the Sponsor Earnout liability is based on a Monte Carlo simulation valuation model using a distribution of potential outcomes on a
semi-annual basis over the earnout period, using the most reliable information available. Assumptions used in the valuation are as follows:

December 31, December 31,
2025 2024

Expected term (in years) 1.07 2.07
Dividend yield (%) — % — %
Expected volatility 120 % 83 %
Risk-free interest rate 3.4 % 4.2 %
Expected number of shares 1,775,962  1,775,962 

9. Property and Equipment

Property and equipment, net consists of the following:

Estimated Useful Life
(in years)

December 31,
2025 2024

Satellites and other equipment 3-5 $ 32,099  $ 30,668 
Satellites under construction Not applicable 14,813  14,458 
Leasehold improvements 5-10 3,249  2,901 
Other property and equipment 3-10 4,229  4,307 

Total property and equipment 54,390  52,334 
Less: Accumulated depreciation (29,740) (25,106)

Property and equipment, net $ 24,650  $ 27,228 

Provisions for depreciation are based on estimated useful lives of the assets using the straight-line method.
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Information related to our property and equipment and operating lease ROU assets by geography is as follows:

December 31,
2025 2024

Uruguay $ 31,347  $ 26,833 
Argentina 317  392 
Spain 22  746 
Other countries 12  134 
Total $ 31,698  $ 28,105 

The presentation in the table above is based on the geographic location of the entity that holds the assets. Totals for property and equipment and operating lease ROU
assets in the U.S. are not material.

During the year ended December 31, 2024, the Company wrote off $3.6  million of net leasehold improvements as a result of its Netherlands Lease
termination (see Note 18 (Leases)) and recorded a non-cash loss of $3.6  million. The loss on disposal of property and equipment was recognized as a
component of other expense (income) in the Consolidated Statements of Operations and Comprehensive Loss for the year ended December 31, 2024.

10. Additional Financial Statement Information

Prepaid Expenses and Other Current Assets

December 31,
2025 2024

Prepaid expenses and other current assets
Prepaid expenses $ 1,523  $ 2,892 
Officina Stellare S.p.A ("OS") Warrants —  322 
Advances to suppliers 113  138 
Other current assets 1,063  555 

Total $ 2,699  $ 3,907 

Accrued Expenses and Other Liabilities

December 31,
2025 2024

Accrued expenses and other liabilities
Payroll and benefits payable 1,787  2,286 
Advisory fee cash payment —  7,500 
Other taxes payable 1,507  1,835 
Other 687  516 

Total $ 3,981  $ 12,137 

Total current $ 1,918  $ 11,621 

Total non-current $ 2,063  $ 516 

(1)

(1)
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Interest Income (Expense)), Net

Year Ended December 31,

2025 2024

Interest income, net
Interest expense $ (13) $ (71)
Interest income 1,592  1,041 

Total $ 1,579  $ 970 

Excludes interest on the Company’s Secured Convertible Notes, which is included in Change in Fair Value of Financial Instruments.

11. Income Taxes

As of March 26, 2025, we were incorporated in the U.S. Our operations are conducted through various subsidiaries in a number of countries throughout the
world with significant operations in Uruguay, where we operate in a free trade zone. Consequently, income tax has been provided based on the laws and tax
rates in effect in the countries in which operations are conducted or in which our subsidiaries are considered resident for corporate income tax purposes,
including Argentina, China (sold in 2025), Israel, the Netherlands (liquidated in 2025), Spain, Uruguay, and the United States.

Our loss from continuing operations before income taxes as shown in the Consolidated Statements of Operations and Comprehensive Loss consists of the
following:

Year Ended December 31,

2025 2024

Domestic $ 8,170  $ (22,276)
Foreign (12,280) (91,138)

Total loss before income tax $ (4,110) $ (113,414)

Our provision for income tax for the years ended December 31, 2025 and 2024 is as follows:

Year Ended December 31,
2025 2024

Current
Federal $ 8  $ — 
State 2  — 
Foreign 663  2,858 

Total current tax provision 673  2,858 
Deferred
Domestic —  — 
Foreign —  — 

Total deferred tax provision —  — 

Income tax provision $ 673  $ 2,858 

As of December  31, 2025, we have gross unrecognized tax benefits of $1.4  million, inclusive of interest and penalties of $0.9  million. If recognized,
$1.4  million would reduce our effective tax rate. If applicable, we accrue interest and penalties related to uncertain tax positions as a component of the
income tax provision.

(1)

(1) 
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A reconciliation of the beginning and ending amounts of our gross unrecognized tax benefits is as follows:

Year Ended December 31,

2025 2024
Balance at January 1 $ 708  $ 1,026 
Increases (decreases) in tax positions related to prior periods (206) (316)
Increases (decreases) related to prior year tax positions as a result of lapse of statute (2) (2)
Balance at December 31 $ 500  $ 708 

A reconciliation of the provision for income taxes to the amount computed by applying the 21% statutory U.S. federal income tax rate to the income before
income taxes after the adoption of ASU 2023-09 for the year ended December 31, 2025 is as follows:

Year Ended December 31,
2025

$ %
U.S. federal statutory tax rate $ (863) 21.0 %
State and local taxes, net of federal benefit 2  (0.1)%
Foreign tax effects
B.V.I.

Statutory rate difference (3,196) 77.8 %
Uruguay

Free-trade zone rate difference 6,002  (146.0)%
Other 1  — %

Argentina
Statutory rate difference 327  (8.0)%
Argentina tax inflation adjustment (558) 13.6 %
GAAP-STAT adjustments 795  (19.4)%
Change in valuation allowance (12) 0.3 %
Reserve on tax receivable 393  (9.6)%
Equity compensation (965) 23.5 %
Other 174  (4.2)%

Other foreign jurisdictions 13  (0.3)%
Nontaxable or nondeductible items

Nontaxable fair value adjustments (1,987) 48.3 %
Nondeductible compensation 230  (5.6)%
Equity-based compensation (182) 4.4 %
Other (7) 0.2 %

Change in valuation allowance 575  (14.0)%
Changes in unrecognized tax benefits 267  (6.5)%
Other adjustments

Initial recognition of deferred tax asset upon domestication (336) 8.2 %
Total $ 673  (16.4)%

 The states and local jurisdictions that contribute to the majority (greater than 50%) of the tax effect in this category include California, Colorado, and New
York.

 (1)

(1)
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A reconciliation of the provision for income taxes to the amount computed by applying the 0% statutory BVI income tax rate to income before income taxes
prior to the adoption of ASU 2023-09 for the year ended December 31, 2024 is as follows:

Year Ended December 31,

2024
$ %

Loss before income tax $ (113,414) 100.0 %

U.S. state and local income tax, net of federal benefit 1  — %
Argentina tax inflation adjustment (4,631) 4.1 %
Change in valuation allowances 2,436  (2.1)%
Uncertain tax positions 1,653  (1.5)%
Change in carryforward attributes (232) 0.2 %
Effect of rates different than statutory 209  (0.2)%
Tax credits (19) — %
Withholding taxes 251  (0.2)%
Reserve on tax receivable 1,100  (1.0)%
Equity compensation 1,556  (1.4)%
Other 534  (0.5)%

Total $ 2,858  (2.5)%

Deferred tax assets and liabilities as of December 31, 2025 and 2024 consisted of the following:

December 31,
2025 2024

Deferred income tax assets:
Stock-based compensation $ 2,422  $ 2,009 
Expense for estimated credit losses on accounts receivable 10  1,081 
Organizational costs 596  608 
Net operating loss carryforwards 3,813  7,024 
Other 518  341 

Total deferred income tax assets 7,359  11,063 
Valuation allowance (7,359) (11,063)

Total deferred income tax assets (liabilities), net $ —  $ — 

The Company assesses the realizability of its deferred tax assets and establishes a valuation allowance if it is more likely than not that some or all of its
deferred tax assets will not be realized. The Company evaluates all available positive and negative evidence such as past operating results, projected future
taxable income, as well as prudent and feasible tax-
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planning strategies. Management believes that it is more likely than not that the majority of deferred tax assets will not be realized. Accordingly, the
Company has recorded a valuation allowance against its deferred tax assets.

The net change in the total valuation allowance is as follows:

December 31,
2025 2024

Valuation allowance, beginning of year $ 11,063  $ 9,545 

Change in valuation allowance impacting tax expense (3,704) 1,518 

Valuation allowance, end of year $ 7,359  $ 11,063 

Below is a summary of our estimated loss and tax credit carryforwards at December 31, 2025. Our tax attributes are subject to limitations on utilization due to
historic ownership changes and may be subject to future limitations upon subsequent change of control, as defined by the Internal Revenue Code Sections
382 and 383.

Country Expiration
Gross Amount Carried

Forward
Gross Amount

Recognized

Argentina December 31, 2026 - December 31, 2030 $ 2,921  $ (1,833)
Spain Indefinite 168  — 
United States Indefinite 9,199  — 
Uruguay December 31, 2026 - December 31, 2030 3,096  — 
Israel Indefinite 67  — 

As of December 31, 2025 and 2024, we had $15.5 million and $25.8 million of federal net operating loss (“NOL”) carryforwards, respectively.

In the normal course of business, we are subject to examination by taxing authorities. Tax years vary by jurisdiction, ranging from 2019 to 2024 remain open
for examination.

The Organization for Economic Co-operation and Development (“OECD”) has a framework to implement a global minimum corporate tax of 15% for
companies with global revenues and profits above certain thresholds, referred to as "Pillar 2.” Certain aspects of Pillar 2 became effective January 1, 2024
and other aspects became effective January 1, 2025. While it is uncertain whether the U.S. will enact legislation to adopt Pillar 2, certain countries have
adopted legislation, and other countries are in the process of introducing legislation to implement Pillar 2. We have evaluated the impact of Pillar 2 on our
effective tax rate, our consolidated results of operation, financial position, and cash flows and have determined there was no impact to the Company in 2025.

On July 4, 2025, the One Big Beautiful Bill Act ("OBBBA") was enacted. The OBBBA makes significant tax law changes and modifications, such as the
permanent extension of certain expiring provisions of the Tax Cuts and Jobs Act and the restoration of favorable tax treatment for certain business provisions,
including allowing accelerated tax deductions for qualified property and equipment expenditures and the business interest expense limitation. The legislation
has multiple effective dates, with certain provisions effective in 2025 and others implemented through 2027. The Company assessed the effect of the OBBBA
and concluded that there were no material impacts on its consolidated financial position, results of operations, and cash flows as of and for the year ended
December 31, 2025.

Income taxes paid (net of refunds) exceeded 5 percent of total income taxes paid (net of refunds) in the following jurisdictions:
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Year Ended December 31,
2025

Jurisdiction
Foreign
Argentina $ 381 

Spain (51)

Total Foreign 330 

Total taxes paid $ 330 

12. Stockholders’ Equity

Common Stock

Our registration statement was filed on May 2, 2022 and was declared effective on May 9, 2022.

We are authorized to issue 385,000,000 Class A common stock with a par value of $0.0001 per share. Holders of Class A common stock are entitled to one
vote for each share. As of December 31, 2025, there were 125,639,916 shares of Class A common stock issued and 125,072,093 outstanding.

In addition, we are authorized to issue 15,000,000 Class B common stock with a par value of $0.0001 per share. Holders of Class B common stock are
entitled to 1.472467906 votes per share. Holders of Class B common stock originally held a number of votes per share equal to make the total number of
votes equal to the number of votes controlled by the Liberty Investor or 13,582,642 shares. As of December 31, 2025, Satellogic’s founder and Chief
Executive Officer owns 10,582,641 shares of Class B common stock, representing 100% of the voting power of the Class B common stock and 10.9% of the
voting power of Satellogic’s common stock at December 31, 2025.

Class B common stock will automatically convert to Class A common stock at the five-year anniversary of the Closing Date unless otherwise converted,
generally at the holder’s option.

Treasury Stock

On February 14, 2022, our Board approved an initial $5 million share repurchase program. Repurchases under the program may be made in the open market,
in privately negotiated transactions or otherwise, with the timing of repurchases depending on market conditions. The Company acquired 516,123 shares
under the program in 2022 for $2.7 million and $2.3 million remains available.

Registered Direct Public Offering

On April 16, 2025, we completed a registered direct offering to sell 6,451,612 shares of Class A common stock at an offering price of $3.10 per share for
gross proceeds of $20 million and net proceeds of $18.8 million after fees. The use of proceeds were for general corporate purposes, including the pursuit of
near-term growth opportunities in our Space Systems business line.

Underwritten Public Offering

On October 17, 2025, we closed on an underwritten public offering to sell 27,692,308 shares of Class A common stock at an offering price of $3.25 per share
for gross proceeds of $90 million and net proceeds of approximately $84.9 million. after fees. The use of proceeds were for general corporate purposes and to
further de-risk the Company’s strategy following the introduction of our 30cm-resolution NextGen satellite platform.

PIPE Financing Transaction
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On December 8, 2024, we entered into a Share Purchase Agreement with the Purchaser, pursuant to which the Company issued in a private placement
3,571,429 Class A common stock to the purchaser at a purchase price of $2.80 per share. The closing of the private placement occurred on December 10,
2024 and the Company received gross proceeds of $10,000,000.

At the Market Offering

On December 20, 2024, we entered into a Sales Agreement with CF & Co. acting as the Company’s sales agent, pursuant to which the Company may offer
and sell, from time to time, through the Sales Agent, its Class A common stock, having an aggregate offering amount of up to $50 million.

On February 12, 2025, the Company entered into the Amended Sales Agreement with CF&Co. and Northland, pursuant to which Northland was added as an
additional Sales Agent in connection with the Company’s offer and sale, from time to time, through the Sales Agents, of its Class A common stock, having an
aggregate offering amount of up to $50 million. The Amended Sales Agreement did not increase the amount of Class A common stock that may be offered
and sold by the Company under the original Sales Agreement entered into between the Company and CF&Co. on December 20, 2024. On February 13, 2025,
pursuant to the Amended Sales Agreement, the Company filed a supplement, dated February 12, 2025, to the prospectus supplement, forming a part of its
effective registration statement on Form F-3 (File No. 333-283719), initially filed with the SEC on December 10, 2024.

On April 9, 2025, the Company entered into the Second A&R Sales Agreement with the Sales Agents, pursuant to which references to the Company’s Class
A ordinary shares were replaced with references to the Company’s Class A common stock, along with other conforming changes, in connection with the
Domestication.

On October 16, 2025, the Company decreased the amount of Class A common stock offered pursuant to the ATM Program, such that the Company offered up
to an aggregate of $15 million of shares of Class A common stock pursuant to the ATM Program from and after the sale thereof, not including the shares of
Class A common stock previously sold.

On January 26, 2026, the Company decreased the amount of Class A common stock offered pursuant to the ATM Program, such that the Company could no
longer make any sales of its Class A common stock pursuant to the ATM Program from and after the date thereof, not including the shares of Class A
common stock previously sold.

13. Stock-based Compensation

Our employees, including senior executives, receive incentives in the form of stock options and RSUs, whereby employees render services as consideration
for equity instruments (equity-settled transactions).

On the Closing Date, we established the 2021 Incentive Compensation Plan, which was amended and restated in connection with the Domestication (the
“2021 Plan”) under which RSUs were issued during the years ended December 31, 2025 and December 31, 2024. The 2021 Plan provides for the grant of
options, stock appreciation rights, restricted stock awards, RSUs, shares granted as a bonus or in lieu of another award, dividend equivalents, or other stock-
based awards or performance awards at the discretion of a board-elected committee. We also maintain our 2015 Share Plan as amended (the “2015 Plan”)
under which stock-based option awards were issued or modified. The options were typically granted with a four-year vesting term and a maximum
contractual term of 10 years. As of December 31, 2022, no further awards have or shall be granted under the 2015 Share Plan. There were no options granted
during the years ended December 31, 2025 and December 31, 2024.
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A summary of stock option activity for the year ended December 31, 2025 is as follows:

Number 
of Options

Weighted-Average
Exercise Price

Weighted-Average
Remaining Contractual

Term (years)
Intrinsic Value (in

thousands)

Balance as of December 31, 2024 3,234,296 $1.50  4.55 $ 5,574 
Granted — —
Forfeited (1,180) 8.55 
Exercised (1,900,194) 0.95 
Expired (14,443) 8.62 

Outstanding at December 31, 2025 1,318,479 $2.22  4.74 $ 811 

Exercisable at December 31, 2025 1,318,479 $2.22  4.74 $ 811 

The total intrinsic value of options exercised during the years ended December 31, 2025 and 2024 was $5.1 million, and $0.5 million, respectively. During the
years ended December  31, 2025 and 2024 the shares purchased from 87,658 options exercised and 32,181 options exercised, respectively were sold for
payment of withholding taxes.

A summary of RSU activity for the year ended December 31, 2025 is as follows:
Number 


of RSUs
Weighted Average
Grant-Date Value

Intrinsic Value (in
thousands)

Outstanding unvested RSUs at December 31, 2024 2,893,396 $ 1.40  $ 8,246 
Granted during the year 2,154,674 3.48 
Forfeited during the year (398,750) 2.19 
Vested during the year (1,552,596) 1.57 

Outstanding unvested RSUs at December 31, 2025 3,096,724 $ 2.66  $ 5,791 

The issuance of Class A common stock was deferred, as elected by the certain grantees, for 410,000 and 264,516 RSUs that vested during the years ended
December 31, 2025 and December 31, 2024, respectively. There was a total of 795,900 and 385,900 vested RSUs from all grant years that were vested and
for which deferred issuance was elected by certain grantees as of December 31, 2025 and December 31, 2024, respectively.

The weighted-average grant date value of RSUs at December 31, 2025 and December 31, 2024 was $2.66 and $1.40, respectively. The number of shares
vested is net of 349,648 and 387,717 RSUs forfeited for payment of withholding taxes for the years ended December 31, 2025 and December 31, 2024,
respectively.

As of December 31, 2025, unrecognized stock-based compensation cost related to RSUs that are expected to vest was $4.2 million, which is expected to be
recognized over a weighted-average period of 1.47 years. All outstanding stock options are 100% vested and there is no unrecognized stock-based
compensation associated with them.

(1)

(1) 
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Stock-based Compensation Expense

Total employee and non-employee stock-based compensation expense was classified in the Consolidated Statements of Operations and Comprehensive Loss
as follows:

Year Ended December 31,

2025 2024

Engineering 548  320 
Selling, general and administrative $ 3,712  $ 2,015 
Total $ 4,260  $ 2,335 

14. Net Loss Per Share

Diluted loss per share considers the impact of potentially dilutive securities. We identified financial instruments that qualify as potential common shares: (i)
the share-based options awards described in Note 13 (Stock-based Compensation), (ii) the warrants described in Note 7 (Warrant Liabilities), and (iii) the
earnout liabilities described in Note 8 (Earnout Liabilities). Each of these potential common shares are antidilutive since their conversion to common shares
would decrease loss per share from continuing operations.

Basic and diluted net loss per share attributable to common stockholders is calculated as follows:

Year Ended December 31,

2025 2024

Numerator
Net loss attributable to holders of Common Stock $ (4,783) $ (116,272)
Adjustment to numerator - Change in fair value of Secured Convertible Notes $ (19,649) $ — 

Dilutive numerator $ (24,432) $ (116,272)
Denominator
Basic weighted-average shares of Common Stock outstanding 109,134,266 91,164,286
Effect of dilutive securities
Secured Convertible Notes (if converted) 25,000,000 —

Diluted weighted-average Common Stock outstanding 134,134,266 91,164,286

Net loss per share for the period attributable to holders of Common Stock
Basic $ (0.04) $ (1.28)
Diluted $ (0.18) $ (1.28)
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Additionally, the following securities were not included in the computation of diluted shares outstanding because the effect would have been anti-dilutive:

Year Ended December 31,

2025 2024

Warrants 49,184,815  49,184,815 
Sponsor earnout shares 1,775,962  1,775,962 
Stock options 1,318,479  3,234,296 
Unvested restricted stock units 3,096,724  2,893,396 
Deferred issuance restricted stock units 795,900  385,900 
Shares convertible from Secured Convertible Notes —  25,000,000 

Total 56,171,880  82,474,369 

15. Fair Value Measurements and Financial Instruments

The following tables provide the fair value measurement hierarchy of our assets and liabilities:

As of December 31, 2025 Fair value measurement using

Financial instruments

Quoted prices 

in active 


markets 

(Level 1)

Significant 

observable 

inputs (Level 2)

Significant 

unobservable 


inputs (Level 3)

Liabilities
$8.63 Warrants liability $ 2,105  $ —  $ — 
PIPE Warrant liability —  —  186 
Liberty Warrants and Liberty Advisory Fee Warrant liability —  —  3,527 

Total Warrant Liabilities $ 2,105  $ —  $ 3,713 

Sponsor Earnout liability $ —  $ —  $ 554 

Secured Convertible Notes $ —  $ —  $ 56,110 

As of December 31, 2024 Fair value measurement using

Financial instruments

Quoted prices 

in active 


markets 

(Level 1)

Significant 

observable 

inputs (Level 2)

Significant 

unobservable 


inputs (Level 3)

Assets

OS Warrants $ —  $ —  $ 322 

Liabilities
$8.63 Warrants liability $ 3,028  $ —  $ — 
PIPE Warrant liability —  —  471 
Liberty Warrants and Liberty Advisory Fee Warrant liability —  —  8,012 

Total Warrant Liabilities $ 3,028  $ —  $ 8,483 

Sponsor Earnout Liability $ —  $ —  $ 1,501 

Secured Convertible Notes $ —  —  $ 79,070 
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The following methods and assumptions were used to estimate the fair values at December 31, 2025:

• The carrying values of cash and cash equivalents, restricted cash, accounts receivable, prepaid expenses and other current assets, accounts payable,
and accrued expenses and other liabilities are considered to approximate their fair values due to the short-term nature of these items.

• The volatility assumption is based on the historical volatility of the Company’s and OS’s stock prices and the risk free rate of return assumption is
based on market rates. An increase in volatility and or the risk free rate of return would result in higher values for the Company’s stock warrants and
the OS stock warrants that are valued using the Black-Scholes option pricing model.

• The fair values of the OS stock warrant investment assets have been estimated using the Black-Scholes model. The OS stock warrant expired on
December 31, 2025.

• The fair values of the $8.63 Warrants were determined using the quoted prices in the active warrant market.

• The fair values of the PIPE Warrant have been estimated using the Black-Scholes model. Significant unobservable inputs include:
◦ Time to expiry: 1.1 years
◦ Volatility: 120%
◦ Risk free rate of return: 3.4%

• The fair values of the Liberty Warrants and Liberty Advisory Fee Warrant have been estimated using the Black-Scholes model. Significant
unobservable inputs include:

◦ Time to expiry: 1.1 years
◦ Volatility: 120.0%
◦ Risk free rate of return: 3.4%

• The fair value of the Sponsor Earnout has been estimated using the Monte Carlo model. Significant unobservable inputs include:
◦ Time to expiry: 1.1 years
◦ Volatility: 120%
◦ Risk free rate of return: 3.4%

• The fair values of the Secured Convertible Notes is determined by using the “with” method. At each measurement date we valued the Secured
Convertible Notes with the conversion option. The difference between the aggregate fair value of the Secured Convertible Notes and the unpaid
principal balance was $26.1 million at December 31, 2025. Inputs used for the fair value measurement include:

◦ Credit spread – 24.99% to 37.49%
◦ Volatility: 80%
◦ Risk free rate of return: 3.5%

Changes in the fair value of Level 3 assets during the years ended December 31, 2025 and 2024 were as follows:

OS warrants
At December 31, 2024 $ 322 
Remeasurement gain/(loss) (418)
Foreign currency translation adjustment 96 
At December 31, 2025 $ — 

Recognized in the Consolidated Statements of Operations and Comprehensive Loss for the years ended December 31, 2025.

(1)

(1)
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Changes in the fair value of Level 3 liabilities during the years ended December 31, 2025 and 2024 were as follows:

Liberty Warrants
and Liberty

Advisory Fee
Warrant PIPE Warrant Sponsor Earnout

Secured
Convertible Notes

At January 1, 2024 $ 2,017  $ 97  $ 419  $ — 
Issues —  —  —  30,000 
Interest payments —  —  —  (1,525)
Remeasurement (gain)/loss 5,995  374  1,082  50,595 
At December 31, 2024 8,012  471  1,501  79,070 
Interest payments —  —  —  (3,311)
Remeasurement (gain)/loss (4,485) (285) (947) (19,649)
At December 31, 2025 $ 3,527  $ 186  $ 554  $ 56,110 

Recognized in the Consolidated Statements of Operations and Comprehensive Loss for the years ended December 31, 2025 and 2024, respectively.

There were no transfers between Level 1 and Level 2 during the years ended December 31, 2025 or 2024.

16. Related Parties

See description of transactions with CF&Co. and Liberty Investment as part of the Merger Transaction described in Note 4 (Reverse Recapitalization).

We made purchases totaling $0.8 million from our equity method investee, OS, in the year ended December 31, 2025 and there was $0.4 million owed to OS
and included in accounts payable at December 31, 2025. We made purchases totaling $1.3 million from our equity method investee, OS, in the year ended
December  31, 2024 and there was $0.0  million owed to OS and included in accounts payable at December  31, 2024. See Note 20 (Equity Method
Investment).

CF&Co. acted as one of the underwriters of the Company’s $90.0  million underwritten public offering in October 2025, pursuant to the Underwriting
Agreement by and between the Company and CF&Co. CF&Co. purchased 14,953,847 shares for a gross purchase price of $3.25 per share and received
underwriting discounts and commissions of 5.0% or $0.1625 per share.

CF&Co. acted as the exclusive placement agent for a registered direct offering in April 2025, pursuant to the Placement Agent Agreement by and between the
Company and CF&Co. Pursuant to the Placement Agent Agreement, the Company agreed to pay CF&Co. a cash fee equal to 4.0% of the aggregate gross
proceeds raised in the Registered Direct Offering. Total gross sales under the Registered Direct Offering were $20.0 million.

CF&Co acted as a sales agent to the Company, pursuant to a Sales Agreement by and between the Company and CF&Co. in which the Company could offer
and sell, from time to time, through the Sales Agent, its Class A common stock, having an aggregate offering amount of up to $50.0 million in December
2024. The Sales Agreement was amended and restated on February 12, 2025 and April 9, 2025; however, the Sales Agreement, as amended and restated, did
not increase the amount of Class A common stock that may be offered and sold by the Company under the original Sales Agreement entered into in
December 2024. The agreement was amended again on October 16, 2025 to reduce future sales under the agreement to $15.0  million. An additional
amendment on January 26, 2026 further reduced future sales under the agreement to zero. Pursuant to the Amended Sales Agreement, when designated as
sales agent for a particular sale, CF&Co. was paid a commission, in cash, at a fixed rate of 3.0% of the gross sales price per share sold under the Amended
Sales Agreement. CF&Co. is also entitled to reimbursement for certain specified expenses, including the fees and disbursements of CF&Co.’s legal counsel.
Total gross sales under the agreement were $9.5 million.

(1)

(1)

(1)
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Additionally, CF&Co served as the Company’s financial advisor in connection with the offering and sale of the Secured Convertible Notes on April 12, 2024.
Pursuant to a letter agreement, CF&Co received a fee equal to $0.9  million after the closing of the Secured Convertible Notes. See Note 17 (Secured
Convertible Notes) for additional details on the Secured Convertible Notes.

CF&Co. is controlled by Cantor Fitzgerald, L.P., which beneficially owns more than 10% of our Class A common stock. Additionally, Howard Lutnick, a
former member of the Company’s Board who elected to resign from the Board, effective November 25, 2024, is the former Chief Executive Officer of
CF&Co.

17. Secured Convertible Notes

Debt as of December 31, 2025 and December 31, 2024 is as follows:
December 31, December 31,

2025 2024

Secured Convertible Notes $ 56,110  $ 79,070 
Less: Current portion —  — 

Total non-current debt 56,110  79,070 

On April 12, 2024, the Company, Nettar and the Holder Representative entered into a Note Purchase Agreement with the Purchaser, pursuant to which Nettar
agreed to issue $30.0 million aggregate principal amount of Secured Convertible Notes to the Purchaser. The net proceeds from the issuance of the Secured
Convertible Notes, after deducting transaction fees and other debt issuance costs, was approximately $27.6 million. The Secured Convertible Notes initially
bear interest at a rate of SOFR plus 6.50% per annum (10.36% as of December 31, 2025), subject to an additional 4.0% per annum if certain events of default
occur and are continuing (“Contingent Interest Feature”). The Secured Convertible Notes are guaranteed by the Company and each of the Company’s
material subsidiaries (other than Nettar), and are secured by substantially all of the Company’s and its subsidiaries’ assets (including all of its intellectual
property). Nettar may issue additional Secured Convertible Notes under the terms thereof, provided the aggregate principal outstanding amount does not
exceed $50.0 million.

The Secured Convertible Notes are convertible by the holder of the notes into shares of the Company’s Class A common stock at an initial conversion price
of $1.20 (or 833.33 shares of Class A common stock per $1,000 principal amount of Secured Convertible Notes) (“Conversion Feature”), subject to
customary anti-dilution adjustments. The Company’s ability to settle conversions using the Company’s Class A common stock is subject to CFIUS Approval
(as defined in the Note Purchase Agreement).

Unless this Note has been previously settled or converted in accordance with the other features mentioned within agreement, the entire outstanding principal
balance and all unpaid accrued interest shall become fully due and payable on the Maturity Date of April 12, 2028.

In the event of an asset sale by the Company (outside the ordinary course of business) or an insurance or condemnation event that results in net proceeds to
the Company in excess of $2.0 million Nettar will be required to offer to prepay the Secured Convertible Notes up to the amount of such proceeds at par
(unless such proceeds are used to purchase comparable assets within six months). In the event the Secured Convertible Notes are accelerated as a result of an
event of default, Nettar must pay a pre-payment penalty equal to 5% of the greater of (i) the outstanding principal amount and (ii) the then-prevailing
conversion value. In connection with a change of control of the Company (including delisting of the Company’s Class A common stock), the holder has the
right to require the Company to repurchase the Secured Convertible Notes for cash at a price equal to the greater of (i) 105% of the redemption value of the
Secured Convertible Notes or (ii) 105% of the then-prevailing conversion value, plus accrued but unpaid interest thereon, as well as any other amounts owed
(the “Put Price”). Nettar also has the right to repurchase or force-convert the Secured Convertible Notes in connection with a full acquisition of the Company
at the Put Price.

The Secured Convertible Notes contain certain restrictive covenants, including restrictions on (i) incurring indebtedness, subject to certain exceptions,
(including the ability to issue additional Secured Convertible Notes; provided the aggregate principal outstanding amount does not exceed $50.0 million), (ii)
creating certain liens, subject to certain exceptions, (iii)
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the payment of dividends or other restricted payments, (iv) the sale, transfer or otherwise conveyance of certain assets, subject to asset sale pre-payment
described above, and (v) affiliate transactions.

In connection with the offering, the Company also entered into a registration rights agreement with the Purchaser, pursuant to which the Company agreed to
register for resale the Class A common stock issuable upon conversion of the Secured Convertible Notes.

Fair value option

The Company chose to record the Secured Convertible Notes using the fair value option whereby the Secured Convertible Notes are valued as one
instrument. If this election had not been made, the Company would have been required to bifurcate the Conversion Feature and the Contingent Interest
Feature of the notes as separate derivatives. The Company elected the fair value option in order to account for the Notes as one instrument to better reflect the
way that the Company views the financial instrument. As a result of electing the fair value option, interest on the Secured Convertible Notes is included in the
Change in fair value of financial instruments on the statement of operations and comprehensive loss and debt issuance costs were recorded as expense in the
year of issuance rather than being deferred and recorded as expense over the life of the Secured Convertible Notes. The carrying value of Secured Convertible
notes at December 31, 2025 and December 31, 2024 includes accrued interest of $0.9 million and $1.0 million, respectively.

18. Leases

We have operating leases relating to office facilities, manufacturing facilities and ground stations. Lease terms range from 3 years to 5 years.

Certain of the Company’s leases include options for early termination. The Company utilizes the base period as the lease term when initially recognizing
right-of-use assets and lease liabilities, unless it is reasonably certain that a termination option will be exercised.

We recognized the following lease costs related to our operating leases for the years ended December 31, 2025 and 2024:

Year Ended December 31,

2025 2024
Operating lease costs $ 1,926  $ 2,004 
Short-term lease costs 109  112 
Variable lease costs 99  145 
Total operating lease costs $ 2,134  $ 2,261 
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Cash paid for amounts included in the measurement of operating lease liabilities were as follows for the years ended December 31, 2025 and 2024.

Year Ended December 31,
2025 2024

Operating cash flows - operating lease payments $ (1,863) $ (2,702)

The amounts of future undiscounted cash flows related to the lease payments over the lease term and the reconciliation to the present value of the operating
lease liabilities at December 31, 2025 is as follows:

Operating leases
Years Ended
2026 $ 2,087 
2027 1,950 
2028 1,912 
2029 1,969 
2030 1,783 
thereafter 139 
Total remaining lease payments 9,840 
Less imputed interest (2,567)
Present value of lease liability $ 7,273 

Total current $ 1,174 

Total non-current $ 6,099 

The weighted-average remaining years for the operating leases are 4.1 years and 4.6 years as of December 31, 2025 and 2024, respectively. The weighted-
average discount rate for operating leases is 9.2% and 3.6% as of December 31, 2025 and 2024, respectively. For the years ended December 31, 2025 and
2024, the Company obtained $8.0 million and $0.2 million, respectively of right-of-use assets for new operating lease obligations.

On November 29, 2024, the Company entered into a settlement agreement for its Netherlands Lease. The Company paid $0.3 million in termination fees in
connection with the settlement agreement. As a result of the termination of the Netherlands Lease, the related right-of-use asset was written off and the lease
liability was derecognized. In total, the Company recognized a gain on the termination of the Netherlands Lease of $0.4  million during the year ended
December 31, 2024. The loss is included in engineering expenses on our Consolidated Statement of Operations and Comprehensive Loss.

The Company had an operating lease ROU asset of approximately $0.7 million related to the Netherlands Lease recorded in its Consolidated Balance Sheets
as of December 31, 2024. The Company had current and non-current operating lease liabilities of approximately $0.5 million and $0.6 million, respectively,
related to the Netherlands Lease recorded in its Consolidated Balance Sheets as of December 31, 2024.

106



Table of Contents

SATELLOGIC INC.
Notes to Consolidated Financial Statements

(in thousands of U.S. dollars, except share and per share information, unless otherwise stated)

19. Commitments and Contingencies

Contingencies

We may be named from time to time as a party to lawsuits arising in the ordinary course of business related to its sales, marketing, and the provision of its
services and equipment. Litigation and contingency accruals are based on our assessment, including advice of legal counsel, regarding the expected outcome
of litigation or other dispute resolution proceedings. If we determine that an unfavorable outcome is probable and can be reasonably assessed, we establish
the necessary accruals. As of December  31, 2025 and December  31, 2024, we are not aware of any contingent liabilities that should be reflected in the
Consolidated Financial Statements.

Launch Services

The Company has purchased commitments for future satellite launch services to be performed by third parties subsequent to December 31, 2025. Future
purchase commitments under noncancelable launch service contracts as of December 31, 2025 consisted of approximately $8.2 million of total purchase
commitments for the year ending December 31, 2026 and total commitments of $10.2 million through 2028.

20. Equity Method Investment

In 2022, we entered into an Investment Agreement with OS, a company engaged in the design and production of telescopes and opto-mechanical and
aerospace instrumentation for ground and space-based applications, to purchase 5% (283,725 shares) of OS’s outstanding common shares for $3.7 million.
Additionally, OS issued 524,715 stock warrants to us, giving us the right to convert each warrant into a single common share over a period of up to 36
months. These warrants expired on December 31, 2025. Emiliano Kargieman, our Chief Executive Officer, was appointed to OS’s board of directors. The
inclusion of Mr. Kargieman on OS’s board of directors, the option to purchase additional shares, and being a significant customer of OS gives the Company a
certain level of control that makes the equity method of accounting appropriate even though the Company’s investment is less than 20%.

The investment has a carrying value of $3.8 million as of December 31, 2025 and is included in Other non-current assets on the Consolidated Balance Sheets.
The aggregate value of the investment based on the quoted market price is approximately $8.6 million.

21. Subsequent Events

Equity Offering

On January 26, 2026, the Company entered into a share purchase agreement with certain institutional purchasers, pursuant to which the Company agreed to
issue and sell in a registered direct offering (the “Offering”), 7,399,578 shares of the Company’s Class A common stock, par value $0.0001 per share, at an
offering price of $4.73 per share. The gross proceeds to the Company from the Offering were approximately $35 million, before deducting placement agents
fees and estimated offering expenses payable by the Company. Closing of the Offering occurred on January 27, 2026.

Because this transaction occurred after December 31, 2025, the consolidated financial statements as of and for the year ended December 31, 2025 do not
reflect the issuance of these shares, the resulting cash proceeds or their impact on loss per share. The Company intends to use the net proceeds for general
corporate purposes,

ATM Program Update

On January 26, 2026, the Company updated and amended certain information contained in the prospectus supplement, dated October 16, 2025, the prospectus
supplement, dated April 9, 2025, the prospectus supplement, dated February 13, 2025, the prospectus supplement, dated December 20, 2024, and the
prospectus dated March 31, 2025 (together, the “Prospectus”), to reduce the amount of Class A Common Stock registered under the Prospectus to $0.00. As a
result, we may not make any sales of Class A Common Stock pursuant to the Sales Agreement unless and until a new prospectus
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supplement is filed with the Securities and Exchange Commission; however, the Sales Agreement remains in full force and effect.
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL DISCLOSURE

Not applicable.

ITEM 9A. CONTROLS AND PROCEDURES

Evaluation of Disclosure Controls and Procedures

We maintain disclosure controls and procedures (as defined in Rule 13a-15(e) of the Exchange Act) that are designed to ensure that information
required to be disclosed in our reports under the Exchange Act is recorded, processed, summarized and reported within the time periods specified in the
SEC's rules and forms and that such information is accumulated and communicated to our management, including our chief executive officer (CEO) and
chief financial officer (CFO), as appropriate, to allow timely decisions regarding required disclosures. Any controls and procedures, no matter how well
designed and operated, can provide only reasonable assurance of achieving the desired control objectives.

As of the end of the period covered by this Report, our CEO and CFO carried out an evaluation of the effectiveness of our disclosure controls and procedures.
Based upon this evaluation, our CEO and CFO concluded that our disclosure controls and procedures were effective as of December 31, 2025.

Management’s Report on Internal Control Over Financial Reporting

Our management, including the CEO and CFO, is responsible for establishing and maintaining adequate internal control over financial reporting (as
such term is defined by Rule 13a-15(f) and 15d-15(f) under the Exchange Act). Our internal control over financial reporting is a process designed to provide
reasonable assurance regarding the reliability of financial reporting and the preparation of the Consolidated Financial Statements for external purposes in
accordance with U.S. GAAP and includes those policies and procedures that (i) pertain to the maintenance of records that, in reasonable detail, accurately and
fairly reflect our transactions and dispositions of assets; (ii) provide reasonable assurance that transactions are recorded as necessary to permit preparation of
financial statements in accordance with U.S. GAAP, and that our receipts and expenditures are being made only in accordance with authorizations of our
management and directors; and (iii) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use or disposition of
our assets that could have a material effect on the financial statements.

Our management has assessed the effectiveness of internal control over financial reporting as of December 31, 2025 based on the criteria established in
“Internal Control-Integrated Framework (2013)” issued by the Committee of Sponsoring Organizations of the Treadway Commission. Based on such
assessment and criteria, our management has concluded that our internal control over financial reporting was effective as of December 31, 2025.

Changes in Internal Control Over Financial Reporting

During the quarter ended December 31, 2025, there were no changes made to our internal control over financial reporting that have materially affected,
or are reasonably likely to materially affect, our internal control over financial reporting.

ITEM 9B. OTHER INFORMATION

On October 16, 2025, Emiliano Kargieman, our Chief Executive Officer, suspended a Rule 10b5-1 trading arrangement intended to satisfy the
affirmative defense conditions of Rule 10b5-1(c) for the sale of up to 2,000,000 shares of the Company’s Class A common stock.

Except as set forth above, none of our directors or officers adopted, modified, or terminated any Rule 10b5-1 trading arrangement or non-Rule 10b5-1
trading arrangement (as such terms are defined in Item 408 of Regulation S-K).
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ITEM 9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

None.

PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

The information required by this item is incorporated by reference to our definitive Proxy Statement for our 2026 Annual Meeting of Stockholders, to be filed
with the Securities and Exchange Commission within 120 days after the end of the fiscal year ended December 31, 2025.

ITEM 11. EXECUTIVE COMPENSATION

The information required by this item is incorporated by reference to our definitive Proxy Statement for our 2026 Annual Meeting of Stockholders, to be filed
with the Securities and Exchange Commission within 120 days after the end of the fiscal year ended December 31, 2025.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND RELATED STOCKHOLDER
MATTERS

The information required by this item is incorporated by reference to our definitive Proxy Statement for our 2026 Annual Meeting of Stockholders, to be filed
with the Securities and Exchange Commission within 120 days after the end of the fiscal year ended December 31, 2025.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

The information required by this item is incorporated by reference to our definitive Proxy Statement for our 2026 Annual Meeting of Stockholders, to be filed
with the Securities and Exchange Commission within 120 days after the end of the fiscal year ended December 31, 2025.

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES

The information required by this item is incorporated by reference to our definitive Proxy Statement for our 2026 Annual Meeting of Stockholders, to be filed
with the Securities and Exchange Commission within 120 days after the end of the fiscal year ended December 31, 2025.

PART IV

ITEM 15. EXHIBIT AND FINANCIAL STATEMENT SCHEDULES

(1) Financial Statement Schedules:

Financial statement schedules have been omitted because either they are not applicable or the required information is included in the financial statements or
the notes thereto.

(2) Exhibits
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Exhibit No. Description
2.1# Agreement and Plan of Merger, dated as of July 5, 2021, by and among CF Acquisition Corp. V, Satellogic Inc., Ganymede Merger Sub 2

Inc., Ganymede Merger Sub 1 Inc. and Nettar Group Inc. (incorporated by reference to Exhibit 2.1 to the Report on Form F-4 filed on
August 12, 2021 (file no. 333-258764)).

3.1 Certificate of Domestication of Satellogic Inc. (incorporated by reference to Exhibit 3.1 to the Current Report on Form 8-K filed on March
26, 2025 (file no. 001-41247)).

3.2 Certificate of Incorporation of Satellogic Inc. (incorporated by reference to Exhibit 3.2 to the Current Report on Form 8-K filed on March
26, 2025 (file no. 001-41247)).

3.3 Bylaws of Satellogic Inc. (incorporated by reference to Exhibit 3.3 to the Current Report on Form 8-K filed on March 26, 2025 (file no.
001-41247)).

4.1 Description of Registrant’s Securities (incorporated by reference to Item 1 of the Registration Statement on Form 8-A filed on March 26,
2025 (file no. 001-41247)).

4.2 Specimen warrant certificate of Satellogic Inc. (incorporated by reference to Exhibit 4.3 to the Report on Form F-4 filed October 19, 2021
(file no. 333-258764)).

4.3 Warrant Agreement, dated January 28, 2021, by and between CF Acquisition Corp. V and Continental Stock Transfer & Trust Company,
as warrant agent (incorporated by reference to Exhibit 4.1 of CF Acquisition Corp. V’s Current Report on Form 8-K filed February 3,
2021).

4.4 Warrant Assumption Agreement among CF Acquisition Corp. V, Satellogic Inc. and Continental Stock Transfer & Trust Company, as
Warrant agent, dated as of January 25, 2022 (incorporated by reference to Exhibit 2.6 to the Shell Company Report on Form 20-F filed on
January 27, 2022 (file no. 001-41247)).

4.5 Form of Secured Convertible Note due 2028 (incorporated by reference to Exhibit 4.1 to the Report on Form 6-K filed on April 12, 2024
(file no. 001-41247)).

10.1 Amended and Restated Forward Purchase Contract, dated as of July 5, 2021, by and among CF Acquisition Corp. V, Satellogic Inc. and
CFAC Holdings V, LLC (incorporated by reference to Exhibit 10.6 to the Report on Form F-4 filed August 12, 2021 (file no. 333-
258764)).

10.2 ## Amended and Restated Service and Cooperation Agreement, dated September 22, 2021, by and between Zhong Ke Guang Qi Space
Information Technology Co., Ltd. and Urugus S.A. (incorporated by reference to Exhibit 10.7 to the Report on Form F-4 filed September
24, 2021 (file no. 333-258764)).

10.3† Employment Agreement, dated March 1, 2020, by and between Nettar Group Inc. (d/b/a Satellogic) and Emiliano Kargieman
(incorporated by reference to Exhibit 10.9 to the Report on Form F-4 filed October 19, 2021 (file no. 333-258764)).

10.4† Employment Agreement, dated May 8, 2023, by and between Satellogic Inc and Rick Dunn (incorporated by reference to Exhibit 10.4 to
the Annual Report on Form 10-K filed on March 26, 2025 (file no. 001-41247)).

10.5 Warrants, dated as of March 8, 2021, between Nettar Group Inc. and Columbia River Investment Limited (incorporated by reference to
Exhibit 10.10 to the Report on Form F-4 filed October 19, 2021 (file no. 333-258764)).

10.6 Side Letter Agreement, dated April 5, 2021 between Nettar Group Inc. and Hannover Holdings S.A. (incorporated by reference to Exhibit
10.11 to the Report on Form F-4 filed November 10, 2021 (file no. 333-258764)).

10.7 Loan and Security Agreement, dated as of March 8, 2021, by and among Columbia River Investment Limited and Nettar Group Inc.
(incorporated by reference to Exhibit 99.1 to the Report on Form 6-K filed on December 10, 2021 (file no. 333-258764)).

10.8 Amendment to Loan and Security Agreement, dated as of December 7, 2021, by and among Columbia River Investment Limited and
Nettar Group Inc. (incorporated by reference to Exhibit 99.2 to the Report on Form 6-K filed on December 10, 2021 (file no. 333-
258764)).

10.9 Escrow Agreement, dated as of January 25, 2022, by and between CF Acquisition Corp. V and Continental Stock Transfer & Trust
Company (incorporated by reference to Exhibit 10.9 to the Shell Company Report on Form 20-F filed on January 27, 2022 (file no. 001-
41247)).

10.10 Form of PIPE Subscription Agreement (incorporated by reference to Exhibit 10.1 to the Registration Statement on Form F-4 filed on
August 12, 2021 (file no. 333-258764)).
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10.11 Subscription Agreement, dated as of January 18, 2022 by and among CF Acquisition Corp. V, Satellogic Inc., and Liberty Strategic
Capital (SATL) Holdings, LLC (incorporated by reference to Exhibit 99.2 to the Report on Form 6-K filed on January 18, 2022 (file no.
333-258764)).

10.12 Letter Agreement, dated as of January 18, 2022 by and among Satellogic Inc., Liberty Strategic Capital (SATL) Holdings, LLC and CFAC
Holdings V, LLC (incorporated by reference to Exhibit 99.3 to the Report on Form 6-K filed on January 18, 2022 (file no. 333-258764)).

10.13 Amended and Restated Letter Agreement, dated as of February 10, 2022 by and among Satellogic Inc., Liberty Strategic Capital (SATL)
Holdings, LLC and CFAC Holdings V, LLC (incorporated by reference to Exhibit 10.16 to the Registration Statement on Form F-1 filed
on February 14, 2022 (file no. 333-262699)).

10.14† Second Amended and Restated 2021 Incentive Compensation Plan (incorporated by reference to Appendix A to the Definitive Proxy
Statement filed on October 21, 2025 (file no. 001-41247)).

10.15 Warrant Agreement, dated February 10, 2022, by and between Satellogic Inc. and Continental Stock Transfer & Trust Company, as
warrant agent for the warrants exercisable at $10.00 per Class A Ordinary Share and $15.00 per Class A Ordinary Share (incorporated by
reference to Exhibit 10.18 to the Registration Statement on Form F-1 filed on February 14, 2022 (file no. 333-262699)).

10.16 Warrant Agreement, dated February 10, 2022, by and between Satellogic Inc. and Continental Stock Transfer & Trust Company, as
warrant agent for the warrants exercisable at $10.00 per Class A Ordinary Share (incorporated by reference to Exhibit 10.19 to the
Registration Statement on Form F-1 filed on February 14, 2022 (file no. 333-262699)).

10.17 Warrant Agreement, dated January 25, 2022, by and between Satellogic Inc. and Continental Stock Transfer & Trust Company, as warrant
agent for warrants exercisable at $20.00 per Class A Ordinary Share (incorporated by reference to Exhibit 10.20 to the Registration
Statement on Form F-1 filed on February 14, 2022 (file no. 333-262699)).

10.18 Form of Restricted Stock Unit Award Agreement (incorporated by reference to Exhibit 10.18 to the Form 20-F filed on April 27, 2023
(file no. 001-41247)).

10.19 Form of Note Purchase Agreement (incorporated by reference to Exhibit 10.1 to the Report on Form 6-K filed on April 12, 2024 (file no.
001-41247)).

10.20 Form of Side Letter (incorporated by reference to Exhibit 10.2 to the Report on Form 6-K filed on April 12, 2024 (file no. 001-41247)).
10.21 Form of Registration Rights Agreement (incorporated by reference to Exhibit 10.3 to the Report on Form 6-K filed on April 12, 2024 (file

no. 001-41247)).

10.22 Share Purchase Agreement, dated December 8, 2024, by and between Satellogic Inc. and the purchaser set forth therein (incorporated by
reference to Exhibit 10.22 to the Registration Statement on Form F-4 filed on February 14, 2025 (file no. 256-30605)).

10.23 Second Amended and Restated Sales Agreement, dated April 9, 2025, by and among Satellogic Inc., Cantor Fitzgerald & Co. and
Northland Securities, Inc. (incorporated by reference to Exhibit 10.1 to the Current Report on Form 8-K filed on April 10, 2025 (file no.
001-41247)).

10.24 Securities Purchase Agreement, dated April 15, 2025, by and among Satellogic Inc. and the purchaser party thereto (incorporated by
reference to Exhibit 10.1 to the Current Report on Form 8-K filed on April 15, 2025 (file no. 001-41247)).

10.25 Placement Agent Agreement, dated April 15, 2025, by and between Satellogic Inc. and Cantor Fitzgerald & Co. (incorporated by
reference to Exhibit 10.2 to the Current Report on Form 8-K filed on April 15, 2025 (file no. 001-41247)).

10.27 Amended and Restated Sales Agreement, dated February 12, 2025 by and among Satellogic Inc., Cantor Fitzgerald & Co. and Northland
Securities, Inc. (incorporated by reference to Exhibit 10.1 to the Report on Form 6-K filed on February 13, 2025 (file no. 001-41247)).

10.28 Form of Securities Purchase Agreement, dated January 26, 2026, by and among Satellogic Inc. and the purchasers party thereto
(incorporated by reference to Exhibit 10.1 to the Current Report on Form 8-K filed on January 27, 2026 (file no. 001-41247)).

10.29 Placement Agent Agreement, dated January 26, 2026, by and between Satellogic Inc. and Titan Partners Group LLC, a division of
American Capital Partners, LLC (incorporated by reference to Exhibit 10.2 to the Current Report on Form 8-K filed on January 27, 2026
(file no. 001-41247)).

10.30 Form of Indemnification Agreement (incorporated by reference to Exhibit 10.24 to the Annual Report on Form 10-K filed on March 26,
2025 (file no. 001-41247)).
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10.31† Employment Agreement, dated August 30, 2023 by and between Satellogic Inc. and Matt Tirman (incorporated by reference to Exhibit
10.25 to the Annual Report on Form 10-K filed on March 26, 2025 (file no. 001-41247)).

19 Insider Trading Policy (incorporated by reference to Exhibit 19 to the Annual Report on Form 10-K filed on March 26, 2025 (file no. 001-
41247)).

21.1* List of Significant Subsidiaries
23.1* Consent of Ernst & Young LLP
24.1 * Power of Attorney (included on the signature page of this Annual Report on Form 10-K).
31.1* Certification of Chief Executive Officer pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.
31.2* Certification of Chief Financial Officer pursuant to Section 302 of the Sarbanes-Oxley Act of 2002.
32.1* Certification of Chief Executive Officer pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.
32.2* Certification of Chief Financial Officer pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.
97.1 Satellogic Inc. Clawback Policy (incorporated by reference to Exhibit 97.1 to the Annual Report on Form 10-K filed on March 26, 2025

(file no. 001-41247)).

101.INS* Inline XBRL Instance Document - the instance document does not appear in the Interactive Data File because its XBRL tags are
embedded within the Inline XBRL document.

101.SCH* Inline XBRL Taxonomy Extension Schema Document.
101.CAL* Inline XBRL Taxonomy Extension Calculation Linkbase Document.
101.DEF* Inline XBRL Taxonomy Extension Definition Linkbase Document.
101.LAB* Inline XBRL Taxonomy Extension Label Linkbase Document.
101.PRE* Inline XBRL Taxonomy Extension Presentation Linkbase Document.
104* Cover Page Interactive Data File (embedded within the Inline XBRL document).
* Filed herewith.
† Indicates management contracts and compensatory plans and arrangements
# Certain schedules, annexes and exhibits have been omitted pursuant to Item 601(b)(2) of Regulation S-K, but will be furnished

supplementally to the SEC upon request.
## Certain confidential portions of this exhibit were omitted by means of marking such portions with brackets and asterisks because the

identified confidential portions (i) are not material and (ii) would be competitively harmful if publicly disclosed, or constituted personally
identifiable information that is not material.

ITEM 16. FORM 10-K SUMMARY

Not applicable
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Act of 1934, the registrant has duly caused this report to be signed on its behalf by
the undersigned, thereunto duly authorized.

March 19, 2026

SATELLOGIC INC.

By: /s/ Rick Dunn
Name: Rick Dunn
Title: Chief Financial Officer
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POWER OF ATTORNEY

Each of the undersigned individuals hereby severally constitutes and appoints Emiliano Kargieman and Rick Dunn each as the attorney-in-fact for the
undersigned, in any and all capacities, with full power of substitution, to sign on such person’s behalf, individually and in each capacity stated below, any and
all amendments to this Annual Report on Form 10‑K, and to file or cause to be filed the same, with all exhibits thereto, and other documents in connection
therewith, with the SEC, granting unto said attorney-in-fact full power and authority to do and perform each and every act and thing requisite or necessary to
be done in connection therewith, as fully to all intents and purposes as such person might or could do in person, hereby ratifying and confirming all that said
attorney-in-fact, or his substitute or substitutes, may lawfully do or cause to be done by virtue thereof.

Pursuant to the requirements of the Securities Exchange of 1934, this report has been signed by the following persons in the capacities and on the dates
indicated.

Signature Capacity Date

/s/ Emiliano Kargieman Chief Executive Officer March 19, 2026
Emiliano Kargieman (Principal Executive Officer), Director

/s/ Rick Dunn Chief Financial Officer March 19, 2026
Rick Dunn (Principal Financial and Accounting Officer)

/s/ Ted Wang Director March 19, 2026
Ted Wang

/s/ Kelly J. Kennedy Director March 19, 2026
Kelly J. Kennedy

/s/ Steven T. Mnuchin Director March 19, 2026
Steven T. Mnuchin

/s/ Joseph F. Dunford, Jr. Director March 19, 2026
Joseph F. Dunford, Jr.

/s/ Peter Thomas Killalea Director March 19, 2026
Peter Thomas Killalea

/s/ Miguel Gutiérrez Director March 19, 2026
Miguel Gutiérrez
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Exhibit 21.1

List of Subsidiaries as of December 31, 2025

Name Country of incorporation
Urugus S.A. Uruguay
Nettar Group B.V.I.
Nettar S.A. Uruguay
Satellogic V. Inc. United States
Satellogic USA Inc. United States
Satellogic S.A. Argentina
Satellogic Solutions S.L. Spain
Satellogic Federal LLC United States



Exhibit 23.1
Consent of Independent Registered Public Accounting Firm

We consent to the incorporation by reference in the following Registration Statements:

(1) Registration Statement (Form S-8 No. 333-266733) pertaining to the Satellogic Inc. 2021 Incentive Compensation Plan,

(2) Registration Statement (Form S-8 No. 333-269552) pertaining to the Satellogic Inc. 2021 Incentive Compensation Plan,

(3) Registration Statement (Form 424B5 No. 333-283719) of Satellogic, Inc, and

(4) Registration Statement (Form S-3MEF No. 333-292940) of Satellogic Inc;

of our report dated March 19, 2026, with respect to the consolidated financial statements of Satellogic Inc. included in this Annual Report (Form 10-K) of
Satellogic Inc. for the year ended December 31, 2025.

/s/ Ernst & Young LLP

Charlotte, North Carolina
March 19, 2026



Exhibit 31.1
CERTIFICATION

PURSUANT TO 17 CFR 240.13a-14,
PROMULGATED UNDER

SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Emiliano Kargieman, certify that:

1. I have reviewed this Annual Report on Form 10-K of Satellogic Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f))
for the registrant and have:

(a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to
ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this report is being prepared;

(b) [Omitted]

(c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent
fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual report) that has materially affected or is reasonably likely to
materially affect the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

(a) All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

(b) Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
controls over financial reporting.

Date: March 19, 2026

Signature: /s/ Emiliano Kargieman
Emiliano Kargieman
Chief Executive Officer



Exhibit 31.2
CERTIFICATION

PURSUANT TO 17 CFR 240.13a-14,
PROMULGATED UNDER

SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Rick Dunn, certify that:

1. I have reviewed this Annual Report on Form 10-K of Satellogic Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the
statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b. [Omitted]

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter (the registrant's fourth fiscal quarter in the case of an annual report) that has materially affected or is reasonably likely
to materially affect the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
controls over financial reporting.

Date: March 19, 2026

Signature: /s/ Rick Dunn
Rick Dunn
Chief Financial Officer



Exhibit 32.1
CERTIFICATION

PURSUANT TO 18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO

SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Emiliano Kargieman, Chief Executive Officer of Satellogic Inc. (the “Company”), certify, pursuant to Section 906 of the Sarbanes-Oxley Act of 2002,
18 U.S.C. Section 1350, that:

1. The Annual Report on Form 10-K of the Company for the annual period ended December 31, 2025 (the “Report”) fully complies with the
requirements of Section 13(a) of the Securities Exchange Act of 1934 (15 U.S.C. 78m); and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: March 19, 2026

/s/ Emiliano Kargieman
Emiliano Kargieman
Chief Executive Officer



Exhibit 32.2
CERTIFICATION

PURSUANT TO 18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO

SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Rick Dunn, Chief Financial Officer of Satellogic Inc. (the “Company”), certify, pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, 18 U.S.C.
Section 1350, that:

1. The Annual Report on Form 10-K of the Company for the annual period ended December 31, 2025 (the “Report”) fully complies with the
requirements of Section 13(a) of the Securities Exchange Act of 1934 (15 U.S.C. 78m); and

2. The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: March 19, 2026


 /s/ Rick Dunn
Rick Dunn
Chief Financial Officer


